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Public Real Target 
Of Those Who Assail 
Business As A Whole 


President Bulkley, Springfield, Tells 
How Stock Is Widely Held by 
Women, Institutions, Etc. 


THEY PAY THE HIGH TAXES 





Springfield Group Reports Fine 
Gains in Assets and Surplus; 
Figures of Subsidiaries 





Those who assail corporations, over- 
regulate them and place upon them unjus- 
tiied tax burdens generally overlook the 
fact that corporations are not owned by 
afew wealthy men but by the public as 
a whole, including many individuals who 
are made to suffer intensely by acts of 
those who try to make themselves be- 
lieve they are working for the public 
good when they advocate new tax and 
regulatory legislation. Such was the 
thought expressed by President George 
G. Bulkley of the Springfield Fire & 
Marine in his annual report to stock- 
holders and to substantiate his position 
he cited figures from his own company’s 
records. Along this line President Bulk- 
ley said: 

Analysis of Holdings 

“In our last report to shareholders the 
statement was made that ‘the invest- 
ments we hold represent in most part 
the savings of hundreds of individuals 
and funds from numerous trust ac- 
counts.’ An analysis of our records dis- 
closes that a majority of our stockhold- 
ers—58.1%—are women, trustees, execu- 
tors and administrators of estates, minors 
and guardians for minors, churches, hos- 
pitals, charitable and educational insti- 
tutions. Shareholders under the above 
classification own 121,153 shares’ or 
0.5% of our entire outstanding capital. 
Of these, 74,560 shares (representing 
37.3% of the capital) are owned by wo- 
men. Men, and men and women holding 
stock jointly, not included in the above, 
own 64,845 shares (representing 32.5% 
of the capital). This leaves only 14,002 
shares (representing 7% of the capital) 
held by corporations, associations, invest- 
ment trusts, nominees and brokers. 

Sine: : 

This resume is recorded to show the 
teal proprietors of your company with 
the hope that thore who assail corpora- 
tions and place upon them too heavy 
tax burdens, with restrictive laws beyond 
reasonable regulations, may be brought 
to realize that the corporation after all 
8 the only vehicle by which funds 
owned or held by individuals (a ma- 
jority being women), guardians, etc., can 

(Continued on Page 22) 
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Statement Time 


The Asset footing of an Annual Statement, and the diversi- 
fied composition of the assets, impress the average prospect. 
As also do the contingency reserves,—the Surplus,—declared by 
the Agent to be an ample safeguard against even extraordinary 
fluctuations in investment values, or mortality experience, or in 
any other contingency. 


The total insurance in force, and the total payments to 
policyholders and beneficiaries since the Company was organ- 
ized, still further interests the prospect. And then if the Agent 
recites that the States require their Insurance Departments to 
examine the Companies periodically, he will have drawn a pic- 
ture of financial super-strength and safety, able and faithful 
management, and of statutory supervision that completes the 
¢uard of policy-owner’s interests. 


Plenty of other canvassing material in an annual statement. 
Perhaps these items will give the new man a start. 


THE PENN MUTUAL LIFE INSURANCE CO. 


PHILADELPHIA 


Independence Square 








John Hancock 1935 
Total Income Highest 
In Company’s History 


Total Assets at End of Year 
$731,500,916, Gain of $47,- 
435,148 Over 1934 


REPORT OF PRESIDENT COX 


Shows Total Paid-For New Business 
Last Year of $553,691,000; 
Investment Changes 














The annual report of the John Han- 
cock Mutual Life presented at the sev- 
enty-third annual meeting of the com- 
pany by President Guy W. Cox at the 
home office in Boston on Monday 
showed a notable array of gains over the 
previous year. The total admitted as- 
sets at the close of the year reached 
$731,500,916, which was a gain during the 
year of $47,435,148, or 7%. 

The total gross income was the highest 
in the company’s history, reaching $180,- 
365,913, an increase of more than $15,- 
500,000 over 1934, the previous high rec- 
ord. Of this amount $141,124,430 repre- 
sented premium income. 


President Cox Gives Production Figures 

The John Hancock’s insurance in force 
at the close of last year showed an in- 
crease of $119,181,333 over 1934 and stood 
at a total of $3,593,148,522. 

President Cox, in presenting the pro- 
duction figures for last year, stated that 
the ‘field force produced a substantially 
larger volume of business than in the 
previous year. The increase in Ordi- 
nary paid-for over last year, including 
$7,969,200 increase in Group, was $17,- 
978,518, and the increase in Industrial 
was $3,053,173. The whole represented a 
paid-for volume of $553,691,004 for the 
year. 

The company’s mortality experience 
was more favorable than during the pre- 
vious year, there was a reduction in the 
percentage of operating expenses to to- 
tal income, and a decrease was shown 
in policies lapsed and surrendered. Pol- 
icy loans made were 13% less than in 
1934 and cash repayments amounted to 
$4,125,494. 

Features of Report 

Total investments made during the 
year, other than loans on_ policies, 
amounted to $151,633,151. The average 
interest rate on new investments was 
3.43%. 

Surplus resources at the close of the 
vear totaled $64,987,816, an increase of 
5.13% over 1934. This figure includes 
a general surplus or safety fund of $46,- 
987,816 together with a contingency re- 
serve to provide for asset fluctuation of 
$18,000,000. 

The company has set aside $15,974,706 
to cover the full year’s distribution of 
surplus to policyholders during 1936. 

How Investments Are Distributed 

The principal items constituting the 
invested assets are bonds, notes and 

(Continued on Page 4) 
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ANNUAL STATEMENT 
as of December 31st, 1935, of the 


KANSAS CITY LIFE 


INSURANCE COMPANY 


KANSAS CITY, MISSOURI 
1895--1936 








LIABILITIES 
I, 0 i iin oh neha adn REE Ub aaws Feed eee areeveheean $ 1,148,781.92 
Bonds— 
Federal Government ............. nie 4% £28k break 21,756,949.46 
State, County, Municipal and School.......................... 7,821,342.18 
First Mortgage Real Estate Loans— 
re ne re ee are 12,789,293.22 
EES EEE ee eee 7,421,985.86 
Real Estate Owned— 
Home Office Building.....................0.0 000000020 eee. 1,427,421.83 
eh oe ed ol oS ke Ce hea Kem ee oa Bk RA eK ee 8,587,455.08 
0 i i we ok ot bos pa hbaeK aah ede ebaed bene ened 20,009,52 
Accrued Interest on Investments......................0.-0000-058: 1,755,244.32 
SRS ER en ee 16,400,581.19 
(Secured by Legal Reserve) 
Net Premiums Deferred and in Course of Collection.................. 2,543,065.68 
(Secured by Legal Reserve on Policies) 
TOTAL NET ADMITTED ASSETS........................ $81,672,130.26 
RESOURCES 
i aa. asa inn vk ERE ha Hoos oRwaenadoniacnes $71,174,220.20 
(Present value of every policy obligation) 
Claims Due and Unpaid................ beak saline $ wers WAT  hde e NONE 
Ng a sth 'g 6 eed wig ede sR RR A 338,483.96 
(Claims incurred on which proofs have not been filed or completed) 
Interest and Premiums Paid in Advance........................... 467,378.03 
Set Aside for Taxes Payable in 1936 Le tke oak eae hase Meds eheekes 225,000.00 
EEE TE PR rr re 70,561.51 
Surplus Assigned to Participating Policies............. $ 698,514.76 
Surplus Assigned for Depreciation of Assets........... 750,000.00 
oe Slr eras cel ataca aw wade Werte 6,947,971.80 
I oi NO i iis ely 1,000,000.00 
Total Surplus for Protection of Policyholders....................... 9,396,486.56 
I coca chin Uther, ak kb naktnenkelee ee $81,672,130.26 
Increase in Net Admitted Assets in 1935........... $ 8,205,846.05 
Total Payments to Policyholders in 1935........... $ 6,853,645.23 


IR, 52 wknd bee sGdenned cee hekas eu $3 84,586,763 .00 


NO REDUCTION IN DIVIDEND SCHEDULE 


There will be no reduction or change of any kind in Dividends payable on Participating 
Policies in 1936. The same basis of dividends adopted in 1931 and effective continuously 
since that time will be continued in 1936. 


J. B. Reynolds, President J. F. Barr, Vice-Pres. C. N. Sears, Secretary 
and Supt. of Agencies 
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The NEW PRESIDENT 
of the JOHN HANCOCK 


By Clarence Axman 


Among living institutions which people 
in New England hold in extremely high 
esteem is the John Hancock Mutual Life 
Insurance Co. For them there is a his- 
toric throwback thrill to the tang of its 
name. Likewise they are satisfied with 
the way it has measured up to traditions ; 
are proud that they are neighbors of an 
organization which dots the nation with 
its representatives, is popular and has 
impregnable financial strength; and they 
fervently hope that forever and forever 
such an institution will continue to flour- 
ish and progress, thus adding more luster 
to a section which even before the Revo- 
lutionary War has had luster plus. 

That progress is linked with leader- 
ship. And so, when Walton L. Crocker, 
a very fine leader, died the question of 
who would become his successor not only 
interested the John Hancock but the en- 
tire section, There was no lack of presi- 
dential timber. From the talent in the 
organization itself the board picked Guy 
W. Cox, its vice-president and general 
counsel, and elected him president of the 
John Hancock. 

Congratulations From All Walks of Life 

When the news became known, and 
since the initial publication, a thousand 
persons have written letters of congrat- 
ulation and good wishes to the new pres- 
ident. The diversity of the positions in 
the community held by the writers 
throws a light on the contacts of the 
John Hancock’s new chief. They came 
from insurance men, bankers, newspaper 
men, lawyers, public men, members of 
the business community and also there 
were a number of messages from policy- 
holders of the John Hancock. There 
were letters from friends of his boyhood 
in New Hampshire and from college 
mates. If one were to study the back- 
ground of those who wrote these com- 
munications there would flash in the 
minds of those reading these letters the 
high spots in the career of Guy W. Cox 
which has been a steady climb upwards 
from the day when he was valedictorian 
of his class. That career has included 
the worlds of education, life insurance, 
the law, the legislature and music. It is 
rather interesting to know that both Mr. 
Cox and his predecessor, Walton L. 
Crocker, were skilful musicians. 

Mr. Cox is a member of a family which 
has won unusual distinction. His broth- 
er, Channing Harris Cox, who is now 
president of a great Boston bank, the Old 
Colony Trust Co., was a member of the 
Massachusetts legislature ; was lieutenant 
governor, then governor. His brother, 
Louis Sherburne Cox, has a seat on 
the Superior Court bench in Massachu- 
setts. Another brother, Walter Randall 
Cox, who lives in Goshen, New York 
tate, is a most colorful personality and 
Probably the best known person in the 
turf. He has developed many of the 
great pacing and trotting horses; has 
Tiven many of them to victory. To il- 
lustrate: four Walter Cox horses were 
the first four to cross the wire in one 
of the Hambletonians; the classic event 
in the trotting horse world. The winner, 
Walter Dear, later was sent to Europe 


where he won all the leading races in 
France, Italy, Germany and Austria. 

One would go far to find such a suc- 
cessful number of brothers, each an out- 
standing personality. 


Distinguished Ancestry 


It is fascinating for a newspaper bi- 
ographer, therefore, to go back and look 
into the beginnings of an American fam- 
ily of the distinction of the Coxes. Their 
earliest ancestors settled in New Hamp- 
shire where they became prominent in 
the pioneer history of the state. On one 
side of the house were the Pickerings, 
who settled in the vicinity of Portsmouth 
and became prominent in the Revolution- 
ary War. After the break with England 
one of the Pickerings became the first 
Governor of New Hampshire and his 
brother was the first United States judge 
appointed in that state. One of Guy W. 
Cox’s ancestors bore the interesting 
name of Hatevil Nutter. George R. Nut- 
ter, one of the present directors of the 
John Hancock, is a direct descendant of 
Hatevil Nutter. 

In view of the unusual success of their 
children the present writer was interest- 
ed in making inquiries about the parents 
of Guy W., Channing, Louis and Walter 
Cox. The father, who was in business 
in Manchester, went into public life, fill- 
ing numerous city and state offices in his 
time. The mother was an unusual wom- 
an who, as was the case with many mem- 
bers of her family and of her husband’s, 
had at one time been a public school 
teacher. Her brother was master of the 
grammar school. Cultured, intelligent, 
far-seeing, she wanted her children to 
get ahead in the world; was their lov- 
ing confidant, stimulus and guide. 


Won College Honors 


Guy W. Cox went to public school in 
Manchester from where he entered Dart- 
mouth, at which college he won honors. 
He got his Phi Beta Kappa key and won 
the Thayer prize. General Sylvanus 
Thayer, who had been commandant of 
West Point, offered this prize which 
went to the student showing the most 
aptitude for mathematics. To win the 
prize one had to do exceptionally well 
in algebra, geometry and integral calcu- 
lus. The first day the examination was 
oral; on the second day, written. An- 
other unusual feat was to win the Latin 
prize—in itself an achievement but 
doubly so in view of the fact that stu- 
dents with a flair for mathematics rarely 
couple this with a love for Latin. 

Despite his scholastic success in Dart- 
mouth, Mr. Cox was not a grind. In no 
sense was he a student who spent long 
hours burning the midnight oil to the 
exclusion of human relationships. He 
had outside interests and the big one was 
music, He not only played the pipe or- 
gan in the college chapel which had been 
presented by Hiram Hitchcock of New 
York, but doubled in the stringed or- 
chestra and was accompanist for the 
Glee Club. ‘ 

One reason why Mr. Cox was able to 
win his scholastic honors was because he 
not only mastered concentration, but 
from his parents had ‘learned not to 
waste time while engaged in any task. 





GUY W. COX 


He got the habit of thinking about his 
lessons while on the walk from his room 
to the chapel, and even while sitting at 
the organ waiting for the time when he 
would start to play he would pursue his 
classroom studies. One bit of philosophy 
from his parents was always in his 
thoughts. It was this: Memory depends 
upon the intensity of impression and fre- 
quency of its occurrence. 

The first trip that Mr. Cox made to 
Boston was when a boy with Arthur 
Hood, his music teacher. The teacher 
took him there to hear a concert. Some 
years later Mr. Cox arrived in the Hub 
to attend Boston University of which he 
is now a trustee. Without unusual diffi- 
culty he was able to take the three years’ 
law course in two years and he won 
magna cum laude. 


A Notable Member of Boston Bar 


In the first year after he left college 
he taught chemistry and physics in Man- 
chester High School. Later when he 
took the bar examinations he almost im- 
mediately underwent an additional two 
days’ examinations in Boston to get a 
certificate to teach in the Boston high 
schools. He taught mathematics in Bos- 
ton Evening High School and then he 
taught algebra and geometry for a year. 
The school committee offered him the 
chance to teach permanently in the Rox- 
bury High School, but he decided not 
to accept this as he was practicing law 
in the daytime and intended to make 
law his career. 

As a lawyer Mr. Cox began to become 
prominent when he became the partner 
of William M. Butler, the firm later be- 
coming Butler, Cox & Murchie. One of 
the best known men in Boston, William 
M. Butler, had been president of the 
Massachusetts Senate, later becoming a 
United States Senator. He managed the 
campaign of Calvin Coolidge for Presi- 
dent. Guy Murchie had been a member 
of the Roosevelt Rough Riders. Among 


the early important legal activities of 
Mr. Cox was one in connection with the 
formation of the American Woolen Co. 
Mr. Butler handled the work of putting 
the various properties into the American 
Woolen Co., Mr. Cox handling such de- 
tails as passing upon titles of all the 
New Hampshire mills and most of the 
Massachusetts mills. 

The firm was counsel in Massachusetts 
for a number of insurance companies and 
one of its first insurance clients was the 
Metropolitan Life in 1897. Mr. Cox was 
admitted to the bar in 1896. Mr. Cox 
and the late Haley Fiske, who was then 
vice-president of the Metropolitan Life, 
became close friends and Mr. Cox at 
various times traveled extensively with 
Mr. Fiske in New England. He even 
spoke at some of the Metropolitan Lif¢ 
triennials in New England, One of the 
last letters written by Haley Fiske was 
to Mr. Cox and was received by him the 
day after Mr. Fiske died. Mr. Cox also 
had close relationships for some years 
with the late John R. Hegeman, for 
years president of the Metropolitan, and 
with the late James M. Craig, its actuary 
and father of the present chief actuary 
of the Metropolitan. 

It was in 1908 that Mr. Cox had his 
first contact with the John Hancock and 
that was in connection with legal mat- 
ters, 


Some Important Law and Trusteeship 
Activities 

In street railway affairs Mr. Cox also 
occupied a prominent position and his 
office was general counsel for several 
street railways. It did all the legal work 
for the building of the Boston & Worces- 
ter, first of the interurban lines built in 
Massachusetts. Mr. Cox was trustee and 
general counsel for a collection of strect 
railways in that section of Massachusetts 
which includes Ames, Salisbury and New- 
buryport. Some time later he became 
general counsel and trustee for the larg- 
est single aggregation of gas and electric 
light companies in Massachusetts which 
developed into the old Massachusetts 
Lighting Companies—about eighteen of 
these gas and electric light companies. 

Among the important cases which he 
tried was that of the Massachusetts Pipe 
Line Co., for which he recovered a large 
sum in taxation. In the fight between 
the Henry M. Whitney interests and 
Addicks of Delaware in a Boston gas 
situation, he successfully opposed the 
Addicks faction. 

Another very important case was that 
of the Metropolitan Life against the 
Commonwealth of Massachusetts where 
he recovered $100,000 in taxes which it 
was alleged were illegally assessed. This 
was an important litigation to all the 
life insurance companies because of re- 
ciprocal factors. 


Experience in Public Life 


It was in 1902 when Mr. Cox went into 
public life. He was elected to the old 
Boston City Council by the Back Bay 
district. He served in the State House 
of Representatives in 1903-04 and the 
Senate in 1906-07. He was chairman of 
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the special commission on taxation in 
1907 and chairman of the special com- 
mittee on taxation of the Massachusetts 
Constitutional Convention from 1917 to 
1919. He has been a member of the 
Sinking Fund Commission of the city 
of Boston under three administrations. 
While in the Senate all the tax laws of 
Massachusetts were revised by the com- 
mittee of which he was chairman. 

Mr. Cox could have continued in pub- 
lic life as many people in his party 
wanted him to run for Congress, but he 
decided he had had enough and went 
back to full time law practice. Inci- 
dentally, while he was in the Senate in 
1906, so was his brother Louis, being 
the first time in the history of the state 


when two brothers were in the State 
Senate at the same time. His brother 
represented the Essex district (Law- 


rence, Mass.). 
Joins John Hancock 


In 1923 Walton L. Crocker, long an 
admirer of Mr. Cox, invited him to join 
the John Hancock organization, and he 
did so, being elected vice-president and 
general solicitor. In the first year he 
was with the Hancock he prepared, at 
Mr. Crocker’s request, a paper on policy 
option settlements in life insurance 
trusts. This was read at a John Han- 
cock convention. Later it was given wide 
publicity by one of the New York trust 
companies. Another paper of Mr. Cox 
which attracted considerable attention 
was on Inter-State Comity, read before 
the Association of Life Insurance Coun- 
sel. 


Trustee of Boston University 


Mr. Cox has maintained his interest 
in Boston University since his gradua- 
tion from its school of law. In addition 
to being a trustee, a member of the ex- 
ecutive committee of the trustees, and 
a member of several standing commit- 
tees, including one which has to do with 
the graduate school, Mr. Cox is vice- 
chairman of the corporation which runs 
the university, which, by the way, has 
the largest enrollment of any institution 
of higher learning in the country. The 
college has had many professors or stu- 
dents who have become nationally 
known. Probably the most famous was 
Alexander Graham Bell, who was pro- 
fessor of public speaking at Boston Uni- 
versity when he invented the telephone. 
3orden Parker Bowne was as great a 
philosopher as American college facul- 
ties have known. The oldest depart- 
ment of the college was established 
ninety-seven years ago. The college was 
chartered in 1869. 

In speaking of Mr. Cox, President 
Marsh of Boston University said to the 
writer: 

“There are three outstanding things 
which characterize Mr. Cox’s trusteeship. 
They are his fidelity to the institution, 
together with his punctuality in attend- 
ing meetings—always on time; his un- 
selfish disinterested interest in the uni- 
versity, evidenced by the purity of the 
devotion he gives as service and the 
pleasure he gets in that service; and 
his helpfulness and sympathetic friendli- 
ness to the president whose problems he 
understands.” 


His Recreational Interests 


Mr. Cox has at 
interests, which 
fishing in unfre- 


Outside of his office 
least four recreational 


are literature, music, 

quented places and playing about his 
three hundred acre farm at Pittsfield, 
N. H., his mother’s birthplace. On that 
estate he has a trout stream, and an 
orchard of five hundred trees. Ther: 
he raises about 5,000 bushels of apples 
each year. He has taken frequent trips 
for the purpose of fishing in Canada, 
his companion being his lifelong friend, 
Senator William M. Butler. He has 
traveled widely, having visited most all 
the states, Alaska, every province of 
Canada and Europe. 






— 





Mr. Cox’s literary tastes are classic. 
His favorite reading is Latin authors 
and he enjoys most browsing through 
Horace, Virgil, Catullus, Tacitus and 
Juvenal. For some years he read a great 
deal of French, including Anatole France 
and Marcel Proust. An English author 
who has held his attention is Havelock 
Ellis, particularly the latter’s “Dance of 
Life.” 

Two years ago Mr. Cox presented to 
a Dartmouth classmate, Prof. Perley O. 
Place of the classical department of 
Syracuse University, a rare volume con- 
taining all of the poetry of Catullus and 
the medieval Latin poem. “The Virgil 
of Venus.” This book was one of a 
limited edition for the use of scholars 
and libraries throughout the world. 


President of Dartmouth Class Since 
Graduation 


Mr. Cox has been president of his 
Dartmouth class since graduation and for 
a year was president of the Dartmouth 
alumni. Among his clubs are the AI- 
gonquin, University, The Country Club 
and Brae Burn. He is a trustee of the 
Massachusetts Lighting Companies and 
the Massachusetts Utilities Associates. 
In November, 1925, he married Mrs. 
Edith M. Paine, daughter of Mr. and 
Mrs. Fletcher W. Johnson of Nahant, 
Mass. 

To sum up, the new president of the 
John Hancock is an insurance company 
president of widely diversified interests, 
a definite, positive, cultural personality 
who has advanced steadily and success- 
fully in every pathway of life he has 
trodden, possessing a background and 
mental equipment which compel him to 
grasp problems seriously and with in- 
tense concentration, and who has that 
character, experience and _ intelligence 
which make him an admirable pilot of a 
great life insurance organization. 
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General Agents Hold 
Regional Conference 


GUY COX LUNCHEON SPEAKER 





William Houze Presides Over Meeting; 
Agency Problems Discussed; Many 
Cities Represented 


General agents and supervisors of the 
Hancock Mutual Life from New 
upper New York State 
30ston for a regional meet- 


John 


England and 
gathered in 
ing and conference on Saturday, Febru- 
ary 8 About thirty or thirty-five men 
were present and many of them stayed 
over for the annual meeting at the home 
office on Monday. 

Guy W. Cox, new president of the 
company, was a guest of honor at the 
luncheon meeting and made a great hit 
with the field force in a short address 
which built up confidence in the minds 
of all those present that the company 
would continue to grow under his leader- 
ship. The general agents presented Mr. 
Cox with a beautiful grandfather’s chime 
clock for his office. 

Presiding officer at the business con- 
ference was William M. Houze, general 
agent, Chicago, who is president of the 
company’s general agents’ association. 
Harry Gardiner, general agent, New 
York, is vice-president. Recruiting and 
training of men and other agency prob- 
lems were discussed at the meeting which 
lasted all day. Practically every man 
present had something to say about some 
phase of the business. 

Executive committee members of the 
association present were Mr. Houze, Mr. 











clude 


in short. 





AMERICAN 
CENTRAL 
LIFE 


INSURANCE 
COMPANY 


ESTABLISHED 1899 


INDIANAPOLIS, INDIANA 


@ All modern forms of Life Insurance and An- 
nuity contracts are written, either on an 
annual or single premium basis. Annuities in- 
Retirement Income, 
ferred), Joint and Survivor, Refund, and 
Survivorship--one for any type of prospect, 
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JOHN HANCOCK MUTUAL ANNUAL MEETING 


Gardiner, Paul F. Clark, Boston; Ralph 
Hoyer, Columbus; Charles A. Macauley 
Detroit; Lloyd Lynch, Minneapolis 
treasurer, and Dan W. Flickinger, Indj- 
anapolis, secretary. 

Among other general agents present 
were these: William Ackerman, Cincin- 
nati; Frank Baxter, Rochester; Edward 
Baxter, Syracuse; Maurice Stearns 
Providence, R. I.; Albert Adams, Ney 
Haven; Maynard Keiser, Springfield: 
William Collins, Worcester; Floyd Chase 
Albany; Harry Wischmeyer, Cleveland. 

Guy L. Foster, Manchester, N. i. 
C. A. Duffield Philadelphia; Dwight Say. 
ward, Portland, Me., and Howard Cam- 
mack, St. Louis, Mo. J. Bruce Mac. 
Whinney represented William A. White 
general agent, Newark, who was unable 
to be present due to illness. Many sy- 
pervisors were present with their general 
agents. 


Report By Guy Cox 
(Continued from Page 1) 
stocks of $314,169,374 which includes ob- 
ligations of the United States, $63,555,- 
164; bonds of states, cities, towns. and 
other civil divisions, $97,006,432; public 
utility bonds, $84,010,680; railroad bonds 
$38,924,991; miscellaneous corporation 
bonds and notes, $8,039,290; preferred 
and guaranteed stocks, $19,957,391; other 

stocks, $2,675,423. 

Real estate mortgages amounted to 
$187,071,581; cash in banks and office, 
$22,185,933; home office and other real 
estate, $89,266,696. 


Investment Yield 4.44% 


The average interest yield on the total 
mean invested funds was 4.44%. The 
principal items of new investments made 
during the year were mortgage loans, 
extensions and renewals, $31,581,168, in- 
cluding increases of mortgage principal 
involved in refund and in technical ad- 
justments; state, city, town and county 
bonds and notes, $47,075,404; railroad 
bonds, $114,970; public utility bonds, $25,- 
802,064; United States Government and 
treasury notes, $32,169,890; Federal Farm 
Mortgage Corporation bonds received by 
the company in liquidation of farm mort- 
gages and in settlement of farm real es- 
tate purchases, $4,634,800; Home Own- 
ers Loan Corporation bonds received in 
exchange for city loans and city real 
estate, $540,373; miscellaneous bonds and 
notes, $9,184,750. As previously stated, 
the new investments were made at an 
average interest rate of 3.43%. The cash, 
United States Government obligations 
and other obligations in the security list 
that matures within five years amount 


to over $115,900,000. 
Improvement in Real Estate Conditions 


An improvement in the farm real es- 
tate account was noted during the year. 
Sales were made amounting to $3,282,825, 
showing a book loss of only $46,817. The 
company received, on the total book val- 
ue of farm real estate, after all reha- 
bilitation expenses, including outlays for 
taxes, which represented forty-one cents 
out of every dollar of expense, a net in- 
come equal to 1.11%. The total farm 
loan principal repaid during 1935 amount- 
ed to $12,090,343. The company reports 
that farms have been in demand with 
sale prices materially increased and the 
number of foreclosures has diminished. 

In the field of city mortgages, sums 
paid in reduction of principal amounted 
to $4,884,466. Sales of city real estate 
were $1,451,479, and these showed a profit 
of 7.37% over book value. After deduct- 
ing charges against rehabilitation of city 
property, taxes, insurance and for op- 
eration of the properties, the city real 
estate held has shown some net returns 
for the first time in recent years. Prest- 
dent Cox pointed out that this indicates 
an improvement in the situation and that 
it is reasonable to expect a larger net 
return this year. 
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Byron Elliott Made 
John Hancock Counsel 


GENERAL SOLICITOR SINCE 1934 








Former Manager of American Life Con- 
vention Third Generation of Legality 
Prominent Family 





Byron K. Elliott, former manager and 
seneral counsel for the American Life 
Convention, was named general counsel 
for the John Hancock Mutual Life this 
week. He has been general solicitor of 





BYRON K. ELLIOTT 


the company since 1934 when he resign- 
ed the American Life Convention man 
agement to come to Boston. 

The title of general counsel of the 
John Hancock was held by Guy W. Cox, 
new president of the company, in addi- 
tion to his position of vice-president. 

Byron Elliott is the third-generation 

member of a famous family of Indiana, 
identified with the judiciary. He himself 
has served as judge of the Superior 
Court, Indianapolis. His grandfather, 
also Byron Kk. Elliott, was captain of a 
cavalry troop during the Civil War, judge 
of various Indiana courts, chief justice 
of the Indiana Supreme Court for twelve 
years and was the author of “Elliott on 
Evidence” and other treatises. The 
father, William F. Elliott, was the author 
of “Elliott on Railroads,” “Elliott on 
Contracts,” “Roads and Streets,” “The 
Work of the Advocate” and other law 
treatises. Each was a practicing lawyer 
in Indianapolis for more than forty years 
and each served as professor of law on 
the faculty of several law schools. 
_ The present Byron K. Elliott was born 
in Indianapolis in 1899; was graduated 
cum laude from Indiana University in 
1920 and from Harvard with a law de 
gree in 1923. In Indianapolis he was a 
member of the law firms of Elliott & 
Elliott and of Johnson & Elliott. In pub- 
lic office he was chief deputy county 
prosecutor of Marion County, assistant 
attorney general of Indiana, and later 
judge of the superior court. He was also 
president of Curtiss-Wright, Indiana. 

He resigned his judgeship in 1929 to 
become manager and general counsel of 
the American Life Convention and also 
president of the American Service Bu- 
reau. He served as a lieutenant of field 
artillery during the World War. Judge 
Elliott has a wide acquaintance in the 
msurance business, is an engaging com- 
panion and has frequently been a speaker 
before insurance gatherings. 


DeCELLES DINES MURPHY 
e J. Ray Murphy, Iowa Insurance Com- 
Inissioner and national commander of the 
American Legion, was guest at a lunch- 
eon arranged in Boston by Massachu- 
setts Commissioner Francis J. DeCelles 
last week. About 100 company executives 
Were present at the Algonquin Club. 











The Record Speaks! 


More than 400,000 claims were 
paid by The Prudential during 1935, 
for a total exceeding $163,000,000. 
Of these more than 100,000 were of 
matured endowments to living bene- 
ficiaries. 


These claims were paid promptly, in 
keeping with the Prudential ideal, 
an average of more than 1,736 be- 
ing disbursed in each working day 
during the twelve months. 


The Life Insurance Salesman has ample 
reason for pride in his calling. 





Che Prudential 


Insurance Company of America 
Epwarp D. DurFFIELD, President 
HOME OFFICE: NEWARK, NEW JERSEY 








Corporation Has Right 
To Sell Life Insurance 


IF MEMBER HOLDS 


Law Affects All Persons Who Receive 
Compensation, J. L. Wood Tel!s 
New York Managers 


LICENSE 





It is proper for a company or agent 
to make a contract with a corporation 


to sell life insurance providing that a 
license is obtained for those connected 
with a corporation who solicit business 
and who receive commissions or other 
compensation for doing so, according to 
an opinion given to the Life Managers 
Association of Greater New York by | 
La Verne Wood, chief of the complaint 
bureau of the New York Insurance De- 
partment. Mr. Wood’s memorandum sent 
to Harry Gardiner, president of the as- 
sociation, reads as follows: 

“The employment of corporations to 
act as general agents of life insurance 
companies has been recognized by the 
State Insurance Department for many 
years. There is no prohibition against 
it in the insurance law. The only pro- 
hibition is against the paying of com- 
mission or other compensation to any 
person for services in obtaining new in- 
surance unless such person shall have 
first procured from the Superintendent 
of Insurance a license to act as agent 
for the company. 

“You are correct in your understand- 
ing that the Department sees no objection 
to a life insurance company or an agency 
representing a life insurance company 
making a contract with a corporation to 
sell life insurance, provided such cor- 
poration, in turn, obtains through th« 
life insurance company or companies, a 
certificate of authority from the Super- 
intendent of Insurance for any one who 
has to do with the solicitation or pro- 
curement of new applications for insur- 
ance, or receives for such services in 
obtaining such new insurance, commis- 
sion or any other compensation.” 


Present Practice Not Uniform 


Explaining why an opinion was neces- 
sary to make possible uniform practice, 
Harry Gardiner says: 

“The question came up recently as to 
the procedure of a general agent or man- 
ager contracting with a corporation to 
sell life insurance and it was found that 
various offices and companies followed 
different practices. Some companies 
would not contract with a corporation 
but insisted upon an individual being 
contracted and this individual assigning 
the contract to the corporation; others 
made contracts with corporations and 
insisted upon all the officers of the cor- 
poration obtaining a license even though 
they had nothing to do with the solicita- 
tion of life insurance; and others mad 
contracts with corporations and only re- 
quired those who were actively engaged 
in the solicitation of life insurance for 
the corporation to obtain licenses, rec 
ognizing some individual in the corpora- 
tion that was the directing force.” 

FOUR DIRECTORS RE-ELECTED 

At the annual policyholders’ meeting 
of the John Hancock at the home office 
on Monday the following directors were 
re-elected: President Guy W. Cox; El 
wyn G. Preston of Lexington, vice-presi 
dent and treasurer of S. S. Pierce Co.; 
Paul E. Fitzpatrick of Brookline, presi- 
dent and director of Brown Rurrell C 
Ernest B. Dane of Brookline, president 
of the Brookline Trust Co. 


CHARLES FRANCIS ADAMS POST 
Charles Francis Adams, former Secre 
tary of the Navy in the Hoover adminis 
tration and a member of the celebrated 
Adams family, which included two presi 
dents of the United States, was last weck 
made a member of the finance com- 
mittee of the John Hancock Mutual Life. 
He has been a director of the company 

since 1917. 
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J. D. Bookstaver Dead; 
Remarkable Personality 


WAS TRAVELERS GEN’L AGENT 


Head of New York City Agency Twenty- 
five Years; Office Will Be Continued 
by Present Staff 





Joseph D. Bookstaver, one of the best 
known and best liked general agents in 
New York City during the past twenty- 
five years, died at his home last Thurs- 
day after an illness of three months. His 
agency represented the Travelers life de- 
partment and is at 110 William Street. 
It will continue with four of his asso- 
ciates in charge, all of whom were with 
him for at least fifteen years. They are 
Elias Klein, Irving Bush, Saul Rosen- 
stein and Milton Goldstein. This agency 
is incorporated 

Always an enthusiastic worker in in- 
surance associations Mr. Bookstaver was 
particularly interested in the life insur- 
ance training course at New York Uni- 
versity. He was one of those mana- 
gers who guaranteed it when it was 
started and he himself was a student 
in the first class. He made it possible 
for many of his agents to take the course 


and also established ten annual schol- 
arships for the trustees to award to 
agents outside his own office. 


\ year ago he headed the membership 
committee of the Life Underwriters As- 
sociation of New York City and his dy- 
namic activity with his committee 
brought the membership up to 2,000, a 
high-water mark for the association. This 
year he has been vice-president of the 
association. 

1926 Dinner Unforgettable Event 

One of the high spots of his career 
occurred ten years ago when the agency 
observed its fifteenth anniversary with a 
dinner at the Hotel Astor, an unforget- 
table event. The hotel’s biggest ballroom 
and its tiers of balconies were so crowd- 
ed that not another person could get in- 
to the hall. Among the 1,100 present 
were innumerable persons of importance 
including three city judges who came 
from the same section of the city, Grand 
Street, that was Mr. Bookstaver’s back- 
ground. A theatrical presentation called 
“Prospects of 1926” was the main event 
of the evening, being staged by Archie 
Gottler, member of the agency and who 
wrote the old-time song hit, “My Wife’s 
Gone to the Country, Hurrah!” 

Among the speakers that night were 
James A. Beha, then Superintendent of 
Insurance of New York; Vice-President 
H. H. Armstrong of the Travelers who 
was toastmaster; William BroSmith, 
vice-president and counsel; James L. 
Howard, vice-president; and Judge Levy. 
The invocation was given by Phillip D. 
Bookstaver, brother of J. D. The five 
Kederich brothers were also present, Mr. 
Bookstaver having started with Charles 
H. Kederich. 

In May of this year Mr. Bookstaver 
would have celebrated his twenty-fifth 
anniversary as general agent. 

How He Became Agent 

The story of Joseph Bookstaver’s en- 
trance into insurance is as follows: In 
1908 Mr. Kederich was cashier of the 
Grand Street office of the New York 
Life. The manager said, “We have a 
new potential agent here to whom I wish 
you would sell the idea of life insurance. 
His name is Joe Bookstaver and he looks 
like a live wire.” The new agent was a 
live wire, full of pep, anxious to learn 
and impatient to get out on the street 
and hunt up prospects. In 1909 he be- 
came a member of the company’s $200,000 
club. The New York Life was not en- 
tirely his first insurance connection. He 
had married the year before and entered 
the brokerage field, with the New York 
Life experience following naturally. 

In 1911 he was appointed as general 
agent of the life department of the Trav- 
elers with offices in the Bowery Bank 
Building, 230 Grand Street. The pro- 
duction of his agency increased each 





JOSEPH D. BOOKSTAVER 


year and in 1919 it reached a total of 
$11,180,000. During that year he opened 
downtown offices at 123 William Street 
and discontinued his general insurance 
brokerage business in order to be able 
to devote his complete attention to the 
building up of his life agency. 

In 1920 his judgment proved justified 
and he led all other general agencies of 
the Travelers throughout the entire 
country with a total production of $16,- 
517,063. This leadership was consistently 
maintained. In 1923 his production was 
$20,000,000. In 1925 and 1926 it exceeded 
$20,000,000. In 1935, his final year, he 
again led all the general agencies of the 
Travelers. 

An Associate’s Opinion 

One of his assistants in the office said 
of him: “His office was a happy family. 
There have been several marriages with- 


in the office force. In several instances, 
he encouraged his office assistants to go 
into business for themselves and _ his 
alumni includes several outstanding suc- 
cesses in the brokerage and managerial 
fields.” 

Notwithstanding his many interests in 
the life insurance business he gave un- 
selfishly of his time and his means to 
many charitable and civic institutions. 

He was chairman of the committee 
that raised the money for the erection 
of the new Beth Daved Hospital. He 
was vice-president of the Life Under- 
writers Association of New York. He 
was regional vice-president of the Alumni 
Association of Approved Life Insurance 
Schools; executive committee University 
Life Underwriters Association of New 
York; member of the Drug & Chemical 
Club; Bankers Club; Life Managers As- 
sociation; General Brokers Association; 
Grand Street Boys Association; Unison 
Club; F. & A. Masons; The Insurance 
Square Club; Knights of Pythias; Shrin- 
er’s Mecca Temple; League for Amer- 
ican Citizenship, and others. 

He is survived by his wife, Nettie 
Bookstaver, and by his son, Burton 
Julian, who is 19 years old. Born in Rus- 
sia, Mr. Bookstaver was brought to this 
country as an infant. 


Those Who Will Continue Busimess 


The business he established will be 
continued on the same foundation and 
with the same principles that were rep- 
resentative of its founder. Each depart- 
ment will be supervised by experts who 
have been with the organization for 
varying periods up to twenty-five years. 

Elias Klein, who was associated with 
him since the establishment of the gen- 
eral agency in 1911 and for two years 
prior to that, in his brokerage business, 
will supervise agency and production 
work. Irving A. Bush, who was asso- 
ciated with him for over twenty years, 
will remain in charge of finances and 
office management. Saul Rosenstein, as- 
sociated with him for over fifteen years, 
will supervise field service, and Milton 
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Goldstein, associated with him for Over 
fifteen years, will be in charge of under- 
writing. 

Rabbis Stephen S. Wise and Phillip 

Bookstaver Officiate 

The funeral service was held at River. 
side Memorial Chapel, Seventy-sixth 
Street at Amsterdam Avenue, on Sunday 
with Dr. Stephen S. Wise officiating 
Although the chapel holds six hundred 
seats and the aisles were filled it was 
necessary for a large number of people 
to stand outside on the sidewalk. 

Interment was at Mt. Carmel Ceme. 
tery, Cypress Hills, with Dr. Phillip p 
Bookstaver, a brother who is a rabbi jn 
Harrisburg, Pa., officiating. 

Active pallbearers were his associates 
in the agency, and the honorary pall- 
bearers included Griffin M. Lovelace 
second vice-president, New York Life 
the following from the home office of 
the Travelers: H. H. Armstrong, vice- 
president; Charles D. Rarey, comptrol- 
ler; R. K. Wilson, cashier; and T, P 
August, registrar; and John A. McGin- 
ley, resident vice-president of the Tray. 
elers in New York. 





Tribute From J. M. Fraser 


John M. Fraser, general agent for the 
Connecticut Mutual in New York and 
former president of the Life Underwrit- 
ers Association of New York City, made 
the following statement to The Eastern 
Underwriter concerning Joseph D. Book- 
staver’s death: 

“Joe Bookstaver’s passing is a personal 
loss to me. It was my pleasure to have 
known him intimately—in business and 
socially—for a number of years. I con- 
sidered him one of the most industri- 
ous and enthusiastic men in the life in- 
surance business. Whenever he was 
asked to undertake a job, he put his 
heart and soul into it and always got 
results. 

“When I was elected president of the 
Life Underwriters Association, one of 
the first things I did was to ask Joe 
to take the chairmanshio of what I re- 
garded as one of the most important 
committees in the association—the mem- 
bership committee. I selected him be- 
cause I knew what he would do—and he 
did not disappoint me. When I went out 
of office, the records showed the highest 
paid membership as of that date that 
the Life Underwriters Association had 
ever had, and this was accomplished 
solely through the efforts that Joe Book- 
staver put into the job. 

“He was active in life insurance cir- 
cles; had a congenial personality and was 
a true friend. He will be sorely missed.” 





HENDERSON’S FORTY YEARS 


Alexander Henderson, superintendent 
for the Prudential’s agency at Park Ave- 
nue and 125th Street, New York City, 
has been with the company for forty 
years. The year following his enrollment 
as an agent in New York City he was 
made assistant superintendent. In 1915 
he went to Newburgh where he spent 
ten years as superintendent and has held 
his present post since 1925. 





HEADS PUBLIC RELATIONS 


At a luncheon-meeting January 27, of 
the public relations committee of the 
Life Insurance Managers’ Association of 
Los Angeles, Wilmer M. Hammond, 
Aetna Life, was elected chairman, and 
Russell L. Hoghe, Equitable of Iowa, 
vice chairman. 





WADDS LEADS CANADA LIFE 

M. R. Wadds, a member of the To- 
ronto city branch of the Canada Life, 
leading volume producer of that com- 
pany’s entire organization for 1935, 1s 
president- of the 1936 Quarter Million® 
Club. Mr. Wadds’ nroduction placed him 
in the forefront of the company’s field 
force in United States, Canada and_the 
sritish Isles. A member of the British 
Isles field force was second in point 0 
sales volume. 
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20, 30. 40 years from today the man who’s little as 75¢ a day...and think what that buys! 
getting a $200 check from the Bankers Life Saved under this plan, your dollars become 
Company every month will be sitting pretty Double Duty Dollars. You are guaranteed: 
... head and shoulders above the crowd. He One, a RETIREMENT INCOME for your- 
will have it all over his friends who can’t be self in later life, or. 

bothered to save the money it takes to provide Two, a LIVING INCOME for your family 


an income at retirement age. if you don’t live until retirement age. 


You can buy a $200-A-Month Re- 
tirement Income, beginning at the 
retirement age you choose, for as 


Give us your name and address in 
the space at the right and we'll send 
you our Double Duty Dollar Plan. 





BANKERS LIFE COMPANY 


BANKERS LIFE GOMPANY 


"A MUTUAL LEGAL RESERVE LIFE INSURANCE COMPANY. 
Established 1879. 
DES MOINES 





e Even if you can save only 
25¢ a day, or more, get this 
free plan. No obligation. 

















Present age___ 

I can save ¢ per day. Age when I want income to start 
Name 

Address 

City __ State 








Mail to: BANKERS LIFE COMPANY, DES MOINES, LOWA 





This full page advertisement appeared in the January 11, 1936 issue of the Saturday Evening Post. 
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D. F. Houston, —" To ‘Be 
Manager at ‘Providence 


HAS BEEN WEST COAST WRITER 
Career in Navy, Banking and Art Deal- 
ing Before Joining Mutual Life; 
James F. Ferre Retires 
David F. Houston, Jr., has been ap- 
pointed manager of the Mutual Life of 
New York’s agency in Providence, R. I., 
succeeding James F. Ferre, who is re- 
tiring under the company’s retirement 
plan. Mr. Houston has been a producer 
for the company in San Francisco and 
has qualified for the company’s $250,000 
club. The new appvintment is effective 

March 1. 

Prior to becoming a Mutual Life rep- 
resentative in the company’s agency at 
San Francisco, Mr. Houston saw active 
war service as an ensign in the Naval 
Reserve, was with the Naval Intelligence, 
and at the close of the war was assist- 
ant district gunnery officer at Key West. 
Florida. His general business experi- 


ence previous to joining the Mutual Life 


includes a term of service in the credit 
department of the International Accept- 
ance Bank in New York, a year with 


the New York real estate firm of Albert 
B. Ashforth, Inc., and six years as Amer- 


ican representative of Thomas Agnew 
& Sons, London art dealers. 
Mr. Ferre has been in the service of 


the Mutual Life for the 
years, beginning as cashier of its Wor- 
cester agency on August 1, 1903. He 
ranks third in length of service on the 
Mutual Life’s list of agency managers. 


past thirty-two 
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" Basdtabie Society Wrote 
$541,037,000 in 1935 


EXECUTIVE COMMITTEE REPORT 








$159,000,000 Increase in Assets Largest 
In Co.’s History, President Park- 
inson States 





The Equitable Society had new paid- 
for insurance last year of $541,037,000, in- 
cluding both Ordinary and Group, an 
increase from 1934 of $81,833,000, it was 
announced by President Thomas I. Park- 
inson after a meeting of the executive 
committee of the society last week. The 
company also had its largest year’s in- 
crease in assets, a gain of $158,869,000, 
bringing the total to $1,816,170,900. 

President Parkinson also stated that 
the outstanding insurance on December 
31 totaled $6,226,286,000, an increase of 
$83,128,000 over the year 1934. The un- 
assigned surplus shows an increase of 
$11,650,000, bringing that item up to $54,- 
799,000. 

Payments to policyholders during the 
year aggregated $184,498,000, of which 
$64,500,000 represented death claims and 
$119,998,000 the payments of living pol- 
icyholders in matured endowments, divi- 
dends, surrender values and annuities. 

Policy loans outstanding at the end of 
the year showed : decrease of $14,250,000 
from December 31, 1934, due to a decline 
in the amount pr new loans and to sub- 
stantial repayments on existing loans. 

Income from all sources totaled $412,- 
380,000 and disbursements $268,018,000, 
giving an excess of $144,362,000 in total 


receipts over total disbursements. 


Get Hard-Boiled About 
Prospecting, Says Mason 


straightforward message which 
opened Part II of the lecture course 
on the technique of selling, Daniel FE. 
Mason, field instructor for the Equitable 
Society, last week told life 
to get hard-boiled 
“Prospecting,” 
problem and requires a plan to keep it 
It must be 


In a 


underwriters 
about prospecting. 
he said, “is a constant 
constantly solved done on 
a business basis.” 

The lecture was the first one to which 
the Life Underwriters Association of 
New York City admitted members only 
and it attracted 900 
Thirty-five new memberships were taken 
at the 

Mr. Mason, a former physical director 
and football coach, talks to his audience 
the same way he might talk to a team 
between the halves. He tells them where 
they are weak. what to do about it and 
why it’s the right thine to do. That’s 
how he handled the subject of prospect- 
ing 


a crowd of nearly 


door. 


Advantages of Qualified Prospect 


After covering the importance of pros- 
pecting, the definition of a prospect and 
the definition of a qualified prospect he 
stressed the advantages of a qualified 
prospect to the underwriter. Among the 


advantages named were these: “The 
agent is better prepared to make an in- 
telligent, specific approach, presentation 
and close. He is ready to answer ob 


jections common to the problem bein 
discussed or to the type of person being 
solicited. He can meet the public de 
mand for a more intelligent mode of 
procedure thus making points of advan- 
tage stand out more clearly and save the 
prospect’s time. Furthermore the agent 
conserves his own capital investment in 
the business—his time and ability.” 

Two chief sources of securing pros- 
pects are natural contacts and referred 
prospects according to Mr. Mason. He 


outlined methods of securing prospects 
from those two sources saying that the 
starting point in building a prospect list 
is for the agent to make himself his own 
center of influence and to list all of his 
own contacts, his wife’s contacts, his 
children’s contacts, professional people 
who serve him and his family and his 
business contacts. Next he should list 
all problems or services which life insur- 
ance can solve and then list all policies 
as to the different services they were 
designed to cover. Under these last two 
lists he checks all the known people who 
qualify. 

About referred prospects Mr. 
said: “Perhaps there 
derwriter can do 
the speed and 
his progress 


Mason 
is nothing an un- 
which will determine 
efficiency toward aiding 
better than accumulating 
sources from which to secure referred 
prospects which are at the same time 
qualified prospects.” He told sources of 
securing referred prospects and how to 
secure the name of a qualified and re- 
ferred prospect. 


System an Essential 


“While cold canvass is satisfactory for 

a small minority,” Mr Mason continued, 
“it is generally inefficient and is a big 
factor in the failure of many agents. It 
wastes time and ability, retards enthusi- 
asm, hinders the agent’s proper mental 
attitude and develops discouragement.’ 

Classification of prospects follows three 
main divisions: sing rle men and women, 
married men without children and mar- 
rier men with children. After Prospects 
are indexed in this order their insurance 
needs can be determined. 

Lastly Mr. Mason made these points: 
“There is a time element in prospecting 
and the agent should have a specific 
prospecting interview every day. Plan 
it just as carefully as vou would a sell- 
ing interview because your future suc 
cess in the life insurance business mav 
depend on it. Keep a prospect card file 
system. You must have a system to use 
prospects efficiently.” 
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The 65th Annual Statement of the 


Sun Life Assurance 
Company of Canada 


Reflects the Strength and Stability 


of Life Assurance 


A voluntary co-operative enterprise which for generations 


has stood every test 





HIGHLIGHTS OF 1935 
ASSURANCES IN FORCE 


amounting to Eighty Million Dollars were paid 
Two Hundred and Eighty-five Thousand Dollars for each 
Life commenced business 
ears ago it has paid out to policyholders and beneficiaries 


af over Nine Hundred Million Dollars. 


ASSETS . . . Of over Seven Hundred Million Dollars ensure 
that every Sun Life policy will be settled promptly when 
the time for payment arrives. In the meantime, this fund 
invested on behalf of policyholders, contributes notably to 
national and industrial progress. 


Since the Sun 


: Exceed Two Billion Seven 
Hundred Million Dollars. This is the amount which will be 
paid by the Sun Life as the policies now in force reach 
maturity. By thrift and foresight more than a million policy- 
holders have provided, through Sun Life policies, for the 
support of their families in case of premature death and their 
own independence should they live to old age. 


NEW ASSURANCES PAID FOR . 
| Million Dollars for the year. During 1935 more than seventy 
| thousand E cong established estates by purchasing Sun Life 


. Exceed Two Hundred 


us providing security for many thousands of homes. 


POLICYHOLDERS AND yang 9 gn o «8 


Benefits 
out—over 





mn IN FORCE, December 31, 
NEW ASURANCES PAID FOR - - 


ee «se we ee ee 

DISBURSEMENTS - 

EXCESS OF INCOME OVER DISBURSE- 
MENTS- -— - ‘ 


PAYMENTS TO POLICYHOLDERS 
AND BENEFICIARIES: 
During the year 1935 - - - = 
Since Organization - = © »« 


ASSETS - 
LIABILITIES, entutes of capital stock and 
shareholders’ account - - 


PAID-UP CAPITAL 


and balance at the 

credit of share- 

holders’ account - - $3,281,000 
RESERVE for depreci- 

ation in mortgages 

and real estate - - 5,201,000 
SURPLUS - - - = 5,862,000 





The above Statement has been prepared and the assets have been 
valued in conformity with the basis authorized by the National 
Association of Insurance Commissioners of the United States. 


$2,725 ,586,000 
219,076,000 


161,058,000 
119,164,000 


41,894,000 


80,284,000 
968,614,000 


706,744,000 
692,400,000 


14,344,000 








SUN LIFE ASSURANCE 
COMPANY OF CANADA 


HEAD OFFICE, MONTREAL 














i 





Februal 


= 


Guar 
Ine 


pays 


Excellen 
Rey 


A new 
seventy- 
by the ( 
in its fi 
year’s ie 
total as: 
for the 
for 1935 
compan) 
crease 
slightly 
ceding 
Last | 
paid-for 
293 and 
the clos 
The 1 
pany ir 
and dis 
perience 
ment sc 
for the 
accordit 
Preside 
Inves 
Life du 
largely 
municit 
bond hi 
creased 
interest 
was 4.2 
Outst 
more t 
14% be 
The 
compar 
by the 


Malc 


Whil 
manage 
tual, w 
ing of | 
adelphi 
up agé 
autom« 
them. 
the art 
terian 
stitche 
Ernest 
of the 
was gi 
script 
read a 

In I 
vised 
genera 
ing wi 
the st 
It see: 
when 
At the 
no me 
secon¢ 
office 
The p 
when 
sent y 
angry 
you h 


OTT 

For 
ance « 
agenc 
home 
secon 
thirte 
positi 
mark: 
organ 








14, 1936 


——:! 


—] 

















February 14, 1936 








Page 9 








Guardian Assets And 
Income at New Records 


pAYS 4% ON RESERVE FUNDS 
t Financial Position Shown in 
ee on Operations Made by 
President Carl Heye 





A new top assets figure for its entire 
seventy-six years of business is shown 
pa the Guardian Life of New York City 
in its financial statement covering last 
year’s operations. At the close of 1935 
total assets stood at $109,131,341, a gain 
jor the year of $5,664,218. Total income 
for 1935 also made a new record for the 
company reaching $25,494,257, an in- 
crease for the year of $2,400,446, or 
slightly more than 10% over the pre- 
ceding year. ; 

Last year the Guardian Life had new 
paid-for insurance amounting to $42,439,- 
293 and the insurance in force stood at 
the close of the year at $455,349,273. 

The mortality experience of the com- 
pany in 1935 was 54% of the expected 
and disability and double indemnity ex- 
perience showed substantial improve- 
ment so that the total underwriting profit 
for the year was higher than in 1934, 
according to the report on operations by 
President Carl Heye. . 

Investments made bv the Guardian 
Life during the past year were confined 
largely to U. S. Government, high grade 
municipal, railroad and public utility, 
bond holdings of which groups were in- 
creased by nearly $7,000,000. The average 
interest rate on investments last year 
was 4.29%. 

Outstanding policy loans decreased 
more than $600,000 and new loans were 
14% below the previous year. 

The rate of interest payable by the 
company on funds left with it was fixed 
by the board of directors at 4%. 


Malcolm Williams Hurt, 
Substitute Reads Speech 


While Malcolm Williams, assistant 


manager of agencies of the Provident Mu- 





tual, was riding in a taxi-cab to a meet- 
ing of the supervisors’ group of the Phil- 
adelphia Association, the cab was jammed 
up against an elevated pillar when an 
automobile pulled out of line ahead of 
them. Mr. Williams received a cut on 
the arm and was rushed to the Presby- 
terian Hospital where his wounds were 
stitched up. Upon word of the accident 
Ernest A. Farrington, agency assistant 
of the company, hurried to the hospital, 
was given the somewhat bloody manu- 
script by Mr. Williams and took it to 
tread at the meeting. 

In his manuscript Mr. Williams ad- 
vised supervisors who are looking for 
general agency appointments: “In deal- 
ing with the home office, remember that 
the staff is not blind, nor is it psychic. 
It sees what you do. Don’t be annoyed 
when it also sees what you don’t do. 
At the same time, the chances are that 
no member of the staff is gifted with 
second-sight. In other words, the home 
office can’t tell what you intended to do. 
The point I am trying to make is this: 
when you go to the home office to pre- 
Sent your claim for promotion, don’t be 
angry if the people there see only what 
you have actually done.” 


OTT AGENCY STANDS SECOND 
For volume of new paid-for life insur- 
ance during January, 1936, the A. V. Ott 
agency, Equitable Society, located in the 
home office building, New York, stood 
second in the Manhattan territory and 
thirteenth in the country. It is the best 
Position the agency has ever held and 
marks a continued advancement since its 
organization on April 1, 1930. 








Prudential In Force Up Half Billion; 


1935 New Business $2,404,000,000: 


At the meeting of directors of the 
Prudential at the home office this week 
President Edward D. Duffield presented 
figures of the company’s business during 
1935. 

New business for the past year totaled 
more than $2,404,000,000. The gain in 
insurance in force was $565,000,000. 

Cash payments of $07,242,000 were 


made by the Prudential to policyholders 
or their beneficiaries during 1935. 

The payments to policyholders, includ- 
ing matured endowments cash surren- 
ders, dividends, disability payments and 
annuity payments totaled $283,294,000. 
The disbursements to beneficiaries, which 
included death claims and accidental 
death benefits, aggregated $123,948,000. 





PLAN FOR MIAMI CONGRESS 





Many Speakers Listed for Annual Event 
March 20; Frank Dearing and Victor 
Beamer in Charge 


The Florida State Association of Life 
Underwriters is planning to make the 
1936 sales congress at Miami on March 
20 one of the finest ever. Frank P. 
Dearing, president, and Victor E. Beam- 
er, program chairman, have already 
slated the following speakers: 

Lester O. Schriver, president, National 
Association, Peoria, Ill.; E. C. Sparver, 
director of agencies, Reliance Life, Pitts- 
burgh; C. C. Day, general agent Pacific 
Mutual, Oklahoma City; George Harris, 
superintendent of field service bureau, 
Sun Life of Canada, Montreal; Hon. 
Cary D. Landis, attorney general of the 
state, Tallahassee; Dr. Ralph Williams, 
platform lecturer, Miami; Dix Teache- 
nor, million dollar man for the Kansas 
City Life, Kansas City; Hon. Robert 
Pleus, former assistant attorney general 
of the state, Orlando. 





Burton Van Dyke Dead; 
Actuary of Kentucky Home 


3urton Van Dyke, Sr., actuary of the 
Kentucky Home Mutual Life of Louis- 
ville and for a time vice-president and 
acting head of the old Inter-Southern 
Life, which the Kentucky Home succeed- 
ed, died last week of pneumonia. He had 
been ill for a year with heart trouble. 
He was forty-four years old. Mr. Van 
Dyke was a brilliant scholar and had 
been graduated from high school when 
fourteen years old. 

Mr. Van Dyke started with the Citi- 
zens Life of Anchorage, just after his 
graduation from the University of Rich- 
mond, Va. He went with the Inter- 
Southern Life, into which the Citizens 
Life was merged, about twenty years ago 





CONTINENTAL APPOINTS 

E. K. Grossman has become general 
agent for the Continental Assurance to 
develop the south side of Chicago. A 
junior executive with Hart, Schaffner & 
Marx for three years he has been with 
the Continental since 1927. Charles Arm- 
strong McCay, who has become general 
agent in Joliet, entered casualty insur- 
ance in 1919, changing to life lines three 
years later. 





Insurance Commissioners 
Annual Meeting June 8-12 


Secretary Jess G. Read of the Na- 
tional Association of Insurance Commis- 
sioners has announced the annual con- 
ference for June 8 to 12 at St. Paul. 
The first day, Monday, will be reserved 
for committee meetings; Tuesday, for 
open sessions; and Wednesday for en- 
tertainment. The convention will hold 
business discussions on Thursday .and 
continue through Thursday. 

Speakers will be announced at an early 
date, Secretary Read said. The program 
is being arranged by Louis H. Pink, 
New York Superinténdent of Insurance. 


Parkinson Secured To 


Introduce Harper Sibley 

As The Eastern Underwriter went to 
press more than a thousand reservations 
had been made for the policyholders’ 
luncheon of the Life Underwriters As- 
sociation of New York City on Thursday 
at the Hotel Pennsylvania where Harper 
Sibley, president of the United States 
Chamber of Commerce, was scheduled 
to speak. His address on “The Respon- 
sibility of Life Insurance” was to be 
broadcast over a national hook-up. 

To introduce the speaker Clifford L. 
McMillen, chairman of the speakers’ 
committee had secured Thomas I. Park- 
inson, president of the New York State 
Chamber of Commerce and of the Equit- 
able Life Assurance Society. 

Mr. Sibley takes a practical view of 
the problems now confronting both busi- 
ness and government and believes that 
the two must work together if they are 
to achieve their common end. 


NEWARK HEARS KOLLENBERG 


Grand Rapids Producer Finds Great 
Field for Business Insurance Among 


Moderate-Sized Businesses 


The big field in business insurance is 
the small moderate-sized firm, Abe Kol- 
lenberg of Grand Rapids, Mich., told the 
members of the Life Underwriters Asso- 
ciation of Northern New Jersey at a 
luncheon meeting which was held on 
Monday in the Newark Athletic Club. 
He also pointed out the importance of 
soliciting the individual proprietor. 

In the absence of President John E., 
Clayton, John Binns first vice-president 
of the association, presided and an- 
nounced that the second selling seminar 
which is being conducted by the associa- 
tion will take place on Friday afternoon, 
February 21, in the auditorium of the 
Prudential Building. 

The speakers will include Wallace M. 
Sinclair and J. V. Talbot. The seminar 
will be a follow-through of the meet- 
ing of Monday of the association as it 
will be on “Business Insurance.” 











WAS BROTHER OF J. V. BARRY 
David S. Barry, former sergeant-at- 
arms of the United States Senate who 
died this week, was a brother of James 
Victor Barry, vice-president of the Life 
Extension Institute, former executive of 
the Metropolitan Life and Insurance 
Commissioner of Michigan. 


E. B. SLEE 50 YEARS WITH PRU. 


Edward B. Slee, supervisor of the 
printing and allied departments at the 
home office of the Prudential, was the 
recipient of congratulations on Saturday, 
February 8, on his fiftieth anniversary 
with the company. 


WEEKS ADDRESSES A. B. A. 

Harvey Weeks, former life insurance 
man and now assistant vice-president of 
the Central Hanover Bank & Trust, 
New York, was a leading speaker at the 
Trust Division, American Bankers Asso- 
ciation convention this week at the Wal- 
dorf. 








Eisendrath Agency Last | 
Year Wrote $4,000,000 


DINNER ON THIRD ANNIVERSARY 





George L. Bobbe Toastmaster; Rabbi 
Schulman Calls Life Insurance the 
Perfect Social Science 





Three years ago Julius Eisendrath be- 
came head of a general agency of the 
Guardian Life in the Empire State Build- 
ing, New York City. It has been a suc- 
cess. Last year it paid for about $4,- 
000,000. 

The agency had its third anniversary 
dinner on Thursday night of last week 
at the McAlpin Hotel, where the pre- 
diction were that the agency would keep 
on climbing and gathering strength. Mr. 
Eisendrath has demonstrated leadership, 
both in executive production and in per- 
sonal production. 

He began his life insurance career in 
Minneapolis where he was a million dol- 
lar producer. Coming to New York he 
was made a branch manager with a Fifth 
Avenue office, where he succeeded in 
developing considerable talent. The 
Guardian then put him in the Empire 
State Building. Among his agents are 
men from a diversified number of ca- 
reers. One of these agents, and a speak- 
er Thursday night, is Rev. Gabriel Schul- 
man, who was rabbi of Park Avenue 
Synagogue, this city. Toastmaster at 
the banquet was George L. Bobbe, pro- 
duction manager of the agency, at one 
time an actor. Harry Klein, leader of 
the agency; Albert Lasky and Jack 
Windheim, among other speakers wer: 
business men. Several representatives of 
the head office also spoke. 

Rabbi Schulman declared that until he 
entered life insurance he had not regard- 
ed it as the perfect social science, but 
now he knows from personal experienc« 
that it is. 

In his talk Mr. Eisendrath said that 
the longer he was in life insurance the 
more of a life insurance convert he be- 
came. Each day furnishes new arguments 
for life insurance for the man whose ears 
are attuned to the current economic 
sound waves. It is very pleasant now- 
adays to turn to the financial page and 
see the splendid results that were re- 
corded in 1935 by the companies. “It is 
a great business to be in,” he said, “and 
one testing the mettle of those in it, 
challenging them to do their best.” 

Among other speakers was William 
L. Hadley, vice-president of The Eastern 
Underwriter, who recited an inspirational 
poem. 


McCreary and Coolidge 
Promoted by Aetna Life 


Ralph W. McCreary has been ad 
vanced from assistant secretary to 
agency secretary of the Aetna Life and 
Robert B, Coolidge from assistant su- 
perintendent of agencies to superintend- 
ent of agencies. 

Ralph W. McCreary has been assist 


ant secretary since 1925. He has been 
with the Aetna since 1895 serving in 
the. life agency department under. the 
late Vice-President Bushnell. 


Robert B. Coolidge, now superintend 
ent of agencies, has been associated with 
the Aetna Life for sixteen years during 
which time he has had wide sales and 
supervisory experience. After thre« 
years in the company’s Cleveland agen 
cy he was appointed home office group 
representative at Cleveland. In 1926 h« 
was made assistant general agent of the 
Chapman & Chapman Agency in Cleve 
land. In 1933 he came to the home of- 
fice as assistant superintendent of agen 


cies, 


CANADIANS TRIBUTE TO KING 

Members of the St. Catharines, Ont., 
Life Underwriters Association, heard an 
address by V. X. McEnaney, supervisor 
of education of the North America Life, 
at a luncheon meeting last week-end. A 
silent tribute was paid to the late King 
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LINCOLN 


McCLELLAN 


LINCOLN 


Washington, April 9, 1862. 
Masor-Generat McCcetian. 
My dear Sir: 

Once more let me tell you it is indispensable to you that you strike 
a blow . . . I beg to assure you that I have never written you or spoken to 
you in greater kindness of feeling than now, nor with a fuller purpose to 
sustain you, so far as in my most anxious judgment I consistently can; but 
you must act. Yours very truly, 


A. LIncoun. 


THE URGE TO ACT 


George Brinton McClellan, graduate of West Point, first 
saw active military service in the Mexican War. When but 
thirty-five years old, he was called to Washington to direct the 
troops at the capitol. He was soon elevated to the chief com- 
mand of the Union forces. Lincoln and McClellan first met 
when both of them were connected with the Illinois Central 
Railroad, Lincoln as an attorney for the road and McClellan as 
its engineer and vice-president. 


There is still much dispute over the question of McClellan’s 
military behavior. Pressure was brought upon Lincoln to get 
his army moving, and Congress had become so impatient that it 
appeared as if McClellan’s resignation would be demanded if 
some offensive move was not made immediately. In this atmos- 
phere of tension, the above letter was written. 


The genius of planning is of little importance in itself 
unless it anticipates performance. At his desk the underwriter 
is but a salesman in embryo, but when he emerges and directs 
the interview, both planning and performance are co-ordinated 
and achievement made possible. The urge to act is a vital 
factor in production. 


The Lincoln National Life 


Insurance Company 
FORT WAYNE INDIANA 


ITS NAME INDICATES ITS CHARACTER 

















Homilies of Carl Le Buhn 
On Keeping Agent Successfy] 


Homilies on thrift and home life, in re- 
gard to their part in keeping an agent suc- 
cessful, were given to the recent Massa- 
chusetts Mutual Life convention at St. 
Petersburg in Florida by Carl Le Buhn, 
general agent at Davenport, Iowa. Some 
of his advice follows: 

The agent’s problem is to save a part 
of his reward. Otherwise a salesman 
may get nowhere financially and be re- 
quired to answer the alarm clock the 
same at seventy as he did at seventeen. 

It is apparent that if a man will save 
a part of his income that he can make 
headway financially, but if he spends 
more than he earns he will always be in 
debt and subject to the miseries that are 
attendant to mismanagement. 

Don’t Buy What You Don’t Need 


One family may live on $300 a month 
and have plenty to eat and plenty to 
wear and plenty of money for entertain- 
ment, while another family of the same 
size and in the same town can never 
make ends meet because of poor buying. 
Happy is the resourceful housewife who 
doesn’t feel so helpless but can go to her 
back yard and pick a bit of crisp, deli- 
cious lettuce for dinner instead of tele- 
phoning to the grocer who may charge 
twenty cents for lettuce not quite so 
good. Modest is the man who, in his 
own home, may smoke a corncob pipe 
instead of an embezzled Havana cigar. 

Nor are the women the only ones who 
use poor judgment in buying when they 
order much more than is needed for their 
table, throwing the surplus into the gar- 
bage can. The men, too, are guilty of 
poor buying when, at the end of a train 
trip, instead of walking four blocks to a 
hotel, getting a bit of fresh air and ex- 
ercise, they rent an ambulance for thirty- 
five cents. 


Marriage Situation Affects Success 


In analyzing a salesman we want to 
know whether he wants to get some- 
where in his only thirty-five or forty 


years of business activity or if he is 
merely drifting—eking out an existence— 
believing that the world owes him a liy- 
ing no matter whether he sells life ingyy. 
ance or runs a street car. As we look 
more closely at this point his qualities 
will be more clearly seen. Back of it all 
is usually the question of his Marriage 
relations. 

As salesmen can make or break an 
agency, so also can a woman make or 
break a salesman. In most instances the 
wife is the mainspring back of her hus. 
band’s success. It is easier for a man 
to win or lose if he is happy or unhappy 
in marriage. Naturally, then, we want to 
know if he is well married or poorly 
married. If he is poorly married, is there 
a remedy? We want to know if it is her 
fault or his fault. 

If he has a good wife and fine children 
but does not live as a father and hys- 
band should, he is severely handicapped, 
A man who is well married has the ad- 
vantage. He goes to his work with a 
song in his heart and bears good will to 
those he meets. He has the confidence 
and good wishes of his wife and family 
which make him a better salesman, ~ 

Seven to Nine at Night Hours That 

Decide Future 

Some spokes in the all important steer- 
ing wheel are regular hours; a time for 
rest and a time for work; a time for play 
and a time for study; a time for solicit- 
ing and a time for sociability. What a 
man does with his time from seven until 
nine at night has much to do with his 
future. It is more difficult in the be- 
ginning to develop steady habits of work, 
of play, of regular hours for self-im- 
provement. Too many men are ready to 
drift with the howling mob, dissipating 
their time and energy and claiming that 
they have no time to study for self-im- 
provement. Ben Franklin said: “He that 
wastes no time, has plenty.” So we say: 
“He that has good habits is on the road 
to success.” 





ADDRESS MANY GROUPS 
V. J. Adams, manager for Southern 
California at Los Angeles of the Reli- 
ance Life and chairman of the public 
1elations committee of the Life Under- 
writers’ Association of Los Angeles, has 


announced that seven addresses have 
been made on the subject of life insur- 
ance in its relation to social and eco- 
nomic welfare before various groups in 
the metropolitan area of the city, includ- 
ing the Parent Teachers’ Association, 
civic clubs and senior students of Los 
Angeles high schools and comprising a 
combined audience of over 3,000 persons. 
During the next few weeks four speak- 
ers will address other groups, it being 
the purpose of Chairman Adams to cover 
at least fifteen groups during this asso- 
ciation year, believing these talks will be 
effective as a factor in influencing and 
educating the public to a better under- 
standing and greater appreciation of the 
institution of life insurance. 





YATES LEADS MASS. MUTUAL 


The final home office report of new 
business delivered in 1935 by all agencies 
of the Massachusetts Mutual showed 
that the California Agency, headed by 
John W. Yates, general agent, Los An- 
geles, was in number one position as 
to volume of premiums on new busi- 
ness, number of policies written and in 
second position as to volume. 





W. L. MASON LEADS PROVIDENT 

W. Laurence Mason of Philadelphia 
was the leading producer of the Provi- 
dent Mutual Life during 1935. Second 
was C. Vivian Anderson of Cincinnati 
and third Charles Selig, Tunmore, New 
York. 


BANKERS NEB. REPORT 

The Bankers Life of Nebraska in its 
annual statement as of January 1, 1936, 
reported total admitted assets of $39,- 
039,360. It has $11,499,900 invested in 
first farm mortgage loans, $11,047,007 in 
bonds, $5,233,289 in real estate, including 
the home office building and $412,585 in 
deferred and unreported premiums. On 
the other side of the ledger it has $27,- 
983,535 as reserve, $500,000 capital stock, 
$1,500,000 reserve for investment contin- 
gencies and $5,080,217 reserve for policy 
dividends. The surplus and contingency 
reserve is $3,107,888. The company at the 
end of 1935 had $124,023,771 insurance in 
force. Insurance written and revived dur- 
ing the year amounted to $14,944,768, a 
gain of 37%. H. W. Wilson, president, 
C. Petrus Peterson, general counsel, 
spoke at the annual agency meeting. 





CHAPMAN TALKS IN HOME TOWN 

“What It Takes” was the title of the 
address given to the Wheeling, West 
Va., Life Underwriters Association by 
William Ray Chapman, assistant director 
of agencies of the Northwestern Mutual 
Life and who is a native of Wheeling. 
The March meeting of the association 
will hear Carroll C. Day, Pacific Mutual 
general agent in Oklahoma. 





R. G. RICHARDS ARTICLES 

The series of articles on the Social 
Security Act which were written by Rob- 
ert G. Richards and published in the 
Richmond Times-Dispatch have now 
been reprinted by the Atlantic Life, o 
which Mr. Richards is agency secretary. 
The booklet is entitled, “What Does the 
Social Security Act Mean to You? 
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Minnesota Mutual’s 
Florida Convention 


12 AGENTS STAR ON PROGRAM 





Known as “President’s Dozen”; Led in 
Paid Premiums For 1935; Havana 
Trip Also a Feature 





The Minnesota Mutual’s seventeenth 
annual field convention held in St. Pet- 
ersburg, Fla., at the Vinoy Park Hotel 
was an unusually successful one. Among 
those from the home office were E. W. 
Randall, chairman of the board; Presi- 
dent T. A. Phillips; Vice-Presidents 
. Cummings, H. W. Allstrom 
. Roberts; Superintendent of 
Agencies A. Howard Blanton; Allan D. 
Harmer, agency secretary, and others. 
Their wives were also in attendance. 

The party arrived in St. Petersburg 
on a Monday morning and the first ses- 
sion was that afternoon. James P. Clark, 
Oakland, Cal., convention president, was 
in the chair. He became convention 
president by being leading producer in 
paid premiums for the year 1935. Chair- 
man Randall of the board opened the 
convention, the welcoming speech being 
by Harold Maeder, company’s general 
agent at Tampa. The session that after- 
noon was in the nature of an amateur 
hour with Mr. Clark acting as “Major 
Mose”” Speakers were members of the 
President’s Dozen, composed of the 
twelve men who had the largest amount 
of paid premiums during 1935. Each gave 
4 short talk on the sales methods or 
particular policies which they had been 
using in an effort to qualify for the con- 
vention. 

The President’s Dozen 

Names of the dozen follow: 


N. F. Winter, St. Paul. 
. Pearson, Ft. Worth, Tex. 

Sebastian, North Platte, Neb. 
. Ralls, Houston, Tex. 

. Waln, Cheyenne, Wyo. 

Hoon, Denver. 

Bohn, Jr., St. Paul. 

Schweich, Los Angeles. 

Hoffman, Knoxville. 

Livengood, Danville, Ill. 
. J. Bateman, Tarboro, 

Randall and Phillips Dinners 

On Monday evening a dinner in hon- 
or of Chairman Randall and Mrs. Ran- 
dall was held, followed by dancing. The 
honored guests at the dinner were mem- 
bers of the Randall Club which is com- 
posed of those who qualified for mem- 
bership through both volume and excep- 
tional renewal ratios. 

Tuesday morning session was devoted 
to a careful review of all of the com- 
pany’s materials which are meant to as- 
sist the field force; first, to material 
used by the men themselves in organiz- 
ing their own efforts; second, actual so- 
liciting materials. Chairman of the 
meeting was Norbert F. Winter, conven- 
tion vice-president, an honor he won by 
having the second largest record of paid 
premiums for 1935. Presentation of the 
company’s material was made by Vice- 
President Harold J. Cummings. Only 
new material presented was a proposal 
for use in approaching an employer when 
attempting to sell him on the idea of 
payroll deduction or salary savings plans 
for employes. On Tuesday night there 
was a dinner in honor of President and 
Mrs. Phillips, the President’s Dozen be- 
ing the honored guests. 

Final session of the convention was on 
Wednesday morning which was in the 
nature of an open forum following a de- 
tailed presentation by President Phillips 
of the company’s excellent financial 
Statement and of the problems which 
ace the insurance companies. 


Trip to Havana 

_One of the highlights of the conven- 
tion was the accidental discovery on 
Wednesday morning that a woman guest 
of the hotel was receiving a substantial 
monthly annuity from the Minnesota 
Mutual. She consented to talk to the 
convention and gave a good talk, telling 
what the annuity meant to her. 

€ main convention was closed by 
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Mr. Phillips, after which there was a 
general agents’ conference to which Mr. 
Cummings presented matters of agency 
building. 

Early in January the company offered 
to take to Havana when the convention 
adjourned anyone who had fulfilled his 
quota of examined and paid business for 
January before leaving for the conven- 
tion. As a result some fifty-eight men 
and their wives made the Havana trip. 
Those who did not go to Havana made 
the trip to Pass-A-Grille Beach. 





HOUSTON C. L. U. COURSE 
Five courses in a chartered life under- 
writers’ curriculum will be offered in the 
spring term of the University of Hous- 


ton, opening February 3, according to 
Dean N. K. Dupre. The courses will be 
given in the College of Community Ser- 
vice. Ten weeks are allotted for study 
of each division. 





MASSEY WILSON CHAIRMAN 

The Agricultural Life of Bay City, 
Mich., chairman of which is Massey Wil- 
son of St. Louis, held its annual meeting 
in Bay City recently. 


NOT FARE-PAYING PASSENGER 

In a California case the Circuit Court 
of Appeals, Ninth Circuit, has held that 
an insured who was killed in an airplane 
while searching for a missing brother, 
the plane being piloted by an aviator 
not licensed to carry passengers, was 
not a “fare-paying passenger.” The pol- 
icy excluded liability for aviation death 
except as a fare-paying passenger. Al- 
though the insured had requested the use 
of the plane and the pilot, there had 
been no fare paid and no evidence of an 
agreement to pay. The Circuit Court 
reversed the lower decisions which held 
the insured to be a fare-paying passen- 
ger anyway. The case was Metropolitan 
Life vs. Halcomb. 





RADIOS CONTEST RESULT 

George Lomas, manager of the Canada 
Life’s Calgary branch, had radio station 
CFAC broadcast the fact that the South 
Alberta branch of the Canada Life had 
won the runner-up trophy in the grand 
challenge production campaign, using the 
radio to let the agents throughout the 
South Alberta territory know of their 
success as soon as possible. 





LEADER IN GROUP 


Murrell Agency of New York Tops Other 
Connecticut General Agencies for 
1935 in This Division 
Blake Harrison, manager of the Group 
department, Murrell Agency Connecticut 
General Life, 225 Broadway, New York 
City, is being congratulated on the Mur- 
rell Agency having written a larger vol- 
ume of Group insurance during 1935 than 

any other agency of the company. 

A native of North Carolina, Mr. Har- 
rison entered the life insurance business 
as an agent of the Connecticut General 
in May, 1928. In November, 1929, he 
became Group representative of the com- 
pany for North Carolina and Virginia 
In June, 1933, he was put in charge of 
the Group department of the Murrell 
Agency. 

Since 1929 he has been the leading 
Group man in the Connecticut General 
field force in amount of premiumis or 
number of cases written for each year 
except one. 








The S. S. Northington agency, Con- 
necticut Mutual, Los Angeles, had its 
largest volume of paid-for new insurance 
in 1935. The total amount showed a 
15% gain over the previous year. 








the Provident Mutual. 





THE PROVIDENT MUTUAL IN 1935 
7lst ANNUAL STATEMENT 


THE IMPROVEMENT in general business conditions during 1935 has been reflected in the business of 


ASSETS increased during 1935 from $284,345,000 to $298,517,000. 
NEW PAID INSURANCE amounted to $78,863,000, a gain of 4% over the corresponding figure for 1934. 
INSURANCE IN FORCE increased slightly to $934,937,000, marking the first gain in outstanding 
insurance recorded since 1931. 
PAYMENTS TO POLICYHOLDERS during the year amounted to $28,601,000. Such payments since 
organization in 1865 now total $542,300,000. 


THE COMPANY enters a new year with satisfaction in its contribution to the security of its many 
thousands of policyholders, and with gratification in its progress during the year just past. 


M. A. LINTON, President 
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Company sss ss 
Real Estate ...... 
Accrued Interest... . 
Overdue Interest. . . . 


Net Premiums, etc, , 





ASSETS 
U.S. Government Securities 


Mortgages on Real Estate . 


Loans on Policies of the 


Deferred and Uncollected 


- $10,107,874.94 
37,152,480.00 
95,481,201.00 
73,273,779.23 
. 2,978,225.00 


Company. . 


tribution 


*. 


Policy Claims . . 
+ 49,723,694.33 
-  19,763,694.42 
° 3,653,753.21 
° 950,127.06 


’ 5,431,779.26 





The Total Assets Are , , $298,516,608.45 








LIABILITIES 
Reserves for Policies and 
Supplementary Contracts $264,719,251.82 
Dividends Left With the 


Dividends Set Aside for Dis- 
Premiums Paid in Advance 


Estimated Taxes Accrued, 

Payable in 1936... 
Miscellaneous Liabilities . 
Special Contingency Reserve 


General Contingency Reserves 
For Asset Fluctuations . 
For Mortality and Dis- 

ability Fluctuations . . 


TOTAL, Equaling Assets $298,516,608.45 


sens 3,524,007.95 
5,025,000.00 
3,818,138.32 

756,484.16 


790,680.00 
201,457.21 
405,761.21 


8,871,563.00 


10,404,264.78 




















PROVIDENT MUTUAL 


Lire INSURANCE COMPANY OF PHILADELPHIA 
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110 Policyholders On 
Books For 20 Years 


CLIENTS IN 
General Agent Starts Auniveveary Year 
With Letter to Old Guard; Has 
High vevmaney 


R. L. JONES’ 1916 





Robert L Jones, general agent for the 
State Mutual Life in New York City 
since 1916, completed his twentieth year 
as general agent with 110 of his original 
policyholders, insured in 1916, still on the 
books. The State Mutual Life accorded 
recognition to the Jones agency this year 





ROBERT L. 


JONES 


agencies in the com- 
had a persistency 


as one of the five 
pany during 1935 which h 
record in excess of 90% 

In a letter written last week to this 
old policyholders Mr. 
gave these facts: 

During 1916, the first agency year, 252 
lives were insured in the amount of $800,- 
420. By December, 1935, of that group 
109 had surrendered in the amount of 
$399,605; 27 had become death claims, 
amount $72,500; 116 were still insured 
for $328,315. Mr. Jones continued: “Since 
December 5, 1935, two have died, having 
insurance in amount of $30,000. Two 
have surrendered in amount of $3,000, 
and three have become paid up in amount 
of $4,500. You are one of our Old Guard 
and there are still over 100 of us left.” 

Another letter tells the story of two 
old friends, each born in 1880 on the 
same day, and each insured by Mr. Jones 
in 1916: “They never knew or met each 
other but there was a peculiar link that 
bound them. Every year each one re- 
ceived a letter or card from me on the 
morning of his birthday. They died the 
same day in January, 1936, and their 
claim papers came to me on the same 
day. 

“Each had about $20,000 insurance 
through me and a smaller amount in 
other companies. As near as I can learn 
their insurance will represent the prin- 
cipal part of each estate. Strangely they 
each ‘joshed’ me when they made their 
first application and talked about it be- 
ing a small amount, for they were both 
very well off at that time. Recently when 
they came to arrange a loan to keep up 
their insurance their tone was much more 
serious. One died of pernicious aenemia 
and.one decided that life wasn’t worth 
living.” 

Mr. Jones has been in the life insur- 
ance business for fifty-four years, start- 
ing in 1882 as an errand boy in the home 
office of the old Mutual Reserve Fund 
Life Association in New York. After 
twenty-four years with that company he 
joined the L. A. Cerf agency, Mutual 


group of Jones 





Business Men’s Assurance 


Gains in Assets, In-Force 

The Business Men’s Assurance of Kan- 
sas City gained $1,286,639 in assets last 
year and $1,361,770 in life insurance in 
force, according to the annual statement 
of the company, which shows those items 
now totalling $12,257,247 and $101,443,570. 
During the past year the company paid 
$698,677 to beneficiaries ; $392,530 to living 
life policyholders and $1,080,893 to dis- 
abled accident and health policyholders, 
a total of $2,172,100. 

The investments comprising the assets 
of the company are divided as follows: 
Mortgage loans, 32.83%; cash, govern- 
ment and Federal land bank loans, 
10.99%; state and municipal bonds, 
19.52%; other bonds, 3.49%; real estate, 
15.81%; policy loans, 10.98%; and other 
assets, 6.38%. Of the real estate per- 
centage 9.79 represents the home office 
building and other real essate is 6.02%. 

The excess security to polkcyholders 
figure is $1,207,622. 





NATIONAL LIFE GAINS 20% 


In spite of the fact that the National 
Life of Vermont has adopted a new plan 
of closing its paid issue for the month 
of January, 1936, on the 28th, the paid 
business of the month of January ex- 
ceeded that of January, 1935, by slightly 
more than 20%. January, 1936, shows 
an increase of $1,253,541 in issued busi- 
ness over January, 1935. The most grat- 
ifying feature of the January business 
is the fact that the life insurance busi- 
ness in force increased $645,118. 





LONDON OFFICER RETIRES 


The directors of the London Life As- 
sociation of London, England, announce 
the retirement as from December 31 of 
Stanley Adlard, joint secretary, after 
completion of forty-two years’ service. 
Following upon Mr. Adlard’s retirement, 
S. J. Rowland, the senior joint secretary, 
became secretary, while David House- 
man, formerly trust secretary, has been 
appointed trust and claims secretary. 





BIG BUENOS AIRES EDITION 


Revista de Seguros, insurance paper of 
Buenos Aires, has put out a large anni- 
versary number. Although the issue has 
only sixty-eight pages there are nine 
huge charts folded inside giving business 
results for the year 1934. The Revista 
is in its nineteenth year. 





HAD POLICY ON KIPLING 


National Life of Vermont policy No. 
67,000 on Rudyard Kipling became paid 
up many years ago and was still in force 
at the time of his death. It was taken 
out when Kipling was living near Brat- 
tleboro, Vt., and was sold by Linn D. 
Taylor. 





Benefit, and in 1913 took up the rate 
book for the State Mutual. He was ap- 
pointed general agent in January, 1916. 
He is a past president of the Life Un- 
derwriters Association of New York City 
and is treasurer of the National Asso- 
ciation of Life Underwriters. His offices 
are located on the twenty-seventh floor 
of 90 John Street. 
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Bankers Nat’l Club 
Back From Bermuda 


MET HERE BY WINTER WIND 


President Lounsbury Heads Croup of 
Officers; Perez F. Huff Is Banquet 


Speaker 
Met by a wintry blast in New York 
City, the convention party of the Bank- 


ers National Life returned last week on 
the Queen of Bermuda following a nine- 
day cruise and business conference which 
took them to Bermuda and Havana 
where, they reported, weather was ideal 
and the country beautiful. 

Perez F. Huff, who is now resident 
vice-president on the Pacific Coast for 
the company, addressed the banquet for 
club members held on board ship. Offi- 
cers of the club are Mariano R. Pes- 
quera, Puerto Rico, president; Harry J. 
Saker, Boston, vice-president; Irving 
Victoroff, Jersey City, secretary, and 
Jack Siegel, Danbury, Conn., registrar. 
Plans were made for 1936. 

The home office officials accompanying 
the group were Ralph kR. Lounsbury, 
president; William J. Sieger, vice-presi- 
dent, and Alexander White, assistant su- 
perintendent of agencies. Mr. Louns- 
bury addressed the members in an op- 
timistic vein and briefly reviewed the 
year 1935. He announced that the re- 
port for that year is beyond expectations 
and reflected the continued sound growth 
of the company and its strong financial 
position. New paid for business in 1935 
was 33% greater than that of 1934. 


STATE MUTUAL APPOINTMENT 
The State Mutual Life has appointed 
Walter E. Staude as an associate with 
Joseph Y. Gayle, recently appointed gen- 
eral agent for the company in Richmond, 
Va. Mr. Staude was formerly with a 
Richmond bank. 





ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


In the City of New York 


Non-Participating Policies Only 
Over 85 Years of Service to Policyholders 


Good territory for personal producers, under direct 
contract 
HOME OFFICE 


101 Fifth Avenue 


New York City 
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R. L. Campbell, New Nylic 
Inspector, Once Farm Boy 


Romney Lyle Campbell is the new in- 
spector of agencies of the Eastern de- 
partment for the New York Life. Born 
in Georgia, Centerville, Gwinnet County, 
in 1887, he attended a village school and 
worked on a farm in his youth. At age 


18 he was teaching school and earned 
sufficient money to pay college tuition. 
At the University of Georgia, Mr. 


Campbell sold books, aluminum ware and 
advertising to help defray his college ex- 
He signed his first contract with 


penses. 
the New York Life May 11, 1910, one 
month before graduating from the unt- 
versity. 


Mr. Campbell worked as an agent in 
Atlanta until January, 1912, when he was 
appointed organizer. He qualified for 
the $100,000 Club that year and every 
year thereafter until 1919, when he grad- 
uated to the $200,000 Club. In 1918, he 
was awarded a certificate by the com- 
pany for leading all agency men in the 
United States and Canada on new or- 
ganization. 

In February, 1923, hee was appointed 
agency director of Charlotte (N. ©.) 
— The branch’s 1922 paid business 

vas $5,400,000. By 1928, under Mr. Camp- 
bell” s supervision, the amount of annual 
paid business had more than doubled. 
Now organization averaged more than 
$1,000,000 annually during this period. 

In January, 1929, Mr. Campbell was 
appointed supervisor-at-large, with head- 
quarters at eastern department branch, 
New York City. Three years later he 
was named supervisor, Division No. |, 
eastern department. His promotion to 
the office of inspector of agencies, east- 
ern department, was announced by Vice- 
president Walker Buckner at the recent 
agency directors’ convention. 
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Banker Will Discuss 
Future Interest Rate 


AT FINANCIAL SECTION, A. L. C. 





Eugene M. Stevens, Chairman of Federal 
Reserve Bank of Chicago, To Speak; 
Paul Fisher Slated 





A dominant subject, Interest Rates in 
the Future, will be discussed before the 
mid-winter meeting of the Financial Sec- 
tion of the American Life Convention in 
Chicago, February 17. Eugene M. Ste- 
yens, chairman of the Federal Reserve 
Bank of Chicago and a former president 
for twelve years of the Merchants Trust 
Co. Chicago, and for two years of the 
Continental Illinois Bank & Trust Co., 
is the speaker. He has had broad in- 
vestment experience. 

From 1891 to 1901 Mr. Stevens was 

employed by F. H. Peavey & Co., grain 
merchants of Minneanolis, and associat- 
ed with Eugene M. Stevens & Co., and 
Stevens, Chapman & Co., investment 
bankers of Minneapolis, from 1901 to 
1917. He is a director of the Diamond 
Match Co., New York; The Texas Corp. 
and Wilson & Co., trustee and treasurer 
of the University of Chicago, president 
of the John Crerar Library there, and 
treasurer of the Chicago Memorial Hos- 
ital. 
A program which follows the clock 
like a railroad time table has been pre- 
pared by Chairman Harry V. Wade, as- 
sistant to the president, United Mutual 
Life of Indianapolis. An addition to the 
speaker’s list announced last week is 
Paul Fisher, treasurer of the Indianapo- 
lis Life. His company with several others 
maintains an exchange of information on 
securities which has attracted the atten- 
tion of the Financial Section. He will 
explain the methods and scope of opera- 
tion of this exchange. The meeting will 
open in the Palmer House, Chicago, at 
10 o’clock. 





GROUP PLAN ON LUMBER CO. 





Placed by Equitable Society and Totals 
$5,400,000; Against Death, Sickness 
and Accident 
Through a contract with the Equitable 
Life Assurance Society group life insur- 
ance totaling $1,800,000, a similar amount 
of group accidental death and dismem- 
berment insurance, and an equal volume 
of group accident and health insurance 
have been provided for approximately 
1,350 employes of Edward Hines Lumber 
Co., manufacturing and distributing or- 
ganization with general offices in Chi- 
cago. Group protection against death, 
sickness and accident totaling $5,400,000 
is on the cooperative basis with the com- 
pany and insured employes sharing the 

cost. 

Employes protected are in the com- 
pany’s general offices and yards in Chi- 
cago and in saw mills at Park Falls, Wis., 
and Hines, Ore. Woodsmen and loggers 
are also covered under this contract. 





CLAY HAMLIN CONVENTION 


More than 150 western New York and 
northern Pennsylvania agents of the 
Mutual Benefit Life attended a two-day 
conference in the Hotel Buffalo last 
week-end. The Buffalo gathering was 
arranged by Clay W. Hamlin agency in 
that city with Mr. Hamlin in personal 
charge of the program, assisted by Na- 
than P. Himmel, manager of the Buffalo 
office. E. E. Rhodes, vice-president of 
the company, also A. J. Riley and A. J. 
Kirkland from the home office, were 
among the speakers. 





RATE BOOK IN BLUE 
The 1936 illustrated rate book of the 
Bankers Life of Des Moines has been 
made up in blue for psychological rea- 
sons. The cover is royal blue, the paper 
edges ageratum blue, type marine blue, 
the book mark distant mountain blue. 


Fred Rode Sets Records In 
Biffy Lee Agency, Buffalo 


Arriving in the United States on April 
11, 1934, after twenty years in the Orient 
Frederick J. E. Rode joined the Buffalo 
agency of the Phoenix Mutual Life on 
July 16, 1934. In January, 1936, his eigh- 
teenth month in the business, he stood 
first in the agency in volume of business. 
in premiums paid and in cases sold and 
submitted. Also he rated high in num- 
ber of hours in the field, total interviews, 
new contacts made and new prospects 
interviewed. Jay L. “Biffy” Lee is man- 
ager of the agency. 

When he joined the agency Mr. Rode 
knew no one in Buffalo but his wife, 
spoke English very brokenly and had no 
previous knowledge of life insurance sell- 
ing or American business methods of any 
nature. He wrote thirty-three cases 
from June 16 to December 31, 1934, and 
eighty-six cases during the year 1935. 





Atlantic Life Assets 
Reach New High Point 


Insurance in force in the Atlantic Life 
of Richmond, Va., showed a gain for 
1935 while paid business increased 20% 
over 1934. Amount of insurance termi- 
nated was decreased and the mortality 
experience was the lowest since 1927. 
Admitted assets at the close of the year 
stood at $25,702,376, the highest point in 
the company’s history. Capital, surplus 
funds and special reserves totaled $1,- 
336,450. 

Total income for the vear was $5,153,- 
259, an increase over the previous year, 
while disbursements decreased. Cash on 
hand December 31 was $1,060,903. The 
value of bonds shown in the company 
statement is $5,415,001, while the market 
value at the year end was $5,561,791. 
Bonds represent 21% of the admitted 
assets, approximately 88% are rated A 
or better. 

President Angus O. Swink, comment- 
ing on the report, said: “Particularly 
noticeable was the improvement in the 
real estate market last year. At the close 
of 1935 the total amount of properties 
sold under contract was $747,904, com- 
pared with $179,136 in 1934. A net profit 
of $12,056 was realized on properties on 
which titles were passed to purchasers 
and a potential profit of $26,050 exists on 
outstanding sales contracts. 





PENN MUTUAL COAST CHANGES 


Several Penn Mutual men have been 
promoted on the West Coast. Leslie J. 
Duncan, for some time general agent at 
Spokane, has been transferred to Oak- 
land, Cal. He is succeeded at Spokane 
by Robert C. McCroskey, who joined the 
Spokane agency of the Penn Mutual in 
1933 as an agent and has recently been 
supervisor of the agency. He is a de- 
scendant of pioneer residents of Spokane 
and before entering life insurance was a 
breeder of Clydesdale horses. J. Joy 
Williams, the Spokane agency’s leading 
producer for the past four years, is the 
new supervisor. He is a former state 
tennis champion of Washington. J. Wil- 
liam Smith continues as agency super- 
visor in the Walla Walla territory. 





LAUB HEADS MASS. ASS’N 


Roswell C. Laub, general agent for the 
Monarch Life at Springfield, Mass., was 
elected president of the Massachusetts 
Life Underwriters Association last week 
at Boston. Mr. Laub is also president of 
the Springfield Association. Walter 
Woodruff of Fitchburg was elected vice- 
president and John M. Hughes reelected 
secretary-treasurer. 





NEW CO.’S NINE MONTHS 


The Mutual Union Life of Seattle, 
writing business for nine months of 1935, 
placed $1,014,500 of paid for insurance on 
the books, according to Austin F. Case, 
secretary. George P. James, retired con- 
tractor, is president. 
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HEARD on the WAY 





kené P. Banks, general agent for the 
Mutual Life at Cleveland, is not 
afraid of airplanes. Although he spent 
a bad hour in the icy skies above Newark 
Airport a few weeks ago when the rud- 
der of the plane in which he had flown 
from Cleveland froze, he took another 
plane from there in order to arrive at 
Spartanburg, S. C., at 7:45 the next 
morning and attend the funeral of Wil- 
liam A. Law, the late president of the 
Penn Mutual. 

Mr. Banks’ original intention had been 
to catch a train at Camden, N. J., on 
which other Penn Mutual general agents 
were going to Spartanburg, but he 
missed the connection owing to the delay 
in landing. Although it was feared the 
airship would crack up when it landed 
and all sorts of emergency equipment 
such as fire apparatus and ambulances 
were brought out on the field, the plane 
came down safely. Instead of swearing 
off air travel for life Mr. Banks decided 
to continue south on an Eastern Air 
Lines plane from the same airport. How- 
ever, two other Penn Mutual general 
agents were unable to get to Spartan- 
burg due to bad flying conditions out of 
Chicago. 


Penn 





Robert R. Dearden, publisher of The 
United States Review, has been in in- 
surance journalism many years and so 
was his late father before him. I asked 
him for a few reminiscences. Here is his 
response: 

“During a reverie of the early days 
of insurance journalism many interesting 
and amusing incidents float into mind 
and some not so pleasant. I had been 
running into mv father’s office for some 
years as a boy, and in the spring of 
1889 took up the work in earnest. We 
used to set up our own paper in those 
days and my recollections of standing at 
the case and ‘sticking type’ and working 
all night because the copy did not come 
in until the last minute, were not so 
pleasant. Chasing to the type founders 
for ‘sorts’ we were short of, or hunting 
scab compositors to help us in the pinch 
was another part of my job. 


Once Philadelphia Had Six Insurance 
Papers 


“At that time there were five insur- 
ance papers in Philadelphia besides the 
United States Review, with The Balti- 
more Underwriter and The Insurance 
World of Pittsburgh, under the force- 
ful direction of J. L. Bergstresser, very 
much in evidence. We had plenty of 
troubles and I looked at them with the 
envious eye a cat might regard a king. 
But I have since bought them out or 
run them all ragged. 

“Among the journalists Chauncey Ran- 
som of The Standard of Boston, and 
the founder of the National Association 
of Life Underwriters, was a frequent vis- 
itor. In those days I feel there was more 
fraternityship among the men in the bus- 
iness. Ransom, with his long grey beard 
and the demeanor of a Quaker, was a 
character and golden hearted. 

“Conspicuous also in my memory is 
C. C. Hine of the Monitor of New York 
—then a great paper. Mr. Hine typified 
the dignified high-grade citizenship not 
so often found today. He was helpful 
in his advice to me as I am sure he 
was to every young man in the business. 

“There was J. Harman Ashley, elabo- 
rate and showy, occupying the forefront 
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of every discussion which even as a boy 
I thought was a good deal of bluff and 
not much substance. 

“And from the West Bloomingston of 
the Investigator and ‘Charlie’ Hewitt of 
The Insurance Post made their forays 
East stressing the importance of Chicago 
and the West, for The National Under- 
writer and The Insurance Field were not 
yet to come into existence for fifteen 
years or more. Hewitt in those days 
was a brilliant young man of conspicu- 
ous ability and dash. 

“At that time we had occupying half 
of the front page the advertisement of 
the Congecticut Mutual, then as now one 
of the leading life insurance companies 
of America, with gross assets of $57,- 
447,440. The fact that the Metropoli- 
tan Life at that time had total admitted 
assets of $6,287,781 and the Prudential 
total assets of $2,847,000 furnishes some 
idea of the great changes which have 
taken place in the business. Since those 
days the life insurance business has been 
one steady progressive movement, halted 
temporarily during the famous life insur- 
ance investigation of 1906 which culmi- 
nated from the wild high pressure meth- 
ods preceding it. 


The Old Days of High Commissions 
and Rebating 


“Commissions previous to that time 
had reached 100% in addition to a heavy 
stamp tax attached to the policies. | 
had known of agents to write a large 
line of insurance, rebate the entire pre- 
mium and when the policy came through 
soak off perhaps $30 or $40 worth of 
stamps which they sold uncanceled. The 
general agents in those days had very 
broad gauge contracts with long renew- 
als. Several of our big general agents 
of those days, such as Major Lambert of 
the Mutual Life, I. L. Register of the 
Equitable and L. C. Vanuxen of the 
New York Life, became millionaires. 
Vanuxen had the exclusive general agen- 
cy of the New York Life for Pennsyl- 
vania, Maryland, Ohio, Indiana and II- 
linois, and it was through this agency 
that he brought George W. Perkins into 
the company. 


Fire and Casualty Insurance 


“Fire insurance continued its cautious 
methodical line of underwriting with 
many more companies scattered all over 
the country, all of which operated very 
conservatively. Ten Philadelphia com- 
panies then occupying a noteworthy po- 
sition have since that time either gone 
broke or have been absorbed and their 
identity largely a thing of the past. 

“Casualty insurance was just forcing 
itself up as a side line for recognition 
and at that time had a number of prom- 
inent pioneers conspicuous among which 
was the Guarantors of Pennsylvania. It 
was a picturesque combination, with 
‘Dick’ Loper at the head, and it cut a 
wide swath. Casualty insurance at that 
time had not learned the necessity of 
settling claims promptly and the accu- 
mulated law suits made disaster inevit- 
able. 


Experience in Selling Advertising 


“My experience in the field of solicita- 
tion necessarily comprise some incidents 


that are amusing. The vice-president of 
one company, a large man with a sporty 
vest and heavy gold chain, and with 
something of a scowling face of a prize- 
fighter greeted me, chewing a cigar, with 
the remark, “What an insurance paper? 
I wouldn’t give an insurance paper a 
cuspidor to spit in.’ ‘Well,’ I said, ‘try 
a fresh cigar anyhow,’ which he put so 
far into the side recess of his mouth 
only perhaps an inch protruded. With- 
out another word I started to fill in a 
contract and he said: ‘What the —— are 
you doing?’ ‘Writing a contract,’ I re- 
plied. ‘How much?" he asked. To which 
I replied ‘$400.’ ‘Gad,’ he said, ‘I am not 
going to pay you more than $200. And 
that was about all of the interview. 

“Another case was the Hartford Life 
& Annuity. After I had wasted five 
years endeavoring to prevail upon one 
of the junior officers I was advised that 
Mr. Parker, the president, had the com- 
plete say and no one else could do any- 
thing. ‘Well,’ said I, ‘I will go at once 
to see Mr. Parker as I should have done 
five years before.’ I did so in spite of 
every pressing entreaty to be spared an 
unpleasant scene. I followed in the col- 
ored porter bearing my card and found 
the president engaged with two gentle- 
men in a discussion into which I injected 
myself on the side of the president for 
fortunately it was a subject with which 
I just happened to be familiar. Jumping 
out of his chair he said, ‘That’s right; 
that’s right,’ and instructed the men to 
carry the thing through that way. 

“That situation being disposed of he 
picked up my card and asked what I 
wanted. He immediately authorized an 
advertisement and when I walked back 
to the assistant secretary after a lapse 
of possibly three minutes he looked at 
me and the contract and hardly spoke 
for several minutes. He thought it was 
a miracle. 


Experience With a Rebater 


“Reporting the operation of a life in- 
surance agent in this city named Perine 
gave me some lowdowns on the period. 
He would write prominent citizens for 
large policies with premiums aggregating 
$5,000 or more, and then agree to rebate 
back nearly all of the premium. On 
the delivery of the policy, however, he 
would request the insured to make out 
the check for the full amount to show 
the premium had been paid without a 
rebate, and then suggest that the insured 
walk to the bank with him and draw 
the money when he would make the di- 
vision. At the bank he would present 
the check which he had endorsed, the 
assured indicating to the teller that it 
was O.K., and with the funds in the 
pocket would then suggest that the as- 
sured accompany him to the office. There 
he would make some pass of the money 
unobserved by the assured and haggle 
with him over settlement to his steadily 
increasing anger. At last when the in- 
terview reached a heated point he would 
tell the insured bluntly that if he felt that 
way about it he would not make any 
rebate at all, stressing the point that re- 
bating was distinctly against the law and 
that the assured could not force him to 
break the law. In the meantime, his 
confederate had hurried to the agency in 
cash and paid the premium collecting 
perhaps 75% of commission. 

“Perine victimized half a dozen promi- 
nent citizens before he was arrested on 
the ground of a swindle but this charge 
did not hold as the man had not been 
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Confederation Life Manager Points Out 
Trends in Canadian Business; 
Scores Repudiation 





Victor R. Smith, general manager of 
the Confederation Life of @anada, said 
in his annual report: “Despite increas- 
ing evidence of business revival we could 
do with more evidence on the part of 
some of our legislators that they appre- 
ciate where some of the economic finan- 
cial proposals, seriously put forward, are 
leading. 

“We life insurance men, as custodians 
of the savings of the thrifty, owe it as 
a duty to them to focus attention upon 
the acknowledged fact that the way to 
prosperity and a higher standard of liv- 
ing does not lie in unbalanced budgets 
and ever-increasing taxation. Nor can 
that confidence, so necessary to an ac- 
tive and successful business live in an 
atmosphere of governmental hostility to 
private enterprise or flourish in the 
shadow of broken faith in contractual 
public obligations. 

“Repudiation is the glittering road 
that leads to destruction and I, for one, 
have faith that every Canadian, virile 
and independent as he is, desires to pay 
his debts and that he will willingly bear 
the necessary taxation provided it is ac- 
companied by strict retrenchment in 
public and social services and the iron 
determination to cease borrowing to 
cover deficits.” 





swindled but had bought a good policy, 
in a sound company at regular rates. The 
charge of obtaining money under false 
pretense also failed, unless the assured 
would agree to be a party to a criminal 
transaction. For the decency of the bus- 
iness and the good of the better agents 
Perine was finally rearrested and tried 
on the charge of larceny, and while it 
really had little bearing he was sent up 
for a number of years.” y 

Uncle Francis 
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—— 
(Conn. General’s Assets 
And Business Gain 


4AS LARGE PREMIUM INCREASE 





nce Last Year and Insurance 





w Insura 
™ in Force Both Show Substantial 
Increases 
The Connecticut Gene ral Life shows 


in its annual statement that last year 
it had substantial increases in its main 


items. New life insurance issued by the 


company in 1935 was greater by more 
than $25,000,000, the total for the year 
reaching $138,415,609. The life insur- 


close of the year 


ance in force at the 
, reaching a total 


increased by $20,791,5 558 
of $1,006,053, 262. 

The life premium receipts were great- 
er than those of 1934 by $5,295,179, reach- 
ing a total of $35,051,004. New single 
premiums were $2,348,515, compared with 
$934,300 in the previous year. New pre- 
miums paid for annuities amounted to 
$6,068,459, which was greater. than a year 
ago by more than $3,000,000. 

Another item showing an increase was 
interest receipts which totaled $8,780,732, 
ereater by more than $600,000. 

Robert W. Huntington, chairman of 
the board of the Connecticut General, 
who signed the report as president be- 
fore the election last week of Frazar B. 
Wilde to that office, states that during 
the year the company invested $33,703,- 
(28 as against $16,044,027 in 1934. 

Assets Gain 

The Connecticut General’s total assets 
at the close of the year reached the sum 
of $188,912,856, which is greater than a 
year ago by $17,602,480. During the year 
the company added $250,000 to the con- 
tingency fund, bringing it to $1,500,000. 
The surplus was increased by nearly 
$700,000 and is now in excess of $5,000,- 
0, which, together with capital stock 
of $3,000,000, gives excess security to 
policyholders amounting to more than 
$8,000,000. 

The Connecticut General’s Group life 
department reported last year an increase 
in amount of insurance in force to $259,- 
692,883. 


— Pansidions Gus 





GEORGE N. QUIGLEY 
George N. Quigley ,general agent for 
the Provident Mutual Life at Denver, 


was photographed on his election to be 
President of the Provident Mutual Gen- 
eral Agents Association in Chicago re- 
cently. 


UNION MUTUAL GAINS 82% 


January paid business of the Union 
Mutual Life of Portland Me., was 82% 
sreater than January a year ago. Appli- 


Cations received were 97% greater. 





File Papers For New 
Detroit National Co. 


GROUP ASKS ; INCORPORATION 





Possible Organization to Take Over De- 
troit Life, Now in Federal Receiv- 
ership, Formed in Michigan 





Articles of incorporation for the De- 
troit National Life, presumably a com- 
pany formed to take over business of 
the Detroit Life, now in Federal court 
receivership, were submitted last week 
to the attorney general’s department and, 
after tentative approval as to form, were 
turned over to the insurance depart- 
ment, to await approval for filing. 

Proposed capitalization of the company 
is $400,000, of which $200,000 would be 
required to be paid in before commence- 
ment of business. Stock would be divided 
into $50 shares of which 100,000 would 
be preferred, paying 7% annually out of 
surplus profits when duly declared by 
the board. 

Thirteen incorporators are listed, all 
residents of Detroit or Chicago and its 
suburbs. Included are Bayre and Theo- 
dore Levin, of the Detroit legal firm of 
Levin, Levin and Dill, which figured 
prominently in litigation concerning the 
Detroit Life receivership and its trans- 
fer from state to Federal court. John A. 
Reynolds, former president of the De- 
troit Life, is the present receiver. 

Commissioner John C. Ketcham, who 
was receiver for the Detroit Life before 
its affairs were removed from his juris- 
diction through Federal court action said 
a number of statutorv requirements must 
be fulfilled before the department per- 
mits the proposed company to go ahead 
with organization. 





EASTERN LIFE GAINS 

In spite of the after-New Year's slack 
the Eastern Life of New York had an 
increase in January of life insurance pro- 
duction of 714% over and above the pro- 
duction in January, 1935. It also reports 
an increase of 12% of premiums on new 
business in January, as against the rec- 
ord of January, 1935. 





K. B. KORRADY BIRTHDAY 

K. B. Korrady, vice-president and di- 
rector of agencies, Illinois Bankers Life, 
had a birthday on January 28. The field 
force remembered him with a quarter 
million of new life insurance besides a 
large volume of accident and health in- 
surance. 





NORTHWESTERN NATIONAL GAIN 

January was a record month in pro- 
duction for the Northwestern National 
Life. Regular business production total 
was $6,890,779. The old January record 
set in 1934 was outstripped 53%. Last 
year’s January volume was exceeded by 
74%. Total business for the month in- 
cluding Group was $7,338,125. 





E. A. STARR WITH HOME OFFICE 
Elmon A. Starr is now assistant mana- 
ger of the salary savings division, Equit- 
able Society, at the home office. A grad- 
uate of Ohio Wesleyan, he has been as- 
sociated with the H. A. Chipman agency 
of the company at Columbus for six 
years and has paid for at least 100 cases 
a year since he joined the Equitable. 





GUETER PLICO LEADER 
H. R. Gueter, of the J. A. Wilson 
\gency, Philadelphia, led all agents of 
the Philadelphia Life in personal pro- 
duction in 1935. He also led the com- 
pany in total cash premiums and in the 
number of lives insured, having a total 

of 116 paid cases during the year. 
CLEVELAND MAYOR TO SPEAK 
The Cleveland Life Underwriters As- 
sociation has scheduled Harold H. Bur- 
ton, mayor of the city, as guest speaker 
at the luncheon meeting this week, The 
address will be broadcast over WGAR. 


Sun Life of Canada 
Tops Assets Record 


ITS TOTAL NOW OVER $706,744,000 





President and Managing Director Arthur 
B. Wood Reviews Year In 65th 
Annual Report of Company 





The assets of the Sun Life of Canada 
at the close of last year were the largest 
in any year in its history, as revealed 





WOOD 


ARTHUR B. 


at the sixty-fifth annual meeting of the 
company held in the home office in Mon- 
treal on Tuesday. There was an in- 
crease of more than $41,000,000, bringing 
total assets to the sum of $706,744,000. 

The new insurance paid for during the 
year amounted to more than $219,000,000, 


and the total insurance in force at the 
close of the year stood at $2,725,586,000 

As shown in the annual report of Ar- 
thur B. Wood, president and managing 
director, the bond account increased from 
$162,000,000 to $218,000,000, and is now 
more than 30% of the assets. Profit 
from redemption or sale of securities 
during the year was more than $5,000,000. 
Cash in banks was approximately $21,- 
000,000. During the year the policy loan 
repayment took a decided upward turn, 
these repayments on policy loans exceed- 
ing those of any previous year and were 
24% greater than in 1934. Investment in- 
come showed a notable increase over 
1934 while expenses were reduced. 

Total income for 1935 was $47,000,000 as 
compared with $44,000,000 in 1934. The 
surplus earnings for last year were even 
better than the very satisfactory earn- 
ings of the previous year, and the com- 
pany is continuing the conservative pol- 
icy of employing these surplus funds to 
write down the value at which securities 
are carried and in this way strengthen 
its investments as well as their reserves. 

President Wood Cites Gains 

In commenting on the general business 
conditions in the countries where the 
Sun Life operates, and the prospects for 
1936 in the United States, Great Britain 
and Canada, the three countries where 
the company secures most of its business, 
President Wood stated that the world is 
slowly but surely emerging from depres- 
sion conditions and that, although un- 
certainties exist in some regions, the sig- 
nificant fact is that all indices by which 
business improvements are judged indi- 
cate that fundamental economic forces 
are gradually having their effect on 
bringing about recoverv and that this 
continent is steadily approaching normal 
conditions. 





A. & H. VOLUME GAINS 
The Connecticut General’s accident 
department last year had total premium 
income of $1,817,730, which was greater 
than that reported in 1934 by $206,117. 
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|. Participating plan exclusively. 
2. Low net cost. 


3. Second year cash surrender values 
and non-forfeiture options. 


4. Largest cash surrender values granted 
by ANY company in later years. 


6. PARTICIPATING extended 
surance. 
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A New England Background of Stability and Service 
5 

PROTECTIVE INSURANCE 

COMPANY of Boston, Massachusetts 


Specialists in Income Protection for 


FORTY YEARS 
A Surplus to Policyholders of over $900,000.00 
Total Claims Paid through all branches combined over $27,000,000.00 


NOW HAS A RECENTLY ORGANIZED AFFILIATE 


LOY AL LIFE INSURANCE COMPANY 


With a Paid-Up Capital and Surplus of over $400,000.00 


| Its assets are the finest high grade securities 
Its policies the last word in liberal yet sound provisions 
« 
FEATURES 


5. PARTICIPATING paid-up insurance. 


term in- 


AGENCY OPENINGS 


established health and accident company and a wonderful opportunity to 
I] progress with a young and aggressive life company. General agencies to 
be established in several key cities in the United States and Canada. 


8. Unusually liberal waiver of premium 
benefits. 

9. Automatic premium loan. 

10. Free from restrictions as to occupa 
tion, travel or war. 

11. Settlement options to meet all needs. 

12. Cash values may be used to purchase 

settlement options 


13. The highest interest rate on dea 
claim proceeds. 
14. Attractive volicies. 


and renewal contracts with a well- 
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FOR GREATER INSURANCE 
SAFETY 

There is food for thought in the sig- 
nificant statement made in Superinten- 
dent Pink’s legislative report that “from 
the long range point of view the out- 
standing trend in the regulation of insur- 
ance is the movement toward safety.” 
By this the Superintendent did not in- 
tend to minimize the remarkable record 
which insurance companies as a whole 
made during the trying period of the 
depression. His thought was that it is 
not enough that failures be limited to 
some small fractional percentage but 
that they be entirely eliminated so far 
as the public is concerned. 

In putting into the background direct 
government participation as an aid to 
bringing about this required degree of 
security Mr. Pink did so in the apt 
statement that “Insurance is still regard- 
ed as a field for private initiative rather 
than for government ownership and op- 
eration.” Therefore, he felt that the 
public would be better served by contin- 
uance of the private companies which 
have developed the business to its pres- 
ent magnitude, permitting them to solve 
themselves the problem of public safety. 

His approach to the problem, obtained 
with less sacrifice of private initiative, 
was not so much concerned with pre- 
venting insurance company failures as 
with neutralizing the evil consequences 
therefrom to the insuring public. In 
general, why should not the insurance 
industry as a whole in one way or an- 
other absorb the losses which the public 
must otherwise bear by reason of the 
occasional insurance company failure. 
The Superintendent admitted that this 
principle could not be applied overnight 
to the entire field but he did feel that 
the matter should receive careful atten- 
tion from those who are concerned with 
the future of insurance. 

A direct application of this plan has 
already been made during the past year 
in the field of workmen’s compensation. 
The legislature created two security 
funds, one for the stock carriers and the 
other for the mutuals, into which the 
companies will make periodic contribu- 
tions. Thus, as the Superintendent point- 
ed out, instead of attempting to limit the 
exercise of judgment by private manage- 
ments to a stultifying degree this law 
merely insulates the insuring public from 
the consequences of unskillful, dishonest 
or merely unfortunate management. 


NEW LOW MORTALITY RECORDS 
LAST YEAR 

The new low death rate reported for 
last year by the statistical division of 
the Metropolitan Life is particularly in- 
teresting because it reflects improved 
health conditions among the wage-earn- 
ing population as the compilation is 
based on the death rate among approx- 
imately 17,000,000 Industrial policyholders 
of the company. 

The surprising fact about the mortality 
trend in the past few years is that there 
has been improvement not only in 1935 
but during all six of the depression years 
from 1930 to 1935. Considering the eco- 
nomic conditions, amount of unemploy- 
ment and the large number of the wage- 
earning class that has been on relief 
with resulting lowered standard of liv- 
ing, the results are indeed remarkable. 

Information is not available ,as_ to 
whether the mortality rate for the gen- 
eral population was lower in 1935 than 
in 1934. Incomplete reports show de- 
clines in a number of states, among them 
New York, New Jersey and Pennsyl- 
vania, which with their large population 
gives assurance that last year was one 
of low death rate if not lower than 1934. 
The minimum death rate for the general 
p°pulation so far was established in 1933 
when the rate was 10.7 per 1,000. 

Of equal interest is the further infor- 
mation contributed by the Metropolitan’s 
statistical division through its Statistical 
3ulletin that last year witnessed new 
all-time minimum records for seven 
prominent causes of death. Five dis- 
eases—typhoid fever, tuberculosis, diar- 
rheal conditions, chronic nephritis and 
puerperal diseases—and two forms of ac- 
cidental death (burns and drowning) 
registered new low death rates among 
Metropolitan Life Industrial policyhold- 
ers last year. Rates identical with pre- 
vious lows were recorded for machinery 
and railroad accidents. 

There were also lower rates than in 
1934 for such important causes as can- 
cer, diabetes, cerebral hemorrhage, heart 
disease, appendicitis, suicides and auto- 
mobile fatalities. 

These are noteworthy gains, which if 
they can be maintained as a trend will 
be of incalculable benefit to society and 
one in which the insurance companies 
have had no small influence. 


The Human 





BAIR 


KENNETH H. 


Kenneth H. Bair, Greensburg, Pa., 
president of the National Association of 
Insurance Agents, left this week for 
Phoenix, Ariz., where he will spend a 
short time with his wife, who has been 
there for some weeks recuperating from 
illness. She will remain in Arizona dur- 
ing the winter months and rejoin Mr. 
Bair at the mid-year convention at At- 
lanta in April. Mr. Bair will be back 
East before the end of the month. 

* * * 


A. I. Bushnell of Chicago, treasurer of 
the Millers National, and Mrs. Bushnell 
left February 8 for Los Angeles and 
from there will sail for the Hawaiian 
Islands. Without his knowledge the 
board of directors of Millers National 
voted Mr. Bushnell a two months’ leave 
of absence in recognition of his loyal and 
faithful service to the company. He has 
been with the Millers National for forty- 
two years, and in point of service is the 
company’s oldest employe. Previous to 
his association with Millers National he 
was with the Western department of the 
Niagara Fire for five years, starting with 
them as a boy when the late I. S. Black- 
walder was manager. On their return 
to Los Angeles Mr. and Mrs. Bushnell 
expect to go to Mexico City for a visit. 

* * * 

Charles F. Williams, president of the 
Western & Southern Life, will make a 
two months’ sojourn in Florida to re- 
cuperate from an attack of double pneu- 
monia which kept him confined to the 
Good Samaritan Hospital in Cincinnati 
since the middle of December. 

. * = 
K. B. Korrady, vice-president and direc- 
tor of agencies, Illinois Bankers Life, 
with Mrs. Korrady has returned from a 
vacation in southern Arizona. 

x * * 

Arthur G. Fitzgerald, president, Ac- 
curate Insurance Service Bureau of New 
York, has just returned from a_ two 
weeks’ trip, business and pleasure, from 
Miami and Palm Beach. 

ok * * 

F. W. Franzen, vice-president, Com- 
mercial Casualty and Metropolitan Cas- 
ualty of the Loyalty Group in Newark, 
N. J., is the author of a timely article 
on the automobile insurance rate situa- 
tion which appeared recently in the 
Newark Sunday Call. One of his chief 
points is that the attitude of indifference 
which the public has had toward insur- 
ance problems is disappearing and that 
the interest in community safety such 
as in improvement of traffic conditions 
has vastly increased. 


Side of Insurance 





J. W. Stamper, producer for DuBos 
Rutledge & Miller, Fort Worth, To: 
representatives of the Maryland . 
alty, distinguished himself last ye 
the star “Hoodoo Day” salesman of acci- 
dent and health insurance. On Friday 
September 13, he obtained fifteen appli- 
cations from twenty calls on fire insur- 
ance prospects, and on Friday, Septem- 
ber 13, he made thirty calls and sold 
nineteen of them accident insurance, an 
exceedingly high number of sales closed 
in proportion to the number of Calls 
made. In recognition of his good work 
Mr. Stamper rates a feature article in 
the current Marylander. 

* * * 


Frank Copper, Columbus, O., general 
agent, Continental Assurance of Chicago, 
wins mention currently in his company’s 
Agents’ Record for having the lowest 
lapse ratio of any general agent. He js 
president of the school board in Upper 
Arlington, O., chairman of the committee 
in charge of a $350,000 addition to the 
high school. As district commissioner 
for Boy Scouts in Columbus Mr. Copper 
has supervision of twenty-six scout mas- 
ters and 500 boys. His own son, Ferris, 
17 years old, is an Eagle Scout and js 
now at Ohio State University studying 
commerce law and starring in track ath- 
letics. 


Casu- 
ar as 


* * * 


G. W. Gilbert of England has rewrit- 
ten his book, “Motor Insurance,” and the 
new edition has been published by Sir 
Isaac Pitman & Son, London. The year 
1935 took a serious toll of motor insur- 
ance text books in Great Britain because 
of the passage of legislation such as a 
new Road Traffic Act and the Law Re- 


form Act. The Gilbert book is up to 
date. 
: = 6 
Romer Williams has resigned the 


chairmanship of the Law Fire Insurance 
Society, London, but retains his seat on 
the board. Harold Marson Farrer, vice- 
chairman, has been elected chairman in 
his place, and Edward Trevor Lloyd Wil- 
liams has been elected vice-chairman 
Lord Middleton has joined the board of 
the London & Provincial Marine & Gen- 
eral. 
+. * 

George A. Goodridge of the Osborne 
Bethea agency of the Penn Mutual Life, 
was put under contract with this agency 
by J. Elliott Hall in 1934. He has to his 
credit 130 consecutive months of paid 
business and 553 consecutive weeks of 
new business written. Since joining the 
agency he has paid for $5,250,000 in the 
Penn Mutual. 

* * * 


S. R. Howard, New Jersey state agent 
of the North British & Mercantile, last 
month celebrated his twenty-ninth an- 
niversary with the company. He start- 
ed in the New York office and twenty 
years ago was sent into the field. He 
is also custodian of the goslings of the 
New York City Pond of the Blue Goose. 


* * * 


Mrs. John J. Layer, member of Tifft, 
Layer & Co. of Camden, N. J., promt 
nent insurance agency, suffered a triple 
fracture of the right leg when she fell 
while skating on the Atlantic County 
Game Preserve near Mays Landing, N. J. 

x * x 


James L. Thompson, chairman of the 
finance committees of the Hartford Fire 
and Hartford Accident & Indemnity 
companies, has been elected a director 
of the Connecticut Mutual Life. 

x *« * 

Thomas Bryant of the General Insur- 
ance Agency of Cincinnati was a New 
York City visitor last week. 
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German Insurance Men to Visit 
United States 


Neumann’s Zeitschrift, leading German 
insurance periodical, reports that the 
visit to the States of a number of Ger- 
man insurance men for the purpose of 
studying American institutions and meth- 
ods which was planned for last spring, 
will now take place this spring. They 
start from Hamburg on April 23. There 
is at present a sufficiently large number 
of participants secured to show the wide 
interest in the trip and American com- 
panies have declared their readiness to 
show the German visitors their organi- 
zations to make the trip a success. The 
program planned for this year’s trip far 
exceeds that of last year. A three to four 
weeks’ program has been worked out, 
embracing besides New York, Detroit, 
Chicago, Washington and Philadelphia. 

* * Ox 


A Legal Witticism 


Discussing court decisions which seem 
to set important precedents an insurance 
lawyer and authority says, “Often when 
a lawyer tells you that a decision is of 
far-reaching importance, the importance 
reaches no farther than the appcllate 
courts.” 

x * * 


Starts With a High Purpose 


The Insurance Society of Southern 
California, an organization composed of 
insurance brokerage firms, has been 
formed at Los Angeles and will be in- 
corporated as a non-profit organization 
of California, according to a recent an- 
nouncement. It is understood that the 
purpose of the society is “To cultivate 
and promote the art and science of in- 
surance and its collateral branches; to 
elevate and sustain the character of the 
insurance profession and maintain the 
honor and dignity of said profession; to 
enlighten and direct public opinion in 
relation to insurance problems; and col- 
lectively to represent, have cognizance of 
and safeguard the common interests of 
the members of the society; and to main- 
tain a high standard of ethics and prac- 
tice among the members of the society, 
thereby creating a code of ethics to be 
strictly adhered to by the members of 
the society which will redound to the 
general welfare of the public.” 

ss 


The Late Joseph Archer of Travelers 
Joseph Archer, who was one of the 
oldest members of the Travelers home 
office staff in years of service, a genial 
Personality whose knowledge of the 
company’s agency organization was a 
veritable encyclopedia, died a few weeks 
ago and hundreds of veteran Travelers 
representatives joined with staff members 
i mourning the loss of this always oblig- 
ing friend. I learn from the current 
rotection that Mr. Archer had been 
with the company almost forty-five years, 
for that entire period in the agency de- 
partment, first as secretary to Major E. 
V. Preston; later as secretary to Vice- 




















president John L. Way, and during the 
past twelve years with Agency Secretary 


Walter E. Mallory. It is no exaggera- 
tion that Mr. Archer knew more about 
the older members of the Travelers 
agency organization than any other man 
in the home office. 

* * * 


Harvard’s Graduate Fellowships in 
Traffic Control 


Indicative of the increased interest in 
highway safety and traffic control the 
Bureau of Street Traffic Research in 
Harvard University will make available, 
beginning September 28, 1936, fifteen 
graduate fellowships in the field of street 
and highway traffic control and adminis- 
tration. There will also be two graduate 
courses: “The Principles of Street and 
Highway Traffic Control” and “The 
Problems of Street and Highway Traffic 
Control.” This expansion of the training 
activities of the bureau, Director Miller 
McClintock advises, is made possible 
through grants to Harvard University 
by the Automobile Manufacturers Asso- 
ciation. Those selected for the fellow- 
ships will devote a full year to intensive 
training in street and highway traffic 
control. 

According to Mr. McClintock, there 
has been an increasing demand for 
trained men in the field of street and 
highway traffic control.: Numerous 
branches of the Federal government, as 
well as states and cities, are enlarging 
their efforts in this direction. Private 
organizations interested in traffic and 
transport matters are also increasing 
their employment of men trained in 
traffic control. Associated with Mr. Mc- 
Clintock is Maxwell Halsey, one time 
safety expert of National Bureau of C. 
& S. Underwriters. 

x ok Ok 


Pitkin on “Art of Relaxation” 


One of the most helpful volumes on 
the art of relaxation, a subject which 
many business men would like to know 
about, has been written by Walter B. 
Pitkin, famed Columbia University pro- 
fessor of journalism. Prof. Pitkin says 
he has written this book, called “Take It 
Easy,” for people who are working too 
hard; for people who worry; for people 
who lie awake nights and stare into the 
dark; for people who grow tired early 
in the day; for people who complain of 
aches and pains all over; for people suf- 
fering from various common digestive 
disturbances; and for that multitude 
whose only trouble seems to be the fid- 
gets, the jerks, and the jumps. 

There is a lot of sensible information 
in “Take It Easy,” advice which all of 
us can easily follow. Talking about tricks 
of relaxation, for example, he says: 
“Most of us do not stretch enough. The 
act is so simple that even.a cat does it 
with ease and grace. Its wholesomeness 
is known to thousands who have pre- 
served the art. Cheap and inoffensive, 
it deserves popularity. ~ 

“We have found that the two best 


times to stretch are the minute we pull 
the bed covers up over us at night and 
the minute we wake up in the morning. 
Of the two times, the first seems to be 
more propitious. I have come across sev- 
eral people who stretch as a regular 
method of falling quickly asleep. * * * 

“Some people tell me that they get 
the quickest let-down by stretching a 
while and then slowly relaxing all over, 
repeating this double trick several times 
in the course of fifteen minutes or more. 
As for me, I can get more ease of body 
out of one first-class stretch than out 
of a quart of ale.” 

* * cS 


Falling Asleep 

As to the art of sleeping, which Pro- 
fessor Pitkin calls man’s only perfect 
relaxation, he writes: “Falling asleep is 
almost entirely a matter of relaxing the 
muscles. Heavy physical labor wearies 
the muscles and hastens easy sleep. But 
heavy mental work often causes insomnia 
through over-attention. We may attend 
excessively to anything whatsoever. The 
excess becomes serious when and where 
the muscles used in attending interfere 
with other urgent activities. The high 
speed brain worker, especially the man 
who ‘carries a lot in his head,’ often 
finds it difficult if not impossible to get 
to sleep simply because his head buzzes 
on and on. His brain centers are not 


fatigued. They cannot be. But his 
muscles are.” 
The author’s suggestion on how to 


doze off is that no pat rule holds for all. 
Some people may count sheep but others 
would be driven mad bv such monotony. 
One suggestion, which has been success- 
fully used, is to train the mind to wander 
off into a wonderland. At first it could 
take form as a conscious, wakeful, but 
not deliberate fantasy. Some beautiful 
or amusing, but always impossible scene, 
might be conjured up. There could be 
much speculation as to the possibilities 
of the scheme, or constructed elaborate 
and fantastic details. Then, says Mr. 
Pitkin, the fantasy becomes a dream— 
and then comes the dawn. This fantasy 
program, he says, has its good points 
as a substitute for serious or important 
thought. There is nothing in it to fret, 
frighten or excite one into thinking of 
the impossible. 

As to hobbies Professor Pitkin says: 
“Your best hobby is one that relaxes you 
best. It depends therefore upon the sort 
of things which make you tense. Once 
you know what tenses you, experiment 
with hobbies. Nobody knows which one 
will suit you best. It’s as intimate and 
as elusive as falling in love.” 

Publishers of the book are Simon and 
Schuster. 

‘ € « 


British Insurance World Offers Trib- 
utes to King George 

Many fine tributes to the memory of 
the late King George have been made 
by the various associations of the British 
insurance industry. That of the British 
Insurance Association took the form of 
a letter to the King’s secretary, sent on 
behalf of its members and the represen- 
tatives of its members throughout the 
world, respectfully offering “profound 
sympathy in the grievous loss sustained 
by him and by the whole Empire through 
the death of his revered father,” and 
assuring his Majesty of their loyalty and 
devotion. 

Another beautiful tribute was the let- 
ter of Sir Frederick Pascoe Rutter to the 
representatives of the London & Lan- 
cashire, quoting as examples of the 
thought for others of King George inci- 
dents during the opening of the new 
building of the Chartered Insurance In- 
stitute by his Majesty in June, 1934. 

‘ £ « 


Neumann’s Yearbook Out 

“Neumann’s Yearbook for Private and 
Public Insurance in Germany for 1936” 
has been published by Verlag Neumann’s 
Zeitschrift. It is somewhat more volu- 
minous than in previous years and some 
slight changes have been made in the 
arrangement of the material, tending to 


improve the usefulness of this well- 
known reference work. It is an invalu- 
able aid for anybody interested in Ger- 
man insurance. 


* 
Paying Up Insurance Shares 
For some years German insurance 


companies have strived to bring their 
capital in line with the amount named 
by either reducing the face value of the 
share or by using part of the yearly 
profits to pay up the insurance shares 
to their face value. This latter method 
has been furthered by a law that all 
profits over 8% must be used for paying 
up shares in full where the capital is not 
fully paid up. The minimum paid in is 
25%. Of the insurance shares traded in 
at the Berlin stock exchange only two 
companies show this minimum; most of 
them show 40% to 50% as being paid in 
and if the present way of paying all 
profits over 8% to the capital account 
continues it is expected that within five 
to ten years all subscribed capital—about 
194 million—will be paid in full. 
: er 


Irish Insurance Legislation 
A far-reaching regulation of all 
branches of insurance in Ireland is con- 
tained in a law, the text of which ap- 
peared weeks ago and has been widely 


commented on. All insurance enter- 
prises doing business in the Fee State 
have to be licensed and make deposits; 
they are further supervised; a national 
reinsurance company for the reinsurance 
of all Irish business with a capital of 
£500,000 is provided, one-half of which is 
subscribed by the state. The state ap- 
points the majority of the directors and 
guarantees reinsurance treaties. Foreign 
companies have to pay fees and penalties 
are provided. 

Provisions of the bill as originally in- 
troduced include: 

Every insurance company operating in 
the Free State to be licensed by the 
Ministry of Industry and Commerce. 

All insurance companies to deposit 
moneys with the accountant of the 
Courts of Justice. 

The amalgamation and transfer of cer- 
tain insurance business. 

No new company to be formed with 
issued capital of less than £200,000 and 
paid-up capital of £100,000. Two-thirds 
of the capital to be owned by Free State 
citizens. 

To Form New Reinsurance Company 


A new reinsurance company to be 
formed, which may be financed by the 
Minister. Reinsurance with any outside 
company is prohibited unless it has first 
been offered to the new company. 

The winding-up and inspection of in- 
solvent companies. 

Foreign companies in the Irish Free 
State shall furnish a return to the Free 
State Government. A fine of £100 is 
provided for contravention of the Act. 

One schedule deals with limitation of 
rights of forfeiture for non-payment of 
premiums. 

Part 6 of the bill proposes the estab- 
lishment of the Reinsurance Co. of Ire- 
land, Ltd., whose principal objects shall 
include the business of reinsurance. The 
amount of share capital shall not exceed 
£500,000 in nominal value, and the Min- 
ister of Finance shall hold one-half of 
the issued shares and shall have power 
to nominate four directors if the direc- 
torate is seven, or three directors if the 
directorate is five, and shall be empow- 
ered to nominate the chairman. 

This company shall have power to re- 
ceive money by debentures, and contracts 
of reinsurance entered into by the com- 
pany shall be guaranteed by the Irish 
Free State Government. The Minister 
of Finance will pay a sum not exceed- 
ing £7,000 ($35,000) towards the forma- 
tion of this company and will underwrite 
the issue of shares. Dividends will be 
paid into the State Exchequer. 

The bill was introduced into the Dail 
at the beginning of November, but its 
actual text was not disclosed until late 
in the month. 
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Solicitor Problem Is 
Settled in Philadelphia 


JOINT STATEMENT ISSUED 

New Definition Result of Compromise 

and Will Become Effective Next Week 
After Meeting of Board 

The solicitor question in Philadelphia 
has been settled finally. After nearly ten 
years of negotiations the Eastern Under- 
writers Association and the agents have 
solved the difficult subject bv the adop- 
tion of a new definition of a solicitor. 
This definition, which will be voted upon 
at the postponed meeting of the Phila- 
delphia Fire Underwriters’ Association 
next Wednesday, is expected to solve 
the solicitor question in Philadelphia for 
all time. 

The new definition will be made part 
of the by-laws of the board and will be- 
come effective immediately. It will also 
be retroactive in that present as well as 
would-be solicitors must qualify. It bans 
the further licensing of lawyers as solici- 
tors but permits the retention of those 
already licensed. However, the companies 
agreed to contact all attornev-solicitors 
and seek to have them take out licenses 
as brokers. It is said that a majority 
of the lawyers have agreed to do so. 

The approved definition is almost simi- 
lar to the one drawn up by the agents 
at the start of the present negotiations 
last fall. It substitutes the secretary, 
however, for the committee which the 
agents would have set up. 


Platt and Monk Issue Statement 


Solution of the solicitor 
announced in a joint statement 
by John O. Platt, vice-president, 


question was 
signed 
Insur- 


ance Company of North America and 
chairman of the companies’ committee, 
and Charles T. Monk, president of the 


Philadelphia Insurance Agents Associa- 


tion. 

The joint statement follows, in part: 

“An agreement has been reached and unani- 
mouslty approved whereby the constitution and 
by-laws of the Philadelphia Fire Underwriters’ 
Association will be amended by deletion of the 
present Section 3, Article 10, governing the ap- 
pointment of solicitors and substitution of the 
following: 

* *Section 3. 
in such number 


Each member is free to appoint, 

as it may deem proper, solicit- 
ing agents, none of whom shall be authorized 
to bind insurance, write or sign policies, but 
they must not be engaged or employed in the 
business of banking (including also trust com- 
panies), building, manufacturing, or any mer 
cantile pursuit, the profession of law, any appli- 
cants who in the opinion of the secretary are 
not applying with the intent to seriously engage 
in the solicitation of insurance or those who 
should be debarred for good and sufficient rea 
sons, but which reasons must be stated. 

‘Those appointed and qualified sha!'! not be 
compensated in any way in excess of the com 
pensation provided for brokers certified by this 
association. 

“All solicitors at present existing or here- 
after appointed in order to qualify under this 
section must be approved by the Serretary of 
the Philadelphia Fire Underwriters Association.’ 

“Under the operation of this new section all 
companies will be required to submit a list of 
their present solicitors and all new applicants 
to the secretary of the Philadelphia Fire Under- 
writers’ Association for examination and ap 
proval. The secretary will be required to keep 
all the data confidential and will develop a card 
ing system where a record will be kept of all 


solicitors who have qualified under this new 
section of the by-laws. 

“Companies and agents will have the right 
before submitting the application for a solici- 


tor’s license to inquire whether applicant has 
already been approved by the secretary. 

“The result of these conferences and the 
unanimity of opinion arrived at again demon- 
strates how much more can be accomplished by 
friendly negotiations with an equal spirit of 
sacrifice rather than antagonisms.” 


SAM P. COCHRAN DEAD 
Sam P. Cochran, veteran general agent 
of Texas who retired from the firm of 
Trezevant & Cochran in 1934 after a 
half century of service in insurance, died 
Tuesday at his home in Dallas at the 
age of 80 


Supplemental Form 
For Business Risks 


AVAILABLE 
Protection hastens, Sie Additional Haz- 
ards Will Be Offered to Assureds 
at Attractive Rates 


WILL BE SOON 


Rating organizations in the territory 
of the Eastern Underwriters Association 
are expected early next month to prom- 
ulgate a supplemental contract extending 
to nearly all mercantile and manufac- 
turing risks the six-point coverage which 
is now available only for dwelling house 
risks in protected areas. The coverage 
in the new form is the same as included 
in the dwelling house contract, namely 
insurance against the following risks: 
windstorm, riot and civil commotion, hail, 
explosion, aircraft damage and motor 
vehicle damage to the insured property. 

This supplemental contract, which is 
to be attached to the regular fire policy 
and becomes part of it, will be offered 
at attractive rates and it is expected 
that it will be sold widely as it meets 
the demand of thousands of assureds for 
a broader form of insurance protection. 
For some years a six-point supplemental 
contract has been on the market but as 
it was available only for protected dwell- 
ings the sale has not been great. Agents, 


however, are showing real interest in 
this new form, made available to risks 
generally with a few exceptions, as in- 


sured values will be hicher and therefore 
the premiums larger. 


Boston Fire Premiums Show 
Slight Increase in 1935 


Fire insurance company 
ported to the Boston Protective Depart- 
ment by members of the Boston Board 
of Fire Underwriters for the last half of 
1935 totaled $2,910,832, a gain of $31,309 
over the same period of 1934. For the 
entire year 1935 the premiums amounted 
to $6,008,421, compared with $5,995,178 
for 1934. The ten leading agencies in 


premiums re- 


Boston, ranked according to premium 
volume during the last half of 1935, are: 
John C. Paige & Co., Boit, Dalton, 
Church & Hamilton, Field & Cowles, 
Kaler, Carney, Liffer & Co., O’Brion, 
Russell & Co., Russell, Fairfield & Ellis, 


R. S. Hoffman & Co., Dewick & Flan- 
ders, Gilmour, Rothery & Co., and Cyrus 
Brewer & Co. 


Comssliniansis to Meet 
During Week of June 8 


The annual meeting of the National 
\ssociation (Convention) of Insurance 
Commissioners has been set definitely 
for the second week of June in St. Paul, 
Minn. The annual meeting of the Min- 
nesota Association of Insurance Agents 
will be held during the same week. 





Sound Insurance 





FIRE ASSOCIATION OF PHILADELPHIA 


Established 1817 


LUMBERMEN’S INSURANCE COMPANY 


Established 1873 


THE RELIANCE INSURANCE COMPANY 


Established 1841 


PHILADELPHIA NATIONAL INSURANCE CO. 


Established 1928 


for over a Century 





Head Offices 
FOURTH AND WALNUT STREETS, PHILADELPHIA 


Departmental Offices 


NEW YORK CHICAGO SAN FRANCISCO 
DALLAS ATLANTA 
TORONTO 








Ocean and Inland Marine Departments 
APPLETON & COX, INC., ATTORNEY 
8 South William Street 
New York City 


Service Offices or General Agencies in All Principal Cities 








Palmer Calls For Support 
Of New Insurance Codes 


New insurance codes are needed im- 
mediately in nearly every state if the in- 
surance business is to escape Federal reg- 
ulation, Insurance Director Ernest Pal- 
mer of Illinois said Monday night at 
Pittsburgh when speaking before the 
tenth anniversary banquet of the In- 
surance Club of Pittsburgh. He rapped 
insurance companies for sticking to old 
precedents on regulation and called for 
a more up-to-date attitude of mind to- 
ward insurance supervision. Before 1,500 
guests at the William Penn Hotel he 
declared that hope of a perfect code was 
futile but he is seeking the best that 
can be obtained. 





HARRY K. NEWHALL DIES 
Harry K. Newhall, member of the Bos- 
ton firm of Kaler, Carney, Liffler & Co. 
and also of the Brighton, Mass., firm of 
Newhall & Newhall, died Monday at his 
home in Brighton after a long illness. 
He was 55 years of age. 

















J. A. Kersey, General Agent 


PREMIUM RESERVE 

OTHER LIABILITIES 4 
SURPLUS TO POLICYHOLDERS 
TOTAL ASSETS 


at $623,574.46 in the above are 


Bonds & Stocks valued on New York I 





The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


Gtorce Z. Day, Ass’t. General Agent 


U. S.—Statement December 31st, 1934 


$ 1,663,391.29 
655,916.16 
10,450,430.63 
$12,769,738.08 


Dep Basis. Securities carried 





d 

















a 





d in i States as required by law. 





ADVANCED BY HOME 
Franklin E. Potter Becomes General 
Adjuster and Herbert A. Payne 
Assistant General Adjuster 
Franklin Everett Potter, who has been 
assistant general adjuster of the Home, 
has been appointed general adjuster and 
Herbert A 
department staff who has been supervis- 
of New York losses, is 
These 
promotions follow the advancement some 
time ago of Richard F. Van Vranken to 
the post of vice-president and secretary 
of the Home group. He 
be the senior officer having general jur- 

isdiction of the loss department. 

Mr. Potter is a native of Mississippi 
and was graduated from the Mississippi 
State College as an electrical engineer in 
1915. He joined the old Mississippi In- 
spection and Advisory Rating Bureau in 
1916 as an electrical inspector. In 192 
Mr. Potter became special agent of the 
Home in Mississippi. 

In 1928 Mr. Potter was transferred to 
Louisiana as State agent. When he lett 
Mississippi the Home’s agents in that 
State gave him a beautiful watch and a 
book made up with letters from them 
In 1933 Mr. Potter was called to the 
home office and appointed assistant gen- 
eral adjuster. : 

Mr. Payne is a native of Baltimore 
and was a student in the University 0! 
Maryland when the United States en- 
tered the World War. He entered the 
Army and returned from over seas as 4 
captain of infantry. He entered the loss 
department of the Home and later be- 
came a-staff adjuster in New York city. 
In 1923 he was transferred to Indiana as 
staff adjuster at Indianapolis, and in 
November, 1934, was recalled to the 
home office as a member of the loss de- 
partment staff, with supervision ovet 
local losses. 


. Payne, a member of the loss 


ing the handling 


now assistant general adjuster. 


will continue to 
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Underwriters Social 


Security Service 


Work Carried On Under Direction of General Counsel 
Doyle of National Board With Assistance of Thomas 
Watters, Jr, and His Staff 


The new Underwriters Social Security 
Service, Which recently opened offices in 
the National Board of Fire Underwrit- 
ers Building, 85 John Street, New York, 
has got away to a good start. This is 
the new department set up under the 
committee on laws of the National Board 
of Fire Underwriters to furnish service 
in respect of social security | both 
Federal and state, to its members and 
also to the company members of the As- 
sociation of Casualty and Surety Execu- 
tives. The service is available to all re- 
gional org ranizations supported by stock 
fire, casualty and marine companies. 

The work is being carried on under 
the direction of J. Doyle, general 
counsel of the National Board of Fire 
Underwriters, who is assisted by Thomas 
Watters, Jr., as special counsel and Les- 
ter F. Beck and Charles F. Littlepage 
as assistant counsel and Raymond E. 
Hughes as accountant. 

Federal and State Acts 


The unemployment provisions of the 
acts going into effect this year are of 
such broad scope as to affect not only 
companies but all boards and bureaus 
which employ help. Where employment 
is in several states the laws of each of 
the different states must have compli- 
ance. Where an employe operates in 
more than one state a perplexing prob- 
lem presents itself. In all states, whether 
or not there is a state act, the Federal 
act must be observed. 

The functions of the Underwriters So- 
cial Security Service are to keep all con- 
cerned fully informed respecting their 
duties under the Federal act, which in- 
cludes all of the states, the District of 
Columbia and the territories of Alaska 
and Hawaii; in addition to keep all con- 
cerned advised respecting the require- 
ments of the several state acts now in 
effect or which will hereafter be enacted; 
to keep in close touch with the various 
departments in the formation of rules 


aws, 


panies may be fully advised through the 
medium of the service, In the main the 
requirements have to do with the rate of 
tax (designated “contributions” in the 
acts), times of payment, withholding pro- 
visions and departmental regulations. 


Thomas Watters Former Deputy 


Thomas Watters, Jr., a native of Iowa, 
studied law at Drake University. Dur- 
ing the World War he served overseas 
as a captain of field artillery. On his 
return in 1919 he was appointed Deputy 
Insurance Commissioner in the Iowa De- 


Left to right: 


partment, serving two years. Following 
that he entered private law practice, 
handling all phases of insurance. He is 
a member of the law firm of Parrish, 
Guthrie, Watters & Colflesh in Des 
Moines and the firm of Lyons, Cohen, 
Watters & Baldridge in Washington, 
D.C. For many years he has been coun- 
sel for the National Board in Iowa. He 
is chairman of the law committee of the 
Accident & Health Underwriters Confer- 
ence and is a member of the committee 
on fire insurance of the American Bar 
Association section of the insurance law. 





Ella Barnett 


Charles F. Littlepage, Thomas Watters, Jr., Lester F. Beck and 





DOYLE 


J. H. 


Probably no man in the United States 
has a broader acquaintance among law 
yers and insurance departments and offi- 
cials than Mr. Watters. 

Messrs. Beck, Littlepage and Hughes 

In November last year Mr. Beck was 
appointed an assistant in the law depart 
ment of the National Board. Previously 
he was trust officer in the Trust Com- 
pany of Chicago, an organization for the 
purpose of offering trust services exclu- 
sively. From 1930 to 1932 he was assist- 
ant trust officer in the Chicago Bank of 
Commerce. A native of Chicago, M1 
Beck studied law at Beloit College and 
later got his degree of Doctor of Juris- 
prudence from the University of Chicago 
For a time he was with W. A. Alexander 
& Co. in Chicago, general insurance 
agency. 

Mr. Littlepage is a native of Charles 
ton, W. Va., and a graduate of the Uni 
versity of West Virginia Law School. In 
1929 he started a general practice of law 
in Charleston. For two years he was 
chief counsel of the wholesale depart- 
ment of the Home Owners Loan Corp 
in West Virginia. 

On February 1 
was added to the 


Raymond E. Hughes 
staff as accountant. A 


graduate of Pace Institute, accounting 
school in New York City, he was with 
Arthur Young & Co., accounting firm, 


and most recently with Bergen & Will- 
vonseder, certified public accountants. In 
his last position his work was auditing * 
insurance companies as well as general 





and regulations to the end that the com- Raymond E. Hughes auditing. 
KLEIN AND REID ADVANCED early training with the Insurance Co. MISSOURI PLAN APPROVED panies. The policyholders will receiv: 
of the State of Pennsylvania. He joined their proportionate share of the net 


Both Are Elected Assistant Secretaries 
of the New York Underwriters 
Insurance Co. 


Henry C. Klein and Joseph A. Reid 
were elected assistant secretaries of the 
New York Underwriters, Insurance Co 
by the directors last week. Mr. Klein 
will continue to supervise the company’s 
special risk department. He has been 
chairman of the Sprinkler Leakage and 
Special Risk Underwriters Conferences 
and is now a member of the executive 
committees of the Sprinkler Leakage, 
Explosion and Eastern Tornado Confer- 
ences. An authority on use and occu- 
pancy insurance, Mr. Klein, who has been 
with the company for thirty-three years, 
is likewise an expert on city planning 
and zoning with special reference to fire 
prevention and protection. 

Superintendent of the New York Un- 
derwriters’ automobile and inland ma- 
rine departments, Mr. Reid is widely 
known in the insurance field. He is a 
past president of the Automobile Under- 
writers Club and has for some years 
been active in the movement to recapture 
for local agents the first year insurance 
on financed automobiles. Mr. Reid was 
born in Philadelphia and obtained his 


the New York Underwriters in 1918, su- 
pervising New York and New Jersey 
business. Two years later he was named 
to head the automobile department when 
the company decided to enter that field 
of underwriting. 


Hiram Walker & Sons, Inc., 
Bring Suit For $2,931,502 


Suit was started in Chicago last week 
by Hiram Walker & Sons, Distillers, 
Inc., to collect $2,931,502 from thirteen 
fire insurance companies for losses re- 
sulting from the fire which destroyed a 
rack warehouse and contents at Peoria, 
Ill, on July 22, 1935. The assured asks 
$2,574,162 on whiskey and $357,340 for 
loss to the building and equipment. To 
date the insurance companies have re- 
fused to pay the claim, contending there 
was no liability because the warehouse 
collapsed before the fire. Under the 
“fall-of-building” clause in the fire in- 
surance contract the insurance is void if 
fire follows collapse of a material part 
of the insured structure. In this case the 
insurance companies say that the rack 
warehouse was overloaded with whiskey 
and gave way, with fire resulting. 





Federal Court Upholds Compromise Set- 
tlement Effected With Insurance 
Companies Last May 

The long litigation involving the 16 2/3% 
increase in fire, windstorm and lightning 
insurance rates put into effect by various 
stock fire insurance companies operating 
in Missouri on June 1, 1930, over the 
protest of Joseph B. Thompson, then 
S‘ate Superintendent of Insurance, was 
terminated February 1 so far as the spe- 
cial three-judge Federal court is con- 
cerned when that tribunal approved with 
only some minor changes the compro- 
mise settlement effected by Superintend- 
ent of Insurance R. Emmet O’Malley and 
representatives of the insurance compa- 
nies in May, 1935. 

Under the terms of the court decree 
approximately $2,000,000 of the $9,900,000 
of the excess premiums impounded under 
the custody of W. T. Kemper, custodian 
of the Federal court fund, will be dis- 
tributed to policyholders. The basis of 
settlement is 20% to the policyholders 
and 80% to the companies for the period 
June 1, 1930, to May 1, 1935, while money 
impounded after May 1, 1935, is to be 
split up on the basis of one-third to the 
policyholders and two-thirds to the com- 


earnings on the impounded funds. Th« 
moneys impounded by the Federal court 
have been invested in government secur- 
ities. The interest from these invest- 
ments has been enough to take care of 
all the administration expenses and to 
leave a surplus to be added to the prin- 
cipal sum. 


Franklin Fire Shows Fine 


Gains in Surplus-Assets 
Assets. of the Franklin Fire of Phila- 
delphia, a member of the Home of New 
York group, amounted to $20,960,488 on 
December 31 last, compared with $17,- 
595,705 a year ago. The net surplus in- 
creased from $6,266,007 to $9,348,990 and 
with capital of $3,000,000 the surplus to 
policyholders totals $12,348,990. The un- 
earned premium reserve at the close of 
1935 was $5,700,503 against $5,045,671 the 
year before. 





C. A. SPORL, SR., IS DEAD 
C. A. Sporl, Sr., of New Orleans, ma- 


rine insurance expert and head of the 
firm of C. A. Sporl & Co., Inc., died re- 
cently at the age of 56 years. He had 


been in insurance for about thirty years. 
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Fireman’s Fund Renorts 
Fine Progress in 1935 


AUTO PREMIUMS UP SHARPLY 


President Levison Says Rates Should 
Not Be Reduced Except Where Ex- 
perience Really Warrants It 
The seventy-third annual meeting of 
the Fireman’s Fund was held on Feb- 
ruary 4, with the company’s annual state- 
ment presented by President J. B. Levi- 
son. Based on values fixed by Insurance 
Commissioners’ Convention, gross assets 
were $37,660,000, with policyholders’ sur- 
plus $21,470,000. The policyholdeds’ sur- 
plus is the largest in the company’s his- 

tory. 

At actual market values as of Decem- 
ber 31, 1935, gross assets totaled $38,214,- 
000, compared with $33,429,000 at the end 
of 1934. Policyholders’ surplus at actual 
market values was $22,024,000, compared 
with $18,452,000 at the end of 1934. 

Total premium income from all sources 
amounted to $15,306,000 for 1935, com- 
pared with the 1934 total of $13,928,000— 
an increase of $1,378,000. Fire premiums 
written by the Fireman’s Fund aggregat- 
ed $8,049,000 in 1935, against $8,150,000 
in 1934. Marine premiums were $3,435,- 
000, compared with $3,300,000 in 1934. 

Automobile premiums were $3,822,000 
in 1935 against $2,474,000 in 1934—an in- 
crease which further strengthens the 
company’s dominant position in the field 
of automobile insurance. 


$1,175,000 Underwriting Profit 


The year’s underwritiny operations 
yielded a net profit of $1,175,000, which 
compares with the net underwriting profit 
for 1934 of $820,000. 

In the course of his remarks Mr. Levi- 
son said that the nation’s fire loss to- 
talling $259,000,000 in 1935 was the low- 
est since 1916. He pointed out, however, 
that the total fire losses in each of the 
last four months of 1935 showed an in- 
crease over losses for the same month 
of 1934, and this he took to indicate that 
“we may have come to the end of the 
continued reduction in fire losses and are 
returning to the more normal experience 
of former years.” 

Mr. Levison informed the stockholders 








that the unusually low total of fire losses 
during the last four years had brought 
about a growing demand for rate reduc- 
tions. He said that a favorable experi- 
ence for a limited period does not justify 
broad rate reductions, although the vari- 
ous rating organizations throughout the 
country are reducing rates wherever con- 
ditions appear to warrant it. 


Optimistic As to Future 

In closing his report Mr. Levison said, 
“Notwithstanding the growing menace 
of increasing taxes and the antagonistic 
attitude of certain public officials toward 
enterprises in which insurance compa- 
nies have large financial interests there 
is every justification for the hope that 
this country is facing a definite business 
recovery which, in view of the enviable 
position which the Fireman’s Fund and 
its affiliates have attained, warrants the 
confident expectation that the steady 
progress we have made through the dec- 
ades will continue without interruption.” 

Directors as follows were elected: Ed- 
ward T. Cairns, Colbert Coldwell, Ed- 
ward L, Eyre, M. Fleischhacker, A. P. 
Giannini, J. B. Levison, C. O. G. Miller, 
Henry D. Nichols, Charles R. Page, Hen- 
ry Rosenfeld and Franklin A. Zane. Fol- 
lowing the shareholders’ meeting the 


board of directors met and re-elected 
the officers of the company. 


Report of Occidental 


Shareholders of the Occidental were 
informed by President Levison that the 
company’s policyholders’ surplus was in- 
creased by $416,000 as a result of opera- 
tions in 1935. The statement showed 
gross assets of $4,427,000 on December 31, 
1935, against $3,982,000 at the end of 1934. 
Policyholders’ surplus was $3,465,000 
against $3,049,000 for 1934. Total pre- 
mium income for 1935 totaled $829,000, 
with an underwriting profit for the year 
of $107,000. 





Promotions Announced 


By Boston Insurance Co. 


Bertram L. Hewett, manager of the 
Western department at Lansing, Mich., 
of the Boston Insurance Co., was elected 
a vice-president of the company last 
week. Earl Gibbs, assistant manager of 
the Western department, and Louis Ivi- 
son, manager of the automobile depart- 
ment of the company, were made assist- 
ant secretaries. The three were also 
elected to similar positions with the Old 
Colony. 





ASSETS 

United States and other 
Government Bonds . sales 
State, Municipal, Railroad and 


OS ee REGS 
Cash in Bank.... 


October Ist . 
Other Assets . 


Total Assets . 


CARROLL L. DeWITT 
Asst. U. S. Manager 





Cayle 


Miscellaneous Bonds .... 2 





and 
British Dominions 
Iusurance Company Fimited 
of Zondon, England 
United States Branch Statement 
December 31, 1935 


Reserve for Unearned Premiums ......$1,819,565.70 





$ 758,641.00 Reserve for Unpaid Losses ................ 410,096.83 
Reserve for State and Federal Taxes 
...... 248,116.00 and any other liabilities ................... 258,671.64 
eieteee | ,882,411.00 he Sp aE 
Paene 433,326.30 Total Liabilities _..................$2,488,334.17 
ene 43,146.76 Statutory Deposit ..........$ 400,000.00 
PRE cccecatatecnieghs 3,132,675.84 
233,641.57 ene 
iat 221,727.38 Surplus to Policyholders........................ 3,532,675.84 
..$6,021,010.01 | (eee LT ty ks $6,021 ,010.01 


Securities are valued on New York Insurance Department Basis. On the basis of December 3!st, 1935 market quotations for all 
bonds and stocks owned, this Company's total admitted assets would be increased to $6,176,303.01 and surplus to $3,687,968.84. 
Securities carried at $503,108.00 in the above statement are deposited as required by law. 


HARRY G. CASPER 
United States Manager 
90 John St., New York 


r 


Star 


LIABILITIES 


BERT A. JOCHEN 
Asst. U. S. Manager 








Finance Companies 
Oppose Agents’ Moves 

ATTACK PLAN OF OHIO Asx 

Hope Ohio Dep’t Will Not Rule Tha 


All Auto Insurance Must Be Bought 
From Local Agent 





That finance companies are cognizant 
of the efforts of local agents in varioys 
states to recapture a large volume of the 
automobile fire and theft insurance op 
financed cars is revealed in an article jn 
the current issue of Time-Sales Finance. 
ing, the organ of the National Associa- 
tion of Sales Finance Companies. This 
article deals with the move of the Ohio 
Association of Insurance Agents to have 
all who sell insurance licensed as agents 
with licenses going only to those who 
devote the major part of their time to 
the insurance business. The following 
paragraphs from the finance companies’ 
publication express the reaction of the 
finance companies to the agents’ cam- 
paign: 

“The Ohio Association of Insurance 
Agencies is engaged in an attack upon 
the present methods of insuring financed 
automobiles, which, if it succeeds, will 
have a very serious effect upon finance 
companies and automobile dealers op- 
erating in that state. 

“The Ohio legislature, at its 1935 ses- 
sion, amended the insurance law so as 
to provide that no one can sell insur- 
ance in Ohio except a licensed agent, 
and no one can receive such license un- 
less he devotes the majority of his time 
to the selling of insurance. Following 
that, the association of insurance agents 
has commenced proceedings in the Ohio 
Insurance Department, the object of 
which is to obtain a ruling that when 
automobiles are sold on the installment 
plan with insurance thereon, furnished 
through the finance company in accord- 
ance with the usual practice, the dealer, 
the dealer’s salesmen and the finance 
company are engagd in selling insurance 
without being licensed agents, as required 
under the law. The purpose is to com- 
pel every purchaser of an automobile on 
the installment plan to secure the insur- 
ance himself through a local agent and 
to forbid the procuring of the insurance 
through the dealer or the finance com- 
pany. The Ohio finance companies and 
the Ohio Automotive Association are 
vigorously opposing this effort of the 
insurance agents. 


Says Agents’ Victory Will Delay Sale 
of Cars 


“If this maneuver succeeds it will ham- 
per and delay the sale of automobiles 
on installments and will make it impos- 
sible for the finance companies to con- 
tinue their present low rate for financ- 
ing. It is fairly obvious, also, that an- 
other result would be the introduction 
of similar legislation in other states and 
the attempt to force this insurance busi- 
ness into the hands of the local agents 
everywhere. 

“It is by no means clear to us that 
the law as it now stands requires the 
interpretation which the insurance agents 
wish to have placed upon it, and we are 
very hopeful that the Department of In- 
surance will rule against them. Of 
course, in event of an unfavorable ruling 
it will still be possible to have recourse 
to the courts. 

“It has been suggested that this attack 
has been precipitated by the advertising 
of a method of computing the finance 
charge by adding the cost of insurance to 
the down payment and multiplying by 4 
percentage factor, and that this method 
of arriving at the finance charge makes 
the finance company more vulnerable to 
attack as_an unlicensed seller of insur- 
ance. We think this idea is unfounded. 
The method used in determining the fi- 
nance charge, whether advertised or not, 
makes no difference in the nature of the 
transaction and can not reasonably be a 
factor in the controversy.” 
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be employed to advantage in the conduct 
of a business, such as ours, which re- 
quires large capital and surplus funds; 
also that these burdens revert to the in- 
dividual stockholders who, in many cases, 
can ill afford to bear them.” 

The Springfield Fire & Marine, like 
many other fire insurance companies, 
submits an excellent financial statement 
covering operations during 1935. Assets 
at the close of the vear totaled $30,363,- 
848, an increase of $3,770,357. Net sur- 
plus at $11,571,650 gained $3,110,648 and 
with the capital of $5,000,000 the policy- 
holders have a surplus of $16,571,650. 
The unearned premium reserve of $11,- 
073,887 shows a gain for the year of 
$157,623. Net premiums in 1935 amounted 
to $11,406,000, an increase of $274,999. 
The company had a loss ratio of 35.23%, 
combined expense ratio of 51.06% and 
trade credit of $1,564,342, or 13.71%. 

The Sentinel Fire has assets of $2,457,- 
689, increase of $221,956; net surplus of 
$1,051,432, gain of $220,041; premium re- 
serve of $325,631, increase of $4,003. The 
Michigan Fire & Marine reported total 
assets of $3,863,023, gain of $381,175; net 
surplus, $1,224,992, increase of $335,513, 
and unearned premium reserve of $1,- 
$02,523, up $18,412. 

In his annual report to stockholders 
of the Springfield President George G 
Bulkley takes occasion to add his word 
of warning against drastic rate reduc- 
tions and the throwing overboard of 
sound principles of underwriting. Dis- 
cussing fire insurance matters in general 
and the experience of his company in 
particular President Bulkley writes, in 
part: 

Expects Higher Losses 

“The favorable results of the past year 
reflect the absence of conflagrations and 
the otherwise low burning ratio which 
our country has continued to enjoy. It is 
not expected that this experience will 
continue indefinitely but, as in similar 
periods, there will be a swing back to 
what might be termed a more normal 
burning ratio. The abnormally low loss 
experience of fire insurance companies, 
even for a limited period, tends to mis- 
lead property owners and others who do 
not realize that the results of fire under- 
writing cannot be gauged by the experi- 
ence of a single year. As has been 
pointed out before, the nature of our 
business is such that it is unwise to 
gauge results for a period of less than 
five years. 

“It is inevitable that, as a result of 
the favorable loss experience of 1935, 
pressure will be brought to bear for a 
lowering of the fire rate structure by 
property owners as well as by would-be 
reformers and others who, for selfish 
reasons, are actuated, irrespective of true 
facts, to elevate themselves in the eyes 
of the public. It should be pointed out, 
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ho.ever, that stock fire insurance has 
always been on the alert to recognize 
improved fire protection and the superior 
construction of buildings. This is borne 
out by the fact that the average rate per 
$100 of insurance on fire risks in the 
United States over a ten year period 
shows a reduction of approximately 27%. 
Reductions of fire rates during 1935 will 
compare favorably with those of previous 
years. 

“Also in such a period, in order to 
augment income, there is a tendency on 
the part of some underwriters to dis- 
regard sound underwriting principles and 
to resort to practices which are liable 
to create an unsettled condition in the 
entire industry. 

Results of Springfield 

“Premiums written show an increase 
of $274,999 or 2.47%, as compared with 
1934. This increase would have been 





84TH ANNUA 
ASSETS 
U. S. Government and Munici- 
pal Bonds 
Railroad, Public 
Other Bonds 
Bank and Other Stocks...... 


3,448,416 


8,325,124 


*Total Bonds and Stocks. ..$14,657,496 


Cash on Deposit and in Office 

Real Estate & Mortgages 

Agency Balances not 90 days 
overdue 

Bills Receivable, Accrued In- 
terest, etc. 


642,525 
203,200 


794,759 


237,770 
$16,535,750 





larger except for rate reductions pre- 
viously mentioned. 

“Expenses paid, including those for 
adjusting losses which we are not per- 
mitted to allocate to our loss account, 
show an increase of $227,108 over last 
year. Taxes and license fees are re- 
sponsible for $130,972 of this increase 
and the balance of increase is largely 
commissions to agents. 

“Losses incurred. Our loss experience 
continues to show a marked improve- 
ment. Our incurred losses show a de- 
crease of $368,740, as compared with 
those of 1934. It is not possible to defi- 
nitely attribute this improvement to any 
specific cause. There have been no seri- 
ous conflatgrations. Values have not ad- 
vanced to a point where fires would be 
profitable and there has been a notice- 
able lessening of moral hazards, possibly 
due to absence of incentive because of 


NT, DECEMBER 31, 1935 
LIABILITIES 

Unearned Premium Reserve..$ 4,426,826 
Losses in Process 535,745 
Taxes and Expenses......... 611,051 
Capital $4,000,000 

Net Surplus 

Policy Holders’ Surplus...... 10,962,128 














$4,000,000 CAPITAL JAN, 1, 1936 


$10,692,128 POLICYHOLDERS’ SURPLUS 


$16,535,750 ASSETS 


= 
———— 


the wide distribution of Federal, state 
and municipal funds. Irrespective of our 
loss experience, we are gauging our yp. 
derwriting on the basis of a higher log 
expectancy. 

“Unearned premium reserve. While 
during the past few years we have had 
substantial sums released from this re. 
serve, we may expect from now on in- 
creases which will tend to reduce oyr 
underwriting profit. This, however 
should not disturb us inasmuch as an 
adequate unearned premium reserve, even 
with a more moderate underwriting 
profit, is a stabilizer which has been 
demonstrated during the period through 
which we have passed. Our operations 
during 1935 brought about an increase jn 
our unearned premium reserve of $157,- 
024. 

Increase in Taxes 


“Taxes. During the past year we paid 
a total of $526,819 in Federal and state 
taxes and in addition we paid $149,265 
to municipalities and states for fees, li- 
censes, etc., or a total of $676,084, an 
increase of $130,972 over 1934. These 
payments represent 5.93% of our pre- 
mium volume. It is inevitable, with in- 
creasing Governmental and state spend- 
ing, that they will go higher. To pro- 
vide for increased taxes and for expenses 
hereafter payable we have: set up a re- 
serve of $793,000, as compared with $733,- 
UW a year ago. 

“Agents’ balances. The siiuation in 
connection with the collection of agents’ 
balances continues to show improvement. 
With a larger premium volume this year, 
our overdue agents’ balances show a de- 
crease of $75,778. We are still confronted 
with a number of old balances as a re- 
sult of the bank holiday which impaired 
so many of our agents, but these are 
being worked off. We have continued to 
charge off balances where there is any 
question as to the possibility of col- 
lection but it is gratitying to find these 
items for 1935 aggregated an amount 
less than half that charged off in each 
year 1933 and 1934. 

“Underwriting results. The net result, 
after treating the above-mentioned items, 
brings about a trade credit of $1,564,343, 
an increase of $416,632 over 1934, and a 
net underwriting credit of $1,379,031, an 
increase of $177,070 over 1934. 

“It will be noted that this year we 
have set up from surplus a_ voluntary 
reserve of $500,000. It seems reasonable 
to segregate this amount from our sur- 
plus to be used in connection with any 
special contingency which might occur. 

“During the year your company be- 
came a member of the Stock Company 
Association, an organization made up of 
American stock companies to cooperate 
with the Home Owners’ Loan Corpora- 
tion in handling insurance on property 
in which that corporation becomes inter- 
ested through its mortgages. Our par- 
ticipation should produce a_ substantial 
premium volume.” 





LOSSES PAID SINCE ORGANIZATION $82,959,722 


The HANOVER FIRE INSURANCE COMPANY of New York Charles W. Higley, Pres 
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y be- : . ° ° 
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saved A New Jersey, which was chartered the following year. 
rae donned The Newark Fire Insurance Company has enjoyed a strong, steady rise 
en [J during the century and a quarter since, despite wars, depressions and 
oc serious losses. Its record testifies to the soundness of its structure. 
Coen May the citation of this accomplishment stand as a tribute to the men 
i, who have served this institution in the past and as a pledge of the 
E , present administration to the future. 
} 41 CLINTON STREET. NEWARK. NEW JERSEY. 
Executive Offices, 150William Street, New York,NY. 
O A MEMBER OF THE ROYAL-LIVERPOOL GROUPS 
| — LL ST VL A ET TS 














Page 24 





[+#—_F=i r e+ p 


ED 























February 14, 1936 





Aetna (Fire) Group 
Shows Gains For Year 


PRESIDENT ANALYZES RESULTS 
Difficult to Bicietain Poecsiom Level as 
Side Lines Grow Due to Drop 
in Rate Levels 





Assets of the Aetna (Fire) at the close 
of 1935 totaled $47,670,226, an increase of 
$3,680,793, and net surplus showed a gain 
of $2,272,120 to $17,949,363. With the 
capital of $7,500,000 the surplus to policy- 
holders was $25,449,363. The unearned pre- 
mium reserve was $16,234,049, an increase 
of $229,847. The company’s reserve for 
conflagrations and miscellaneous reserves 
was increased from $1,700,000 at the close 
of 1934 to $2,900,000. 

The 1935 financial statement of the 
World Fire & Marine shows assets of 
$5,081,913, a gain of $262,424. The sur- 
plus increased $314,568 to $2,881,590, and 
when the capital of $1,000,000 is added 
the policyholders’ surplus becomes $3,- 
881,590. The unearned premium reserve 
was down $45,374 to $988,277. 

“The premium income increased slight- 
ly this year, being $16,785,403 compared 
to $16,767,292, the increase for the year 
being $18,110.” President W. Ross Mc- 
Cain says in his report to stockholders: 

“The insurance premiums follow very 
closely the trend of commodity prices 
and as commodity prices are off, so, na- 
turally would also be insurance premi- 
ums. If commodity prices materially in- 
crease during 1936, we would expect an 
increase in insurance premiums. 

Drop in Loss Ratios 

“Losses have continued low —abnor- 
mally low. Starting in the fall of 1933, 
they decreased steadily until the sum- 
mer of 1935 when they began to show 
a slight pick-up; the incurred loss ratio 
for 1935 being 35.68% compared to 37.66% 
in 1934; and the paid loss ratio being 
35.27% compared to 43.47% in 193. 

“The low loss ratios have not been 
an’ unmitigated blessing, because compe- 
tition has been intensified, both on the 
part of non-organization companies, and 
also on the part of our own members. 
The average rate for the country has 
continued to decline; consequently, even 
with the development of the various side 
lines, it is increasingly difficult to main- 
tain the premium level. 

“Expenses, as ever, present a difficult 
problem. This year the expense ratio is 
up 248%. This is due primarily to in- 
creased taxes and increased rating and 
inspection bureau expenses, both of 
which are in the non-controllable class. 
The controllable expenses are being care- 
fully watched and all reasonable econo- 
mies are being practiced. The expense 
ratio this year is 51.23%, compared to 
48.75% in 1934. 

“The valuations used in these state- 
ments are actual market values for stocks 
and amortized values for bonds; except 
bonds in default, which are in at market 
values. Had the actual market value for 
bonds not in default been used, there 
would have been $1,057,641 additional for 
the Aetna Insurance Co. 

“The Aetna Insurance Co.’s investment 
income for 1935 is $69,719 less than 1934, 
caused to some extent by the amount 
of money placed in the subsidiary com- 
panies. The investment income for the 
group of companies for 1935 is $18,534 
less than 1934. - 

Subsidiary Companies 

“The World Fire & Marine had a 
decline in premium of $67,345, being $1,- 
059,207 for 1935, as compared to $1,126,- 
552 in 1934. The World declared a divi- 
dend in April, 1935, of $160,000, which 
was used to increase the capital of the 
Piedmont, and in spite of this, the sur- 
plus of the World has increased from 
$2,567,022 to $2,881,590. The World with 
a capital of $1,000,000 and a surplus of 
$2,881,590 has become a splendid subsid- 
iary of the Aetna. 

“The Piedmont Fire makes a good 
showing; premiums $368,141; losses $112,- 

(Continued on Page 25) 
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The resources and 144-year record 
of Insurance Company of North 
America for prompt and equitable 
settlement of claims are selling fac- 
tors that North America Agents find 
effective and profitable. North 
America Policies stand for 


DEPENDABLE protection. 


See our full page advertisement in the 
February 22nd issue of The Saturday 
Evening Post, February 24th issue of 
Time and February issue of Fortune. 











Insurance Company of 
North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Founded 1792 





Trezevant & Cochran 
60 Years Old March ] 


A PROMINENT GENERAL AGENCy 





Dallas Firm Has Served as Training 
Ground for Numerous Leading Fire 
Company Officers 





Trezevant & Cochran of Dallas, Tex 
the oldest and among the largest general 
agencies of the country, and during its 
career one of the important training 
grounds for men now prominent as fire 
insurance executives, will observe its six- 
tieth anniversary on March 1. This agen- 
cy was founded as Dargan & Trezevant 
on March 1, 1876. 

The founders were J. T. Dargan and 
J. T. Trezevant and during its entire 
history it has made its headquarters in 
Dallas and has grown in importance and 
prestige along with the city of its adop- 
tion. The present name was adopted 
when Mr. Dargan sold his interest to 
Mr. Trezevant and to Sam P. Cochran, 
the latter continuing active in the firm 
until May, 1934, when he retired. 

The firm now consists of F. D. Coch- 
ran, a brother of Sam P. Cochran, and 
J. O. Smith, who returned to the firm 
after an absence of sixteen years, join- 
ing forces with F. D. Cochran upon the 
retirement of Sam P. Cochran and T. L. 
Lauve. The latter continues in an ex- 
ecutive capacity. Mr. Cochran has been 
with the agency since 1890 and a member 
of the firm since January 1, 1907. 

Companies Represented 

The agency serves Texas, Louisiana, 
Arkansas and Oklahoma and has a host 
of loyal agents, many of whom have 
represented “T. & C.” for more than 
twenty-five years. It is significant that 
the agency’s original company, the Fire 
Association, has been in the firm con- 
tinuously. It now represents ten fire 
companies, the others being the Scottish 
Union & National, which joined in 1893; 
the New Hampshire, which joined in 
1900; Colonial Fire Underwriters of the 
National, 1901; Royal Exchange Assur- 
ance, 1905; Mechanics & Traders, Hart- 
ford; British Underwriters Agency of 
the Scottish Union & National; Reliance 
of Philadelphia; Exchange Underwriters 
Agency of Royal Exchange Assurance; 
and Granite State of Portsmouth, N. H. 
The agency’s premiums during its first 
year totaled $24,701 and it exceeded the 
$2,000,000 mark annually during the pre- 
depression days and now is _ rapidly 
climbing back to that figure. 

James W. Cochran, late president of 
the Fire Association of Philadelphia, 
was an alumnus of the “T. & C. Kinder- 
garten.” Among those active today are 
S. T. Maxwell, senior vice-president, and 
Rk. M. Anderson, vice-president, of the 
National of Hartford; H. P. Whitman 
and Frank C. Hatfield, vice-president of 
the Phoenix of Hartford; Jesse E. White, 
vice-president of the North Star; George 
W. Jalonick, financier of Dallas and for- 
mer chairman of the board of the Re- 
public of Dallas; A. F. Pillet, president 
of the Republic; Kemp Dargan of Crav- 
ens, Dargan & Co.; Gross R. Scruggs 
of Gross R. Scruggs & Co. and Josh K. 
Shepherd of J. K. Shepherd & Co. of 
Little Rock, and John Hines, manager, 
and T. C. McCurdy, assistant manager, 
of the southwestern department of the 
Fire Companies’ Adjustment Bureau. 





SPRINGFIELD BOARD ELECTS 


The Springfield (Mass.) Board of Fire 
and Casualty Underwriters elected offi- 
cers for 1936 at the annual meeting last 
week. Harvey R. Preston, president of 
Goldthwaite, Preston & Olmstead, Inc., 
was reelected for the fourth consecutive 
time as president of the board. Other 
officers are as follows: Vice-president, 
Schuyler B. Eddy; secretary, Frederick 
M. Campbell, and treasurer, William 
Kelly. The Springfield Board is over 
fifty years old, has eighty-six members 
and is one of the most active agents’ or- 
ganizations in New England. 
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Springfield Announces 
Several Promotions 


JOHN C. HARDING V.-PRESIDENT 





Will Remain at Chicago; Liminger and 
Dornin Also Elected Resident 
Vice-Presidents 

The annual meetings of stockholders 
of the Springfield Fire & Marine and 
the Sentinel Fire, affiliated with the 
Springfield, followed by organization 
meetings of the boards of directors, were 
held at the head office of the companies 
in Springfield, Mass., on Tuesday. The 
annual meeting of the Michigan Fire & 
Marine was held in Detroit on Tuesday 
of last week and that of the New Eng- 
land Fire, Pittsfield, Mass., will be held 
in that city today. Both these compan- 
ies are also members of the Springfield 
group of fire companies. 

After the board organization meetings 
held immediately following the stock- 
holders’ meeting, President George G. 
Bulkley announced that all present offi- 
cers in the head office of the companies 
had been reelected and that the follow- 
ing additional officers had been elected: 





Six Advancements Made 


John C. Harding, manager of the 
Springfield Group, Western department 
in Chicago, was elected resident execu- 
tive vice-president at Chicago. 

Wm. H. Lininger, co-manager at Chi- 
cago with Mr. Harding, was elected res- 
ident vice-president at Chicago. Edwin 
G. Frazier, assistant manager of the 
Western department, was elected resi- 
dent secretary. Magnus E. Peterson, 
superintendent of agencies in the West- 
ern department, was elected resident as- 
sistant secretary. 

John C. Dornin, manager of the Pa- 
cific department in San Francisco, was 
elected resident vice-president at San 
Francisco. Grant Bulkley, deputy man- 
ager of the Pacific department and resi- 
dent secretary at San Francisco, was 
elected resident secretary. 

At the annual stockholders’ meeting 
of the Michigan Fire & Marine the en- 
tire board of directors was reelected and 
Charles C. Bowen, president of the 
Standard Accident of Detroit, was elect- 
ed to fill the vacancy caused by the 
death late in 1935 of Director Paul M. 
Bowen, his brother. 

_ There has been no change made in the 
Canadian management of the Springfield, 
Sentinel and Michigan, William C. Find- 
lay remaining manager of the Canadian 
department for these companies. The 
New England Fire does not transact 
business or operate in Canada. 


Careers of Officers 


The boards of directors, in creating the 
new officers for the companies in the 
group, announced that the elections were 
a reward in recognition of the long, loyal 
and valuable service given the organiza- 
tion by these men. The careers of some 
of these follow: 

John C. Harding: Temporary work in 
the Western department of the Spring- 
field led to regular employment for Mr. 
Harding immediately after he was grad- 
uated from Princeton University. He 
first served as an inspector and after 
training with the inspection department 
of the Chicago Board and the Western 
Factory Insurance Association he be- 
caine an inspector of sprinklered and im- 
proved risks, subsequently representing 
the company for a year as special agent 
in Wisconsin. He was called to the Chi- 
cago office in 1899 to take charge of the 
loss department. Soon he was acting 
as general adjuster and later as super- 
Intendent of agencies. In 1911 he was 
appointed assistant manager and_ held 
that office until January 1, 1921, when 
he became one of the joint managers of 
the Western department. 

William H. Lininger: His insurance 
experience began in Beatrice, Neb., on 
March 31, 1885, when he became a farm 
soliciting agent for the Springfield. On 
November 4, 1887, he was appointed spe- 


cial agent for southern Kansas and Okla- 
homa (then Indian Territory), with head- 
quarters at Fredonia. He was made state 
agent for Kansas in 1892 and later was 
appointed general agent for Kansas and 
Missouri. On September 15, 1911, he 
became assistant manager of the West- 
ern department and on January 1, 1921, 
became one of the joint managers. 

Grant Bulkley: After being graduated 
from the Sheffield Scientific School at 
Yale University, Grant Bulkley went 
with the National Board of Fire Under- 
writers as an engineer. Then followed a 
period of service during the World War 
and ten years of field work in New Eng- 
land and New York State. Leaving the 
Niagara Fire which he was serving as 
special agent he was elected resident 
secretary at San Francisco on July 1, 
1930. On March 28, 1932, he was ap- 
pointed deputy manager of the Pacific 
department to assist Manager John C. 
Dornin in the entire supervision of that 
territory. 





TAKES OVER LOCAL AGENCY 

The Daetsch Realty Co. has taken over 
the general insurance business of the late 
Alfred J. Metzger in Buffalo. The of- 
fices will be consolidated in the Daetsch 
Building at 31 Brookside Drive. 


Aetna Fire 


(Continued from Page 24) 

455; expense ratio 39.98%. The capital 
of the Piedmont has been twice increased 
this year; first in April from $200,000 to 
$500,000; and in December from $500,000 
to $1,000,000. This was done because to- 
day a company with less than a million- 
dollar capital is doing business under a 
handicap. Then, too, a company with 
the standing of the Aetna is almost com- 
pelled to have a capital structure in its 
subsidiaries in keeping with the Aetna’s 
reputation and in line with the set-up 
of those of other competitors of equal 
rank. Your directors and officers think 
it is a wise thing to invest this addi- 
tional $800,000 in our own business and 
in a way to increase our premium income 
on desirable risks. 

“The Century Indemnity has justified 
the confidence we had in it when last 
year we reported that in our opinion it 
had definitely emerged from the depres- 
sion. We are pleased to report that 
with both a trade and an operating gain, 
the surplus of the Century in the past 
year, 1935, has increased $291,249. This 
is the first year the Century has shown 
an increase in surplus from its own op- 
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erations. Its premiums have increased 
$176,390 and are $5,475,748 compared to 
$5,299,358 in 1934.” 





REELECT BUFFALO DIRECTORS 

Directors of the Buffalo Insurance Co. 
whose terms have expired were re-elect- 
ed at the annual meeting of stockholders 
in Buffalo. Those reelected are Edward 
L. Koons, Alfred A. Berrick, Gerald F. 
Miller, Sylvester B. Eagan, President 
Sidney R. Kennedy and Jacob F. Schoell- 
kopf. The directors meet February 18 
to elect officers. 
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Exchange Approves By 84% Vote 
Plan to Curb Payment of Excess 


York Fire In- 
attended 


New 
Exchange, at a well 


Members of the 
surance 
meeting on Wednesday, approved by a 
preponderant majority the proposal that 
the executive committee be authorized 


to employ counsel “for not exceeding 
twelve months to assist the arbitration 
committee in its work as defined by the 
agreement.” Or, in other words, to aid 
the arbitration committee in its inves- 
tigations of charges of payment of ex- 
cess brokerage and likewise of rate-cut- 
ting. After lengthy discussion of the 
proposals, which failed of passage when 
brought up at the December meeting, 
the Exchange approved the recommen- 
dation by an 8% roll call vote, ninety- 
five voting “yes,” eighteen “no,” and 
seven not responding. 


Feel Some Good Will Be Accomplizhed 


The executive committee will now pro- 


ceed to consider the appointment of 
counsel for the arbitration committee 
and an announcement will be made 
shortly. While few if any members of 


the Exchange believe that the excess 
commission evil can be eradicated en- 
tirely, the majority evidently feels that 
the step taken will at least have the 
psychological effect of deterring some 
offices from offering excess to brokers 
and also will lead to the discovery of 
enough violations and imposition of fines 
to keep the whole problem from getting 
out of control. Action by the Exchange 
will in addition show the New York In- 
surance Department that the fire insur- 
ance business aims to clean house itself 
and is not compelled, through inaction, 
to turn toward the state authorities for 
assistance. 

Among those who headed the discus- 
sion in favor of the proposal were W. R. 
Crane, Crum & Forster; W. A. Riordan, 
Automobile, and A. H. Wittholm, Chubb 
& Son. Leaders of the opposition in- 
cluded, among others, W. J. Reynolds, 
Corroon & Reynolds, Inc.; W. L. Cham- 
bers, North British & Mercantile, and 
Jacob Newberger, president of the New- 
berger Agency, Inc. Those who voted 
against the proposal expressed the view 
that little will be accomplished with the 
assistance of lawyers. 

The question was asked whether the 
counsel to be hired will confine his, or 
their, work to payment of excess brok- 
erage or be used in addition in connec- 
tion with alleged violations of other pro- 
visions of the Exchange Agreement. The 
answer was that while counsel is to be 
engaged primarily to assist in curbing 
the payment of excess brokerage, the 
arbitration committee will use this addi- 
tional help in other matters that may be 
brought to its attention. 


Brooklyn Action Postponed 


No action was taken on the proposal 
of the Brooklyn agents that the Agree- 
ment be amended to restrict the writing 
powers of Class 3 members to Manhat- 
tan and the Bronx and the American 
Dock Stores on Staten Island. As the 


meeting had been in session for a long 
time before the B-ooklyn proposal was 
reached, the agents asked that consid- 
eration be postponed until the March 
mecting of the Exchange. While Brook- 
lyn agents eagerly desire the passage of 
this amendment they are not really hope- 
ful of success at this time because of 
the known opposition of members of the 
Association of Local Agents of the City 
of New York. As the proposal will re- 
quire an 80% affirmative vote, the agents’ 
group in the Exchange controls the bal- 
ance of power and their hostility, if 
maintained, would make defeat almost 
certain. 

Three new members wer’ elected to 
membership: National Fire & Marine of 
New Jersey, local department, 111 Will- 
iam Street; Pacific Coast Fire of Van- 
couver, United States head office. 111 
John Street; Theurer-Hennessy Corp. 
(being a merger of the Theurer Agency, 
Inc., and Hennessy Agency, Inc.), 116 
John Street. 


Rate Changes 


A number of minor rate changes most- 
lv for clarification purposes were adopt- 
ed. Oil risks rated on the Oil Schedule 
were made eligible to average blanket 
rates and term insurance. The New York 
State Uniform Schedule was adopted for 
application to oil tanks of less than 
25,000 barrels capacity. 

Smoke damage supplemental contract 
rates for buildings occupied exclusively 
for dwelling purposes by not more than 
three families and contents of such 
buildings were reduced from .04 to .03. 

The agreed amount clause was adopted 
for attachment to co-insurance use and 
occupancy form No. 8, covering mercan- 
tile or other non-manufacturing risks of 
fireproof construction or rated on the 
sprinkler schedule when the rate card 
specifically authorizes its use. 

The president announced his appoint- 
ment of the following committee to nom- 
inate a ticket of officers and committee 
members for the ensuing year: Class 1: 
O. E. Schaefer, chairman; B. M. Cul- 
ver, A. C. Noble; Class 2: Hart Darling- 
ton, F. W. Kentner; Class 3; Bennett 
Ellison, C. A. Fowler. 


POLLOCK GETS LINCOLN FIRE 

Arthur D. Pollock, head of the Lexing- 
ton agency of 522 Fifth Avenue, has 
been appointed Manhattan and Bronx 
agent and New York suburban general 
agent for the Lincoln Fire of New York 
by Corroon & Reynolds, Inc. 


N. Y. C. LOSSES DROP 





Number of Fires Increased in 1935 But 
Losses Were Down; Per Capita 
Loss Drops to $1.15 
While the number of fires in New York 
City increased last year to 27,802 from 
27,056 the vear before, the total fire loss 
was reduced to $8,731,565 from the 1934 
figure of $9,426,515, according to a state- 
ment issued this week by Fire Chief and 
Commissioner John J. McElligott. The 
per capita loss last vear was $1.15 or 11 
cents under that of the previous year. 
There were 161 incendiary fires last year 
which was forty less than in 1934. Fifty- 
five persons were convicted of arson, 

against eighty-three the year before. 
The number of fires and fire losses, by 
boroughs, last year vere as follows: 


No. of fires Losses 
Mashattan ........ 8.765 $3.676.500 
RS oa 3,964 841,840 
Richmond ......... 2.023 198,100 
BYOOMlyN ....2.66664: 8 932 2.898.000 
oo ae 4.118 1.117,125 


“or 


The records show that this is the best 
fire record in New York city,” Commis- 
sioner McElligott said. “The lowest per 
capita loss, which is a true gauge of fire 
losses, is particularly gratifying. While 
it is true that good fortune has favored 
us, it is equally true that this splendid 
record can be attributed to the efficiency 
of the members of the fire department.” 


Of Ralli & Co., Dead 


Robert C. Walker. who until Novem- 
ber 1, 1935, was president of P. C. Ralli 
& Co., insurance brokers, 123 William 
Street, died Monday morning at his 
home, Sea Cliff, L. I.. of a heart attack. 
He was in his fifty-ninth vear. Because 
of ill-health he had been inactive from 
business for more than three vears. He 
had been with the Ralli concern about 
thirty-five years and its president from 
1924 until last November, when Andrew 
Scott succeeded him. 

Mr. Walker was president of the Sea 
Cliff Board of Education from 1925 to 
1930, a charter member of the Brookville 
Country Club and chairman of the golf 
committee, a member of the Sea Cliff 
Volunteer Fire Department, the Glen 
Cove Lodge of Elks and the Glen Cove 
Masonic Lodge. 

He is survived by his widow; a daugh- 
ter, Miss Dorothy Walker a student at 
Packer Institute; a son, Robert C. Wal- 
ker; a sister, Miss Catherine Walker, 
and a brother, Reginald Walker, well- 
known member of Andrew J. Corsa & 
Son of Brooklyn. 





H. B. WASHINGTON DIES AT 86 

H. B. Washington, veteran insurance 
man and formerly with the loss commit- 
tee of the New York Board of Fire Un- 
derwriters, died Tuesday, Feb. 4, at the 
age of & years. He was the father of 
Edward W. Washington, special agent of 
the General Schuyler in New York terri- 
tory. 

Years ago Mr. Washington was gen- 
eral adjuster for the Western department 
at Chicago of the Hamburg-Bremen. 
When that department merged with the 
Eastern department he was made super- 
intendent of agencies for the company 
in New York. Later Mr. Washington 
was with the London Assurance and 
then with the Western department of 
the Niagara. Following that he was with 
the loss committee until the time of his 
retirement. 
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Frank W. Eckels Appointed 
By The Franklin National 


The Franklin National of the National 
of Hartford group has appointed Frank 
W. Eckels, 185 Montague Street, as one 
of its two agents in Brooklyn. Increas- 
ing the number of fire companies in this 
agency to seven. the appointment further 
enlarges the already extensive facilities 
of the agency. 

The office of Frank W. Eckels, one 
of the large and better known Brooklyn 
agencies, was established in 1912. Be- 
sides fire, it writes inland marine, auto- 
mobile fire and theft and all casualty 
lines, representing the Sun Indemnity for 
the latter. 


New York Pond to Honor 
Past Heads at Banquet 


Past most loyal ganders of the New 
York City Pond of the Blue Goose will 
be guests of honor at the beefsteak din- 
ner to be held in the grand ballroom of 
the Hotel Douglas in Newark, N. J., next 
Wednesday evening, February 19. This 
meeting is hailed as a real Blue Goose 
splash in the Blue Goose night club “with 
a real Broadway show with beautiful 
girls, dancing, singing, fans and bubbles.” 
It is expected that most of the past most 
loyal ganders in the vicinity of New York 
will be present. These include W. E. 
Mallalieu, Raymond Waldron, P. E. 
3rown, Herbert L. Denny, Edward C. 
Ryan, Wallace Kelly, W. V. A. Keeler, 
Edgar A. McCaskie, Samuel A. Mehor- 
ter, Leon A. Watson, Thomas B. Don- 
aldson and Clarence Axman. 





Mainly Personal 





R. B. McFalls, president of R. B. Me- 
Falls & Son, Inc., and Mrs. McFalls, 
who together with Charles H. Roloson, 
Jr., president of the Central Fire of Bal- 
timore, and Mrs. Roloson have been on 
a three weeks’ cruise to the West Indies 
on the Empress of Australia, returned to 
New York on Monday. 

* * Ox 

Charles ID. Fraser, president of the 
Brooklyn agency bearing his name at 188 
Broadway, is spending several wecks in 
Georgia, devoting his time mostly to 
game hunting. 





39% PASS AGENTS’ TEST 
Seven out of a total of eighteen can- 
didates for agents’ licenses passed the 
qualification examination conducted by 
the New York Insurance Department at 
Albany on February 1. 





TRUSTEES FOR AGENTS’ FUND 

Several past-presidents of the New 
Jersey Association of Underwriters have 
been named by President Edward M. 
Schmults as trustees for the association’s 
administration fund. These former pres- 
idents are C. Stanley Stults, three years; 
Col. Frederick Hickman, two years, and 
William G. Hurtzig, one year. Hereafter 
each appointment will be for three years. 
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National Union Fire Celebrates 
Thirty-fifth Anniversary Today 


Pittsburgh Company Formed February 14, 1901, by E. E. Cole 
and Others; Known as a Mellon Organization; Has Reg- 
istered Excellent Progress Under President Thomas 


The National Union Fire of Pittsburgh 
is today celebrating its thirty-fifth anni- 
versary, having been organized on Feb- 
ruary 14, 1901, by parties closely identi- 
fed with leading Pittsburgh industrial- 
ists, including the Mellon family. Dur- 
ing its lifetime the company has not 
srown to become one of the largest fire 
companies in the country but it is rec- 
ognized as a sound institution with a 
fne loss paying record and_ following 
conservative principles of underwriting. 

Under the leadership of its present ad- 
ministration, headed by Chairman John 
S. Fisher, President John M. Thomas, 
Vice-President Henry A. Yates and Sec- 
retary Fred J. Breen, the National Union 
has become one of the loyal supporters 
of principles advocated by agents’ asso- 
ciations and company organizations. Be- 
fore 1931 the company was widely known 
as an independent company and did not 
always operate in harmony with agency 
or company interests. The present man- 
agement has carried through plans to 
place the company in the right light with 
all factors in fire insurance and while in 
doing so the company sacri‘iced consid- 
erable premium income for a few years 
and severed numerous connections of 
long standing, nevertheless this tempor- 
ary “loss” has been more than offset by 
gains in financial strength, prestige, 
agency connections and premium income. 


Anniversary Marked by Calendar 


The anniversary has been marked by 


a handsome calendar, which the com- 
pany has sent to all its agents, showing 
the home office of the National Union 
Fire in Pittsburgh and in the rear the 
seven story annex built in 1930. The 
company’s headquarters is located in the 
civic center of Pittsburgh. 

Six agents have represented the com- 
pany continuously since the year of its 
organization. Thev are as follows: ID. 
E. Dale, Butler, Pa.; H. H. Nichols, 
Girard, Pa.; William Fromm, Mt. Oli- 
ver, Pa.; Al C. Lermann, Sandusky, O.; 
O. E. Aleshire, Chicago, and William T. 
Kelly of the Macomb Insurance Agency, 
Mt. Clemens, Mich. 

Although the National Union was 
founded on February 14, 1901, the com- 
pany did not begin business until a few 
weeks later. E. E. Cole was the chief 
executive officer at the start and he be- 
came president in 1905. Meanwhile James 
W. Arrott occupied the president’s chair. 
The company began underwriting with 
capital of $200,000 but this was increased 
to $500,000 before the first year ended. 
A further increase to $750,000 was ef- 
fected in 1902. Additional increases to 
capital account were made until the high 
point of $5,500,000 was reached in 1930. 

Under the leadership of President Cole 
the National Union forged ahead rapid- 
ly, its premium income gaining by leaps 
and bounds, but when the depression 
struck the country late in 1929 and in 
the following years sizeable underwrit- 
ing deficits were experienced. Mr. Cole 
and some other officers retired in 1931 





JOHN S. FISHER 


and the company was reorganized under 
the administration of President Thomas. 

When the company started its offices 
consisted of two small rooms on the 
third floor of the Standard Building on 
Wood Street in Pittsburgh. From there 
the company moved into a_ four-room 
suite on the top floor of the Arrott 
Building in 1902. Further changes in 
location were made in 1910 and in 1917 
as additional space was needed because 
of the company’s growth. The company 
laier broke ground for its own home of- 
fice building at 139 University Place and 
in 1923 moved into it. 


Thomas and Yates Brought From N. Y. 


Much of the present success of the 
National Union is due to the popularity 
of and confidence in President Thomas 





JOHN M. THOMAS 


and Vice-President Yates and also Sec- 
retary Breen, all of whom have had wide 
and influential contacts throughout the 
country for many years. Mr. Thomas 
left New York City nearly five years ago 
with high recommendations and those 
who knew him said then that “the Na- 
tional Union directors could not have 
chosen a more competent man to suc- 
ceed Mr. Cole and his administration in 
Pittsburgh should be successful.” 
Messrs. Thomas and Yates gained most 
of their experience in the Middle West. 
The former spent his first years in in- 
surance in Kansas, Oklahoma, Texas and 
Arkansas with the old Phenix of Brook- 
lyn. In 1908 he formed a general agency 
in Texas with J. W. Cochran. Nine years 
later he became secretary of the Fidel- 
(Continued on Page 29) 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Coming into Schenectady from Albany 
recently I noticed a clever sign and slo- 
gan on a building occupied by a photo- 
graphic goods concern which makes a 
specialty of developing films for custom- 
ers: “Our Business Is Developing.” In 
these times, when little is developing, this 
slogan stands out. 

* * * 
Proposed Fire Insurance Slogan 

“We freeze to please” is old among 
ice cream or refrigerating plants, also 
“We live to dye” of dyeing plants; but 
for a novelty I would propose for insur- 
ance companies, not the old wheeze “We 
buy ashes,” but “We charge little for 
what may cost you much.” 

. 2 = 


One Must Draw the Line at Service 

Years ago I used to help an agent’s 
daughter in her Caesar and Vergil Latin 
lessons when I called at his home. “That 
is what I call service,” said my friend, 
the agent. I’ll do most anything to help 
an agent in anything, even training his 
daughter in Latin, but I did draw the line 
at smoking the hay-dry cigars of our 
N. L. agent at Buffalo, dead long ago. 
He used to collect cigars that were hand- 


ed to him and when I got them they 
were as dry as punk. Thereafter | 
brought my own cigars. 

* * * 


To Buy or Not To Buy Drinks 

After the Rochester local agents’ con- 
vention, which I did not attend, I heard 
that an officer of a leading company 
who apparently had never “mixed” was 
sitting at a table with the state agent 
of his company, and that when a prom- 
inent agent sat down with them and a 
drink was proposed he said, “No, sir, 
the ————— Co. does not buy drinks for 
agents.” That company should keep that 
officer at home and not let him loose at 
conventions, He is a great help to the 
state agent and the business—not. All 
other companies, I am told, did buy 
drinks for their agents. This story was 
told to me by the agent, and many have 
had a good laugh about it. 

* 4 ~ 


Inventor of the “Sundae” an Agent 

In the Reader’s Digest last issue there 
was an article about “Why not get in- 
terested?” by Ray Giles in which he ex- 
plains the origin of the word “Sundae.” 
It appears that a druggist at Ithaca, 
N. Y., first concocted a confection or 
drink he called a “Sundae” because he 
made it for Sunday and on Sunday to 
satisfy the thirsty souls with non-alco- 
holic stimulants. The article does not 
mention this druggist’s name, but he was 
Schuyler Grant, who also ran an insur- 
ance agency and was a special agent for 
the Manchester for a while, about 1896 
or 1898. 

* x * 
Palatine German Settlers 

During a recent trip through the Mo- 
hawk Valley I visited the old Palatine 
Church, built in 1773 of limestone near 
Palatine Bridge, N. Y. It is in perfect 
condition and still used by the lineal 
descendants of the Palatine Germans 
who spread all through the valley from 
Johnstown, N. Y., west to Utica, N. Y. 
They were South Germans, Lutherans, 
from the southern Rhine Valley, and 
came to this valley by way of the Hud- 
son and through Schenectady to found 
new homes in the then wilderness. They 
were Germans, not Dutch, though many 
people do not seem to know the differ- 
ence between the Mohawk Dutch (Hol- 


landers) and the Mohawk Germans 
(Palatines). The interior of the church 
is lined with German biblical verses in 
Gothic type. On the side near the state 
road is a tablet inscribed in German: 
“Erbauet im Jahre Christi 1773, den 
18ten August, 1773.” 

General Herkimer, the Revolutionary 
general at the battle of Oriskany, near 
Rome, N. Y., was of that stock. His 
father spelled his name Herchheimer or 
Herkheimer in German. The battle mon- 
ument at Oriskany bears the names of 
participants of the battle, all German 
with few exceptions, who were killed in 


action. They were sturdy patriots 
though “foreigners” to the earlier set- 
tlers. 
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A Case of Poor Salesmanship 

It is customary at the Hoboken Ter- 
minal of the D., L. & W. for a newsboy 
to enter the Lackawanna Limited and 
annoy everybody with his sales talk. 
Among other things he says in a creaky 
nasal voice to people who are otherwise 
engaged: “Folks (that’s more democrat- 
ic than addressing purchasers properly— 


E. H. H.): I don’t go with you (thank 
God—E. H. H.) and you have to buy 
now. You can’t travel without reading 


(what about looking out of the window? 
—E. H. H.), and you also want some 
candy,” and so on and so forth, and when 
he has no success he talks as if we were 
a lot of morons. Rotten salesmanship, 
for he antagonizes people at the start. 
Everybody heaves a sigh of relief when 
he gets out and they can resume reading 
or speaking to their friends. 


Twelve Insurance Men In 
New Jersey Legislature 


In the present New Jersey Legislature 
there are nine Assemblymen who are 
engaged in the insurance business, as 
follows: E. Jackson, Pleasantville; Hor- 
ace R. Bogle, Lundhurst; Herbert H. 
Eber, Newark; William A. Downer, Jr., 
Glassboro; Thomas M. Muir, Plainfield; 
Grey W. Higbie, Morristown; Basil B. 


3runo, Long Branch; Andrew Kurtz, 
South Amboy, and Charles Silkowski, 
Jersey City. Three Senators who are 


also engaged in the same business are 
Robert C. Hendrickson, Woodbury; 
Charles C. Read, Ocean City, and Winant 
Van Winkle, Newark. 


LOCAL BOARD OFFICERS 
Local agents of Ridgefield Park, N. J., 
have formed an association and elected 
the following as officers: President, Roy 
B. Wright; vice-president, H. P. Mur- 
phy, and secretary-treasurer, N. L. Ros- 
dahl. 





VICE-PRES. OF REPUBLIC 
Ernest R. Tennant, a member of the 
board of directors of the Republic of 
Dallas for the past two years, has been 
elected a vice-president of the company. 
He is president of the Dallas Bank & 
Trust Co. 


Eee 
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Fred. F. Buell Marks 65th 


Anniversary in Insurance 


Frederick F. Buell of Troy, N. Y., 
general agent of the Agricultural and 
widely beloved throughout the New York 
State field, on Saturday celebrated his 
sixty-fifth year in insurance. He en- 
tered his father’s office on February 8, 
1871, after leaving school, and on Feb- 
ruary 1, 1894, became special agent of 
the Agricultural. Prior to that appoint- 
ment Mr. Buell left Troy and engaged 
in local agency work in Pasadena, Cal., 
returning to his home city in 1891. A 
member of the Underwriters Association 
of New York State, he served as its 
president in 1904. 





N. J. SPECIALS HEAR LAWYER 

Interesting court scenes were described 
by Andrew O. Wittreich, former Hud- 
son County prosecutor and an attorney 
for an insurance company, to members 
of the New Jersey Special Agents As- 
sociation at their dinner meeting held on 
last Monday evening in the Hotel Doug- 
las, Newark. Four new members were 
admitted to the association. They are 
Thomas Dean, Thomas McNamee and 
Frank A. Fountain, all of the Firemen’s 
of Newark, and Richard Smith, Factory 
Insurance Association. The next meet- 
ing will be held on Monday evening, 
March 2. 





M. J. GRANT SPECIAL IN N. J. 

The Commercial Union group has ap- 
pointed Milton J. Grant as special agent 
in northern New Jersey assisting Senior 
Special Agent G. E. Stecher. Mr. Grant 
has been employed in the underwriting 
department in the home office of the 
company for a number of years and is 
well qualified to take up his new duties. 
He will be located at 1 Newark Street, 
Hoboken, N. J., which is also the office 
of Mr. Stecher. 


MARK 50TH ANNIVERSARY 

A. L. Ross and Howard Fetter of the 
home office staff of the Westchester Fire 
attended a banquet in Olean, N. Y., re- 
cently marking the fiftieth anniversary of 
the representation of that company by 
the W. H. Mandeville agency in Olean. 
\ gold seal certificate was presented to 
W. L. Pelton, president of the Olean 
agency. 








Fire Special Agent, unemployed through no fault of his down, well 


known and with many years experience and a large following in Pennsylvania, desires 
Capable of handling any territory and willing to locate any place. 


position. 


Box 1271, The Eastern Underwriter, 94 Fulton Street, New York 











226 YEARS OLD 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
United States Branch 


55 Fifth Ave. 
Western Department 


309 West Jackson Blvd. 
Chicago 


New York 


Pacific Department 
100 Sansome Street 
San Francisco, Cal. 


Philadelphia Mayor Probes 


° 9 er 
Fire Marshal’s Activities 

Mayor S. Davis Wilson of Philadel- 
phia has started an investigation of the 
activities of the Fire Marshal’ office. In 
a move that came as a surprise to insur- 
ance men, the Mayor suspended all ac- 
tivities of the Marshal’s office, ordered 
reports of suspicious fires to be handled 
by the police department, demanded the 
resignation of Assistant Fire Marshal c 
Thomas MeNitt, ordered the police to 
investigate all suspicious fires that have 
occurred in recent years, and asserted: 
“If the things alleged turn out to be 
true, there will be a shake-up of the 
office from top to bottom.” 

McNitt, who had held his post for 
twelve years and has been with the Fire 
Department for twenty-six years, on re- 
ceiving the letter to resign, refused to 
do so, charging that he was being framed 
by an alleged arson ring, some members 
of which are now awaiting trial. No in- 
vestigation of the Fire Marshal’s office 
is being made by insurance companies. 














HOUSTON EXCHANGE ELECTS 


Ben A. Calhoun has been continued 
as president of the Insurance Exchange 
for Houston for a second term. Other 
offieers are: Craig Belk, vice-president; 
T. K. Dixon, Jr., treasurer; John W. 
Daniel, executive secretary; Miss Chat- 
tie Slayton, assistant secretary. In addi- 
tion to Messrs. Calhoun, Belk and Dixon, 
members of the executive committee are: 
Leo G. Butler, Z. P. Eagleston, B. A. 
Killson, A. Denzil Langham, Dan G. 
Lubbock and L. A. Stevenson. 





PAMPHLET ON EARTHQUAKE 


The National Board of Fire Under- 
writers has issued a twenty-one page 


pamphet on “Damage to Reinforced 
Concrete Structures Attending the 
Southern California Earthquake on 


March 10, 1933.” 
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National Union Fire Anniversary 


(Continued from Page 27) 


‘ty-Phenix at Chicago and in 1919 he be- 
came Western manager of the Fire As- 
sociation of Philadelphia. Then for sev- 
eral years he was W estern manager at 
Chicago of the Aetna (Fire). In 1927 
he joined the Fire Association as vice- 
president, serving under the same Mr. 
Cochran with whom he had been asso- 
ciated before. Mr. Thomas went with 
the Home of New York late in 1930. 
Career of Vice-President Yates 
Vice-President Yates began his insur- 
ance career with the Illinois Inspection 


Bureau. He obtained his first field ex- 





HENRY A. YATES 


perience with the Hartford Fire in IIli- 
nois and Tennessee. Subsequently he 
joined the Aetna (Fire) as Illinois State 
agent and became assistant manager at 
Chicago shortly thereafter. He held that 
post until September, 1929, when he was 
appointed vice-president of the Southern 
Fire in charge of the Western depart- 
ment at St. Louis. When the Southern 
became a member of the Home group 
Mr. Yates was transferred to New York 
City and remained here until going to 
Pittsburgh in July, 1931. He was for- 
merly vice-president of the Illinois State 
Board of Fire Underwriters and was 


Agents in Mass. Get 
Together on Problems 


Representatives of the Massachusetts 
Association of Insurance Agents and the 
Joston Board of Fire Underwriters came 
to an amicable agreement last week with 
respect to differences of opinion as to 
overhead writing and payment of except- 
ed city commissions in ordinary terri- 
tory. Further friendly conferences will 
be held to settle other problems as they 
may arise. President Carroll K. Steele 
of the Massachusetts Association and 
President R. S. Hoffman of the Board 
informed Insurance Commissioner Fran- 
cis J. DeCelles of the ability of the 
agents to compose their difficulties by 
conference and co-operation in the fol- 
lowing letter: 

“We are pleased to advise you of 
adoption of the following resolution at a 
meeting of the executive committee of 
the Boston Board of Fire Underwriters, 
Inc, and the conference committee of 
the Massachusetts Association of Insur- 
ance Agents held this day, reading: 

‘Voted: It is the sense of the joint 
committee of the Boston Board of Fire 
Underwriters, Inc., and the Massachu- 
setts Association of Insurance Agents 
that they are making sufficient progress 
in the adjustment of their difficulties as 
lo render it unnecessary to use more of 
the honorable commissioner’s time or 


likewise secretary for a term of the Fir« 
Underwriters’ Association of the North- 
west. 

Secretary Fred J. Breen developed a 
nation-wide acquaintance with fire com- 
pany executives and department heads 
during the years he was with the Na- 
tional Board of Fire Underwriters as as- 
sistant to General Manager W. E. Mal- 
lalieu. His connection with the National 
Board extended from 1906 to 1927. In 
the latter year he went with the Na- 
tional Union Fire as assistant to Presi- 
dent Cole and in January, 1928, was 
elected to his present post. 





BREEN 


FRED J. 


Chairman of the Board John S. Fisher, 
while not an insurance man by training, 
has been of decided value to the com- 
pany through his favorable reputation in 
Pennsylvania. In his early career he 
taught school. Then he studied law, was 
admitted to the bar and served as state 
senator from 1901 to 1909. He was chair- 
man of the capitol investigating com- 
mittee that exposed the transactions in- 
volving the building of the state capitol 
at Harrisburg, Pa. From 1919 to 1923 
he served as banking commissioner and 
four years later was honored by elec- 
tion to the governorship of the state. 


Great American’s Net 
Surplus Gained $5,968,082 


The Great American reports an in- 
crease of $5,968,082 in net surplus in its 
report for 1935, the total surplus at the 
end of the year being $23,196,208. With 
the capital of $8,150,000 the surplus to 
policyholders amounts to $31,346,208. 

Total assets of the Great American 
amount to $47,112,058. a gain of $5,842,- 
239. The unearned premium reserve is 
given as $13,388,051. 


GEO. B. FISHER CO. CHANGES 

G. Burgess Fisher, 3rd, a grandson of 
the founder of the George B. Fisher Co. 
of Hartford, was last week elected sec- 
retary of the agency. Tom W. Brown 
was elected to the office of treasurer 
left vacant by the recent death of Clark- 
son Fowler who had held the post for 
thirty-five years. Mr. Brown joined the 
agency in 1908 and has been secretary 
since his return from France after the 
World War. The agency was founded 
in 1872 by Major George B. Fisher and 
incorporated in 1900. G. Burgess Fisher, 
who is president of the office, also serves 
as Connecticut state agent of the Crum 
& Forster companies. 








service in matters considered at their 
conference January 31, 1936.’ 
“This vote was unanimous.” 








AGENTS 


value the dependability 
and nationwide prestige 
of the 
NORWICH UNION 
based on a long and 
honorable record of 
service 
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FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 


75 Maiden Lane, New York 
HART DARLINGTON, President 


The Oldest New York Insurance Company 
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75 Maiden Lane, New York 
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i aadee! pe ‘Seaanee 
Fills All Needs of Fur Storers 


A. W. Barthelmes, America Fore, Explains Underwriting of 
This Form Which Increasing Number of 
Agents Are Using 


Furriers’ and fur storers’ customers insur- 
ance, including underwriting and rating, 
was explained by A. W. Barthelmes, in- 
land marine manager, America Fore com- 
panies, when addressing the inland ma- 
rine class of the New York Insurance So- 
ciety recently. This form of coverage has 
a wide appeal and is being sold in larger 
amounts each year. The huge storage val- 
ues at risk during the swmmer months 
make it imperative that a furrier seek 
proper cover. The policy which Mr. Bar- 
thelmes discusses is designed to meet the 
furriers’ requirements on customers’ goods 
in every particular. 

The fur industry has taken tremendous 
strides in the past twenty-five years. Par- 
ticularly has its growth been noteworthy 
during the past decade. It now ranks in 
the first twenty-five chief American ex- 
ports and imports according to relative 
value and is one of the lar~est and most 
important of our industries. 

The natural supply of furs could not 
stand the drain of this consumption 
hence the development of fur farms— 
fox, muskrat, mink, etc., where the pro- 
duction of skins meets the demands of 
the trade. It is interesting to note a 
few figures relative to this business. In 
the United States there were fewer than 
a score of fur farms twelve years ago. 
Now the number is estimated at 4,000. 
In Canada we find 5,000 fur farms. 
Roughly speaking, there are consumed in 
the United States every year about $60,- 
000,000 worth of raw furs. 

The retail value of furs and fur trim- 
mings consumed in this country annu- 
ally is estimated at $350,000,000. There 
are about 20,000 concerns handling furs 
in the United States. 

Fur garments for proper care and 
preservation require the services of an 
expert furrier to clean, repair, renovate 
and store in cold storage vaults during 
the months the articles are not in use. 
The value of customer’s furs concen- 
trated in furriers’ vaults is enormous and 
requires the all-embracing protection of 
the furriers’ customers’ policy issued by 
the inland marine department. 


Furriers’ Customers’ Policy 


Furriers’ customers’ insurance is sold 
to furriers, warehouse and cold storage 
concerns, banks and other storers pro- 
viding facilities for the storing of cus- 
tomers’ furs. It insures the fur storer 
for account of customers on all kinds of 
furs or garments trimmed with fur, 
owned by customers, and accepted by 
the furrier and/or fur storer for “stor- 
age, alterations, repairing, cleaning or re- 
modeling and for which the assured has 
issued a receipt under which the assured 
agrees to insure the property.” 

The furriers’ customers’ custody cover 
is effected by the attachment of a “cus- 
tody” rider to the furriers’ customers’ 
basic policy. The basic policy has no 
value without the rider attachment. It 
contains only general conditions. 

The custody rider covers “only while 
the property is in the custody or control 
of the assured (furrier or fur storer) at 
en ey ee , for alterations, repair- 
ing, cleaning, remodeling. or preparation 
for storage; and while in storage rooms, 
vaults or safes situated at.............. 
and during transportation between pa. 
premises and/or to and from the cus- 
tomers.” 

The first address to be inserted in this 
clause is the store or receiving depot of 
the assured where customers’ furs are 
cleaned, repaired, etc., and prepared for 
storage. 

In the second space is to be inserted 
the place of storage. If the property is 


stored at the assured’s store or receiving 
depot the first address is merely re- 
peated. If the storage premises are else- 
where show the exact location thereof. 

The form provides for a limit of the 
company’s liability in any one casualty 
while the property is (a) in vaults or 
safes; (b) outside of vaults or safes; 
(c) in transit. 

Perils 


The form provides for “all risks” ex- 
cepting, however, gradual deterioration, 
moth, vermin, inherent vice, or damage 
sustained due to any process or while 
being actually worked upon and result- 
ing therefrom; also war, invasion, hostili- 
ties, rebellion, insurrection, confiscation 
by order of any government, public au- 
thority, or risk of contraband or illegal 
transportation and/or trade. 

The company’s liability shall not ex- 
ceed the amount stipulated in the as- 
sured’s receipt to the owner as apply- 
ing to the fur insured nor in any event 
for more than the cost to repair or re- 
place the article with material of like 
kind and quality. 

Any loss may, at the option of the 
company, be either: 

(a) adjusted with and paid to the as- 
sured for account of the owner; 

(b) adjusted with and paid direct to 
the owner; 

(c) replaced or repaired by the assured 
at a cost to the company not exceeding 
the assured’s retail selling price. 

Rating 

Each furriers’ customers’ risk is rated 
on the basis of a proposal form pre- 
scribed by the company and signed by 
the assured. 


This proposal informs the underwriter 
of: 


1. The volume of business done annu- 
ally. 

2. The maximum value of customers’ 
furs held in storage. 


3. The limit of liability required in any 
one casualty: (a) while in vaults or 
safes; (b) while outside of vaults or 
safes; (c) while in transit. These lim- 
its are embodied in the policy form when 
written. 


4. By whom storage premises are 
maintained. 

5. Address of storage premises, con- 
struction of building and whether 


equipped with sprinkler. 
6. Location and particulars of vault 
construction. 


7. Protection afforded against fire, 
water damage, burglary, theft, etc. 
_ 8 Contents fire rates of storage build- 
ing and vaults. 


9. Description of refrigeration system. 
_10. Description of trucks and protec- 
tion. 

The first factor in rate-making is the 
ascertainment of the annual 100% co- 
insurance contents fire rate on furs in 
vault. Where no vault rate is published 
the annual 100% coinsurance contents 
fire rate (furs) of storage premises may 
be discounted 50% on standard vaults 
only, (in the absence of any specific fire 
board rule) to produce the fire base 
charge in the rating formula. Non- 
standard vaults are not subject to this 
discount—(a standard vault is one which 
conforms to the regulations of the Na- 
tional Board of Fire Underwriters). 

Eighty per cent coinsurance rates may 
be converted to 100% coinsurance rates 
by deducting 10% from the 80% rate. 

Having ascertained the annual base fire 
rate the monthly rate for this hazard 


under this form is arrived at by dividing 
by twelve. 
Loadings for Other Perils 


As the policy covers “all risks” suit- 
able loadings must be determined for 
perils other than fire. These rate load- 
ings are scientifically set-up according 
to the class of vault and protection. 
Needless to say superior vaults merit 
the lowest loadings with discounts for 
alarms, watchmen, etc. These rates are 
promulgated in the following divisions: 

(a) First $100,000 of value reported 
monthly. (b) Excess of $100,000 up to 
$400,000 of value reported monthly. (c) 
Excess of $400,000 of value reported 
monthly. Incidentally, where a risk in- 
volves open storage—no vault—special 
rating is necessary. 

If storage premises are not located at 
the assured’s principal place of business 
a loading for transit of one-half cent per 
month is assessed. 


Rate Example 
Let us say that we have a risk with a 


standard vault with no published vault 
(Continued on Page 31) 





Atlantic Mutual Booklet 
On Strength of Company 


The Atlantic Mutual of New York is 
distributing to policyholders an interest- 
ing and attractive booklet dealing with 
the strength behind the policies of this 
ninety-four year old mutual marine com- 
pany. Entitled “Is an Atlantic Policy 
Good Enough For You to Hold?” the 
booklet deals with such subjects as mu- 
tual insurance, non-assessability, func- 
tion of insurance brokers, legal reserve 
and real estate and lists the lines of in- 
surance written by this company. 

In a foreword President William D. 
Winter says: 

“If you hold an Atlantic policy, it is 
probably because your insurance broker 
recommended it and not because you 
yourself specified it. This is natural, as 
91% of the policies on our books at the 
end of 1935 (exclusive of reinsurance) 
were placed through brokers rather than 
directly with the public. Hence it may 
very well be that you have accepted your 
broker’s recommendation without actual- 
ly knowing very much about the com- 
pany with which you are insured.” 

With respect to brokers the company 
states in part: 

“We fully recognize the usefulness of 
the broker and the broker-agent, not 
only to the assured but to the insurance 
company. It is our established policy 
to co-operate with brokers in every pos- 
sible way, in order to produce the best 
results for their clients.” 





Noyes Optimistic on Real 
Estate Outlook for 1936 


Charles F. Noyes, president of the 
Charles F. Noyes Co., Inc., one of the 
leading real estate offices of New York 
City, is optimistic on the outlook for the 
current year and believes that 1937 will 
be more’ favorable still for real estate 
interests and businesses allied with real 
estate, including insurance. In a state- 
ment issued last week he said in part: 

“A year ago I predicted that 1935 
would be a better year for real estate 
interests than 1934; that 1936 would be 
better than 1935 but normal, active, 
money making (in a broad sense) con- 
ditions would not be with us until 1937. 
I have no reason to change my opinion. 

“Nineteen thirty-six, in comparison 
with 1935, will be a much better year for 
brokers, agents, dealers and those inter- 
ested in real estate investments. Rents 
will be higher in 1936 than in 1935, mort- 
gage money easy, more plentiful and at 
very low rates, and brokers will find a 
more ready market for properties. 

“T believe half again as many proper- 
ties will be sold by brokerage firms in 
1936 as in 1935 and twice as many as in 
1934. Nineteen thirty-six should go down 
in real estate history as the year when 
real estate in all sections of Manhattan 
showed a definite trend toward sustained 
improvement and better prices.” 





NATIONAL UNION 
FIRE INSURANCE 
COMPANY 


Pittsburgh, Pa. 


OUT OF THE MAIL BAG 
“I have always considered the National 
Union one of the finest companies an 


agent could represent.” 


A 
Good 
Agency 
Company 
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MARINE 


Liverpool Ass’n Chairman Commends 


U.S. Method of Rating Hull Risks 


A constructive address was delivered 
by W. W. Harris, chairman and under- 
writer of the Reliance Insurance and 
Guardian Assurance, at the annual meet- 
ing of the Liverpool Underwriters’ Asso- 
ciation, of which he is also chairman. 
Following the meeting Mr. Harris was 
unanimously reelected to this post and 
G. C. Krell, underwriter of the Thames 
& Mersey, became vice-chairman for the 
current year. 

“Last year was somewhat eventful,” 
said Mr. Harris, “for we have seen the 
expiry of the Joint Hull Agreement and 
have experienced a decline in our busi- 
ness unparalleled for many years past. 
The death of the agreement developed 
into a true example of the theory of the 
survival of the fittest. For a short period 
the market was fairly stable, but unfor- 
tunately this has not been maintained 
and many reductions in rates and values 
and an extension of conditions are now 
given which in previous years would have 
been considered absurd. 


Marine Market Strong When United 


“There are several important reasons 
to account for the present position, such 
as the shrinkage in trade and idle ton- 
nage, but I think the chief is the constant 
expansion of the market for marine busi- 
ness. Two facts of central importance 
emerge from the events of last year. 
One is the readiness and ability of un- 
derwriters to adapt their business to the 
requirements and development of mod- 
em commerce, and the other is the 
strength of the marine market when 
united and agreed upon a definite line 
of action. I refer to the unanimous de- 
cision to give notice of the cancellation 
of war risks on September 16 last. 

“Are not these two facts proof that 
marine underwriters are possessed of 
both ability and determination when it 
is recognized that an improvement in 
conditions of their business is necessary? 
It is readily admitted that marine pre- 
miums, and especially those of hull busi- 
ness, have sunk to levels which cannot 
be expected to meet a normal casualty 
list, particularly when the losses and ac- 
cidents have steadily increased in num- 
ber during the last four years, and I 
therefore urge all sections of the market 
to return to methods by which stability 
can be insured, which I am confident 
will be welcomed by shipowners, mer- 
chants and brokers alike. 


Suggests U. S. System of Hull Rating 


‘It is a recognized fact that under- 
writers have never made money on hull 
business in recent years unless an agree- 
ment or some form of unity existed, and 
an agreement cannot be made effective 
at the present time unless business is 
spread and the market generally is given 
a fair opportunity to participate. I sug- 
gest that consideration be given to sys- 
tem of rating hull business on similar 
lines to that of our colleagues in the 
United States, where hull renewals are 
tated by a syndicate on a strictly under- 
Writing basis and the various underwrit- 
éts who subscribe to the arrangement 
Participate in the amounts underwritten. 

“A similar object might be achieved 
by the revival of the Joint Hull Agree- 
Ment, combined with the limitation of 
lines to insure a spread of the business 
for the market or, failing the latter, the 
Ormation of a hull pool to take the ex- 
cess of underwriters’ individual require- 
ments. By confining the pool to the 
English market a dual object would be 
attained, for many underwriters would 
be more willing to participate in renew- 





als rated on sound underwriting princi- 
ples than to compete for lines by cutting 
rates and values to unremunerative lev- 
els. 

“It is my confirmed opinion that this 
will tend to check indiscriminate compe- 
tition, and at the same time it will con- 
serve a large amount of premium for 
underwriters in the United Kingdom 
which would otherwise be paid to foreign 
reinsurers. To a certain extent this 


‘ers whereby 


would also counteract the effect of for- 
eign nationalization and the decrease in 
the volume of premium paid abroad 
would form a welcome reduction in in- 
visible imports. 

Expansion in Trade 

“The substantial increase of $295,000,- 
000 in British imports and exports last 
year, combined with an increase of 146,- 
000 tons of shipping under construction 
and a decrease of 511%4% in the idle ton- 
nage in the ports of Britain and Ireland, 
shows a revival in trade, with possibly 
more to come, which underwriters will 
be able to enjoy if unity and agreement 
can once more be restored.” 

Among other important points Mr. 
Harris referred to comments on over- 
valuation made in the courts which, he 
thought, could not be fully acquainted 
with the facilities provided by underwrit- 
shipowners could insure 
their vessels for sums consistent with 
the market values in the event of the 
occurrence of a total loss. 





Furriers’ Risks 
(Continued from Page 30) 


contents fire rate, located on the fur- 
rier’s premises. Fire: annual 80% coin- 
surance rate for contents of premises .54 
less 10%=.486; 50% of .486=.243; 1/12th 
of .243=.0202. 
Loadings 
(Considering type of vault and alarm 
and watchman warranty.) 


Gross loading—Vault No. 4.............. 


CN ae enn 
Watchman (1) (less 30%)... .ccccvceccs 
First $100,000...............000- — 03476 
Excess of $100,000 up to $400,000 — .03 
Excess of $400,000. .........c000 — .0231 


The rates indicated are purely for pur- 
pose of example and are intended to con- 
vey only a general idea of the set-up 
of the rate structure. Policies may be 
rated excluding the risk of fire. If other 
perils are excluded, however, no reduc- 
tion from the full form rate is permis- 
sible. 

If the transportation loading had been 
chargeable each of the three rates would 
be increased by one-half cent. 


Two or More Locations 


All locations at which customers’ furs 
are to be at risk while in the custody 
or control of the assured are to be stip- 
ulated in the policy. If two or more 
storage locations are to be covered the 
respective rate or rates applying to each 
such location shall be separately stipu- 
lated in the policy and premium charged 
according to the values at risk at each 


storage location. Otherwise a separate 
policy must be issued for each such stor- 
age location. 

The assured agrees to keep an accu- 
rate record of all receipts issued indicat- 
ing the customer’s name, address and 
the description and value of each article 
in the custody or control of the assured. 
The assured agrees to report to the com- 
pany not later than the fifteenth day of 
each month the total of such values at 
risks on the last day of the preceding 











Excessof Excess 
First $100,000 up of 
$100,000 to $400,000 $400,000 
cere emis at 416 028 0083 
eer a 028 014 .00415 
.0208 014 .00415 
ee eee .00624 0042 001245 
01456 0098 0029 


month and pay premium thereon at the 
rates stipulated. 

A deposit premiums of $50 is required 
to be paid at the time of issuance of 
policy. As the policy is a continuous 
one a similar deposit premium is payable 
annually on each anniversary date of the 
contract. 

Premiums accruing under monthly re- 
ports are credited against the deposit 
premium. When the total monthly pre- 
miums exceed the deposit premium the 
excess premium thereupon becomes due 
and payable to the company. 

All Canadian risks written in the 
United States shall be subject to the 
same form, rates and rules applying to 
United States business. 

Cancelation 


The policy may be canceled at any 
time by the assured or by the company 
giving fifteen days’ written notice there- 
of mailed to the assured. If the deposit 
premium has been paid to the company 
the balance of the deposit premium not 
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yet earned shall be refunded to the as- 
sured. In such event, however, the re- 
turn premium is not to exceed one-twelfth 
of the deposit premium per month for 
the remainder of the policy year. 
When the policy is canceled premium 
shall be paid up to cancelation date at 
pro rata of the policy rates on the val- 
ues at risk up to date of termination. 


Merit Rating 

Provision is made for promulgating 
special merit and/or judgment rates on 
accounts where storage values as of the 
last day of any two consecutive months 
of the current or preceding year ex- 
ceeded $100,000. 

Signed statement by the assured show- 
ing the actual values reported as of each 
such date is a condition precedent to 
the consideration of an application for 
merit rating A statement signed by the 
assured stipulating that such values were 
in excess of $100,000 will be sufficient as 
an alternative. Merit ratings must be 
re-submitted to the company each year 
on the anniversary of the contract. 

The furriers’ customers’ rules are not 
intended to apply to the well-known 
bailees’ customers’ form of policy issued 
to laundries and dry cleaners insuring 
customers’ goods during processing and 
during such period that they may be 
held on storage. These concerns do han- 
dle some furs. Where the principal busi- 
ness, however, is that of laundering, dye- 
ing and/or dry cleaning and the bailee 
is in no way engaged in the selling of 
furs, the furriers’ customers’ rules are 
not applicable. These bailees may not 
issue certifications of insurance on furs 
under such policies to customers. 


Bailees’ customers’ exemption would 
not exempt any assured operating merely 
in the nature of a pick-up agency for 
cleaners and dyers or who may not main- 
tain the customary equipment and actu- 
ally do cleaning and dyeing upon his or 
their own premises. Such applicants, if 
handling fur storage, would be required 
to submit the usual proposal for furriers’ 
customers’ insurance treatment. 


Certification Form 

I shall touch but briefly on the certifi- 
cation form of cover. The New York 
State Insurance Department has ruled 
against its issuance in this state. The 
nation-wide definition of the writing 
powers of marine and transportation ua- 
derwriters includes the following ruling 
on furriers’ customers’ insurance: 

Marine and/or transportation under- 
writers may issue “furriers’ and/or fur 
storers’ customers’ policies (i.e., policies 
under which certificates and/or receipts 
are issued by furriers and/or fur storers) 
covering specified garments the property 
of customers, but only while in the cus- 
tody of the furriers and/or fur storer.” 

Not only has New York State adopted 
this definition but thirty-one other states 
as well have become signatories to the 
marine agreement. A few states in the 
West have, however, due to local pres- 
sure authorized the issuance of restricted 
special fur policies when handled in con- 
junction with the custody policy. 

The certificate cover if, when and 
where written appears in the form of a 
rider attached to the custody coverage. 
The custody policy may be written with- 
out the certificate form but the certifi- 
cate cover cannot, under underwriters’ 
rules, be issued except in conjunction 
with the custody form. 

The reason for this rule is readily un- 
derstandable. The certificate rate of 
fifty cents per $100 annual — minimum 
premium of $1 per certification is predi- 
cated on the assumption that the com- 
pany will receive a premium under the 
custody form while the fur is in stor- 
age. Certifications of insurance are is- 
sued only in combination with annual 
storage agreements. The certification 
covers the fur for a full year during 
transportation or otherwise. The cer- 
tificate rate is inadequate unless the 
value of the furs is included in the 
monthly storage value reported by the 
assured. 
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Seek to Extend Treaty 
With Lloyd’s to Illinois 


AMERICANS CONFER IN LONDON 





Reinsurance Agreement on Blanket 
Bonds Signed by All Lloyd’s Under- 
writers and 27 Sureties Here 


Four prominent American surety com- 





pany executives are now in London con- 
ferring with Lloyd’s underwriters on the 
agrec- 


much “oentleman’s 


ment” on the 


publicized 


withdrawal from direct 
brokers’ and 


Lloyd’s in the 


bankers’ 
United 


agreement 


writing of new 
blanket bonds by 
States, reinsurance 
signed. The American 
Miller, 
Hale Ander- 
& Casualty; 


vice-president, 


and the 
drawn up and 
party includes Charles R. presi- 
dent, Fidelity & Deposit; 
son, vice-president, Fidelity 
T. Hartley Marshall, 
United States F. & G., and Edward M. 
Biddle, 


eeneral counsel, Indemnity Insur- 


ance Co. of North America. 
One of the chief objectives of their 
trip, it was learned in New York City 


this week, was to get an extension of the 
truce to include Lllinois, where Lloyd's 
underwriters are licensed to write direct 
business. 

The party is expected back by March 
1 and at that time several important an- 
nouncements are expected to be made 


as to the results of the London confer- 
ences. 

Contrary to the general belief, there 
never has been nor will there ever be a 


written agreement between London 
Lloyd’s and the American companies on 
Lloyd's withdrawing from the writing of 
new blanket bonds in this country. There 
has been, however, a verbal gentleman’s 
agreement which has been in effect since 


January 1, 1935. This agreement and 
whatever extension may be effected by 
the group now in London, will remain 


a gentleman’s agreement with no written 
signatures or terms. 

The only signed agreement between 
London Lloyd’s and the American com- 
panies is the reinsurance treaty, which 
has already been signed by all of the 
London underwriters and by about twen- 
ty-seven American sureties. This treaty, 
similar to the regular reinsurance pact 
between American companies, provides 
that as Lloyd’s underwriters retire from 
direct writing of blanket bonds here the 
American companies getting the lincs 
will cede 20% to the particular Lloyd’s 


underwriter who had the line. Part of 
the treaty phraseology is in English 
terms and special clauses have been in- 


serted to take care of the international 
features and the manner in which Lloyd’s 
is made up. Each treaty contains a form 
to be used by the American companies 
in offering reinsurance, which is made 
up in duplicate 


Personal A. & H. Bureau 
To Meet March 18-19 


The annual meeting of the Bureau of 
Personal Accident & Health Underwrit- 
ers will be held in the Waldorf-Astoria 
Hotel, New York City, March 19. This 
year the bureau is resuming the annual 
dinner preceding the meeting which 
proved a popular feature five years ago 
but was discontinued during the depres- 
sion. A big crowd is expected to enjoy 
the 9 fellowship, exchange ideas and 
by so doing get to know one another 
and the bureau itself better. This op- 
portunity of getting acquainted is not so 
casy when only one day is devoted to 
the meeting. 


Springfield Meeting 
With Palmer Called Off 


AMENDING HOUSE BILL = 1106 
Demand for Broadened Bianket Bond 
Coverage by Sureties in Illinois 


Discussed at Feb. 7 Conference 


Extension of the underwriting powers 
of surety companies doing business in 
Illinois to permit them to include loss 
by fire in their bankers’ blanket bonds 
continued this week to be one of the 


focal points of interest following last 
Friday’s conference of surety men with 
Ernest Palmer, state director of insur- 
ance. A committee of home office men 
attending were E. M. Allen, National 
Surety Corp.; Charles L. Phillips, United 
States F. & G., and E. V. Mitchell, gen- 


eral counsel, Continental Casualty. At 
that time Director Palmer, who had chal- 
lenged the legal right of sureties to write 
this broadened blanket bond coverage 
under the present laws, indicated that he 
had already prepared a bill, taken large- 
ly from the recently defeated Illinois 
code, which would, in his opinion, meet 
the demand for new and broader covers 
and legalize those now in use. 

Mr. Palmer’s proposed bill, covering 
ninety-seven a pages reached 
New York Citv Monday. It had been 
expected that it would be considered on 
Wednesday at a conference in Spring- 
field to be attended by stock casualty 
and fire as well as mutual company rep- 


resentatives. But this conference was 
called off Tuesday. 

In the meantime House Bill 106, it is 
learned, will be amended to cure the 
defects which Director Palmer said it 
contained. This bill, passed by the house 
and now on third reading in the senate, 


extends the underwriting powers of the 


sureties to cover loss by fire in their 
bankers’ blanket bonds. It is sponsored 
by the Illinois Bankers Association. Not 


at all pleasing to stock casualty interests 
is the reported desire on Mr. Palmer’s 
part to legalize and broaden the status 
of Lloyd’s of London underwriters in 
Illinois. If his ruling on bankers’ blanket 
bond business is to stand his probable 
next step, it is felt, is to notify the com- 
panies to cancel existing blanket bonds 
and substitute other forms of coverage. 
Then if the casualty companies cannot 
write this business neither can Lloyd’s 
underwriters as their powers follow those 
of the American companies. 





Aetna Life Promotions 


Four additions to the official staff of 
the Aetna Life & Affiliated Companies 
were made at the annual meetings of 
these companies this week. They are 
J. E. Lewis, elected assistant vice-presi- 
dent, New York office, casualty, surety, 
fire and marine lines ; M. Doxsee, 
elected assistant actuary and Dr. James 
Irving, assistant medical director, Aetna 
Life and in the Aetna Casualty & Sure- 
ty, Hubert Blalock made assistant sec- 
retary, surety claim division and John 
B. Johnson, elected assistant secretary 
automobile department. Also in the 
Aetna C. & S. Alston O. Rose was ad- 
vanced from assistant secretary to secre- 
tary, surety claim division and Edward 
C. Knapp from field supervisor to as- 
sistant secretary, agency department. 


SPRING MEETING MAY 15 


The spring meeting of the Casualty 
\ctuarial Society will be held Friday, 
May 15, at Briarcliff Lodge, Westches- 
ter County, N. Y. Rate regulation on 
part of state authority is up for infor- 
mal discussion. Company people are in- 
vited to attend. 
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Pink Advocates Auto Rate Uniformity 
In Banquet Address At Pittsburgh 


Superintendent of Insurance Louis H. 
Pink of New York State in his speech 
at the banquet which climaxed the In- 
surance Club of Pittsburgh’s tenth an- 
nual Insurance Day, successfully staged 
at the Hotel William Penn on Monday, 
took “Compulsory Auto Insurance and 
Uniform Rates” as his theme. Mr. Pink 
indicated very plainly that he was not 
in favor of his state blindly following 
the compulsory auto insurance law of 
Massachusetts without further study and 
serious consideration. The law there, he 
said, has not helped to decrease the 
heavy motor vehicle accident toll, it has 
not tended to decrease accidents and has 
probably had little or no effect upon the 
frequency or severity of accidents. This 
frank statement was made by Mr. Pink: 
“Compulsory insurance very substantially 
increases the number of claims, increases 
the cost of insurance and makes the fix- 
ing of rates, which should be based pure- 
ly upon experience, a political football.” 

Superintendent Pink was impressed by 
the fact that twenty-eight states and 
eight Canadian provinces have followed 
Connecticut in enacting financial respon- 
sibility laws. In these twenty-eight 
states, he said, there is reasonable satis- 
faction with the law as it stands. There 
is no call for repeal, as has been evi- 
denced in Massachusetts over the com- 
pulsory law’s failure, but there is some 
demand that the responsibility law go 
further in protecting the victims of mo- 
tor accidents. This prompted the Super- 
intendent to say: 


Fixed Sums For Auto Accidents 


“If the financial responsibility law does 
not go far enough and we owe further 
protection to the public, should we not 
give serious consideration to some plan 
other than that of Massachusetts which 
has been tried for nine years and is still 
the subject of much dispute? Appar- 
ently the Massachusetts law goes too far 
or does not go far enough. The able in- 
surance commissioner of that state, 
Francis J. DeCelles, has suggested that 
the coverage be limited to pedestrians. 
There is apparently little claim con- 
sciousness on the part of pedestrians. It 
is the occupants of cars who bring mul- 
titudinous suits. At least three of the 
Scandinavian countries which have com- 
pulsory insurance protect pedestrians 
only. If Massachusetts has not gone far 
enough, future legislation points in the 
direction of definite payment of fixed 
sums for automobile accidents without 
regard to negligence along the line of 
workmen’s compensation which has been 
adopted in practically all of the states.” 

Superintendent Pink devoted the bal- 
ance of his address to the advantages of 
uniformity in insurance rates which is 
“designed to provide solvency for the 


companies.” He said it is safe to say 
that conditions are most satisfactory in 
those states and territories where the 
nearest approach to a uniform automo- 
bile rate is the practice. Cut-throat com- 
petition means that not only is the sol- 
vency of the companies affected but prac- 
tices of rebating, excessive commissions 
and other evils of an unsettled and 
markedly competitive business result. He 
stressed: “Standard rates prevent both 
high profits and great losses.” 
Standard Auto Rates in New York 

Explaining that the situation in New 
York is far from perfect, that there is 
much to learn and-much to improve, the 
Superintendent said: “At least all com- 
panies that operate in the state do so on 
the same standard of rates for automo- 
bile insurance. The only modification 
consists of uniform discounts specifically 
approved for companies which prove by 
their financial condition and their loss 

ratios that they are entitled to them.” 

The state does not make the rates, he 
explained, but it is sort of an appellate 
court which passes upon the filings made 
by the rate-making bodies representing 
the companies. The law does not pro- 
hibit one company, or a group of com- 
panies, from establishing its own rates, 
but as a practical matter rate-making is 
expensive. Companies group together in 
order to do it economically ; furthermore, 
while a company is not compelled to join 
a rating organization, in practice it must 
do so or at least it must follow the rates 
which have been fixed by a rating or- 
ganization. Mr. Pink said that it can 
modify those rates only on proved ex- 
perience and the approval of the Insur- 
ance Department. 

Giving the background of the two au- 
tomobile rating bureaus in New York 
State and the need for close cooperation 
between them rather than differences of 
actuarial methods and in underwriting 
results Mr. Pink quoted his rating bu- 
reau chief, J. J. Magrath, who said: 

“The both inconsistent and un- 
suited for business stability. The stock com- 
pany bureau rates were higher in some places 
and lower in others than those produced by the 
mutual bureau. Confronted with two plausible 
rating plans yet producing conflicting results, 
and finding itself charged with the responsi- 
bility of maintaining reasonable rates, the In- 
surance Department requested the rating organ- 
izations to reconcile their differences.” 

Following suggestions made by the 
Department the work of these bureaus 
was coordinated which, said Mr. Pink, 
has permitted the use of the experience 
of all of the companies in the establish- 
ment of basic premiums and in the prop- 
er classification differentials.” 

Speaking of the step taken toward a 
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“Live and Let Live” 


Sixth Travelers 


Booklet on Auto Death Situation 


Causes of 1935 Fatalities and Accidents Given in 18 Tables 
of Statistics; More Profusely Illustrated Than Prede- 
cessors; Nationally Known Artists Contribute 


The Travelers this week published its 
gxth annual automobile accident booklet 
under the title of “Live and Let Live” 
and distribution of it is now being made 
to several hundred thousand persons who 
have received previous editions and have 
asked to be kept informed as to this 
company’s material on the promotion of 
street and highway safety. The new 
booklet, more profusely illustrated than 
its predecessor “Thou Shalt Not Kill” 


UP TO YOU!” 





Back Cover of “Live and Let Live” 


or any of the other booklets, was pre- 
pared under the direction of George D. 
Newton, supervisor, Travelers news bu- 
reau. It contains forty pages, many of 
which are full illustrations in color. A 
clear-cut analytical picture of the 1935 
automobile accident situation is present- 
ed by eighteen tables of statistics. These 
show how more than 800,000 personal- 
injury automobile accidents occurred 
last year, in which more than 36,000 per- 
sons were killed and approximately 900,- 
00 were injured non-fatally. 


Two Courses of Action Urged 


A foreword points out that this coun- 
try “bears the ignominy of wanton loss 
of life and limb from automobile acci- 
dents because of inability—or sheer un- 
willngness—to see through to an end 
two inseparable and necessary courses of 
action.” These are mentioned as con- 
sisting of “mass education of motorists 
and pedestrians in the safe manner of 
using our present street and highway 
facilities,” and secondly, “cooperation 
among proper agencies in an impartial 
enforcement of all laws designed to pro- 
tect life.” 

The adoption of these two courses of 
action and fully applied could and would 
cut the annual automobile accident toll 
at least 50%, it is said. A program of 
scrupulous enforcement of reasonable 
traffic regulations” is referred to as a 
certain and fruitful source of automo- 
bile accident prevention.” Tn connee- 
tion with mass education of drivers and 
bedestrians, the booklet points out that 
such a program “would cost only an in- 
Anitesimal part of the public funds be- 
ng poured into traffic engineering and 
trafic analysis and the incessant widen- 
ng, straightening and shortening of 
toads,—projects too often promoted in 
the name of safety.” Although there are 
More and better ways of spreading truth 
and knowledge today than the world has 


ever possessed, the foreword adds that 
“unfortunately, use of these media is 
largely dependent upon charity.” This is 
called “a pretty condition, when the wel- 
fare and lives of thousands are at stake.” 

The first table of statistics in the book- 
let sets forth the number of personal- 
injury automobile accidents this last year 
by type of collisions and the number 
killed and injured. The text matter 
under this table states that “America’s 
shameful record on streets and highways 
in 1935 was both worse and better than 
the year before. Worse, because deaths 
increased around 1%, but better because 
gains of 5 and 6% in car registrations 
and gasoline consumption respectively 
normally would result in a more pro- 
nounced increase in deaths.” 

Press Stirred Public Into Action 

A question of interest to the entire 
public that is asked is “what happened 
to alter the trend?” This is answered 
by. the statement that “the press of the 
country—newspapers and_ periodicals— 
stirred the public into action.” 

The work of many well-known artists 
is included in the booklet. The front 
and back covers are in four colors as 
well as the center spread, while another 
double-page illustration is in three col- 
ors. The front cover as well as the 
center spread are by F. Vaus Wilson, 
while the back cover is bv Charles Sceby. 
The three-color double page is a repro- 
duction of a painting by O. F. Schmidt. 

The back cover, illustrated on this 
page, shows “Uncle Sam” holding in his 
outstretched hands an occupied automo- 
bile and three pedestrians comprising a 
family, the caption of which is “It’s Up 
To You.” The center spread shows the 
fool in full characterization, waving a 
line of cars along a highway, while an- 
other double-page illustration depicts the 
agonizing aftermath of an accident, the 
caption of which is the warning, “Better 
Too Much Vigilance Than a Lifetime of 
Regret.” 


Many Illustrations in Color 


Other illustrations in the booklet, many 
of which are in color, are by Howard 
Scott, E. V. Johnson, Ray Allen, whose 
contribution is a cartoon entitled “Our 
Fellow Human Beings” ; Bill Holman, car- 
toonist for the New York News and the 
Chicago Tribune; D. B. Holcomb, whose 
work has appeared as covers for Col- 
lier’s and other magazines; Carl Ander- 
son, the creator of “Henry” of Saturday 
Evening Post renown, and Ralph Stein, 
cartoonist for the New York World- 
Telegram. The general design of the 
booklet was prepared by Charles R. 
Denker of New York. 

Among some of the captioned illus- 
trations are “Those Embarrassing Mo- 
ments,” which shows among other scenes 
a careless driver who has a near-accident 
with his boss; “Picture of a Man Who 
Never Had Time To Wait for a Green 
Light” but now has “Plenty of Time”; 
“Prof. Knowall—the Mindreader,” who 


——— ——| 


r a ae = 
| “What’s Wrong” Test | 
| The Travelers makes available its | 
| fifth test on the safe use of strects | 
| and highways in a leaflet illustrating 
twenty-five traffic scenes, each illus- 
trating some dangerous practice of a 
driver or a pedestrian. This leaflet is 
enclosed with each copy.of “Live and 
Let Live.” In urging the reader. to 
check himself on his ability to spot 
these dangerous practices the Trav- 
elers is making a worthwhile contri- 
bution to the cause of safer driving. | 








Far Worse Than War 


Reminiscent of its booklet “Worse 
Than War” the Travelers says: Since 
1922 deaths from automobile accidents 
in this country have numbered almost 
380,000. With the exception of the 
record in 1932, the deaths have ex- 
ceeded 30,000 every year since 1929. 
The total deaths, from 1922 through 
last year exceed by 55% the record of 
those killed in action or who died of 
wounds in all the wars in which this 
| country has been engaged. 








thought he knew what the other driver 
was going to do; “The Big Hypocrite,” 
who is shown as a typical father indulg- 
ing in a dangerous pedestrian practice 
shortly after warning his small son to 
be careful when crossing the street; 
“That Guy’s Nerts,” which is one of Mr. 
Holman’s pithy wisecracking drawings; 
“The Pests You’d Like To Swat,” show- 
ing a number of drivers who take de- 
light in close calls; “Come On Eustace, 
This Is a Short Cut,” which portrays 
Eustace, the bewildered pedestrian, ask- 
ing, “a short cut to where?”; “Down 
Through the Ages With the Speed De- 
mon,” a Ralph Stein take-off on the 
speedster from early days down to the 
present, and the “Guy Who Takes Traf- 
fic Into His Own Hands” who is pic- 
tured as none other than the pedestrian 
who thinks he can cross the street when- 
ever and wherever he wishes. 

Stress Danger of Too Much Speed 

Onc page stressing the danger of too 
much speed in the operation of an auto- 
mobile illustrates the dangerous prac- 
tices of a driver who drove 90 miles in 
two hours flat. Among these are passing 
on a hill and curve, cutting in, speeding 
on a curve, going through a red light 
and using the middle lane of a three- 
lane highway under hazardous circum- 
stances. Another page, which happens to 
be on the pedestrian and includes four 
illustrations, shows pedestrians sentenced 
to five days’ instruction in a baby walker. 
Another page illustration shows a person 
who thinks he is Napoleon, the caption 
of which is “This Fellow Is Kept Out of 
Circulation,” while in connection with the 
driver who thinks he is Sir Malcolm 
Campbell, the question raised is, “What 
About This Fellow?” A page of “Auto- 
Oddities,” patterned after the well-known 
style of “Believe It or Not Ripley,” com- 
pares automobile accident casualties with 
war losses and brings out the relation 
between stopping distances at different 
speeds as well as the great danger that 
exists when driving at night. 

Drunken Driver Fatal Experience 

In connection with the automobile ac- 
cident frequency resulting from driving 
while under the influence of liquor, sta- 
tistics presented in the booklet disclose 
that the fatal accident experience of such 
drivers was 118% worse last year than 
their record not involving deaths. The 
statistics further disclose that the fatal 
accident experience of intoxicated pedes- 
trians was 91% worse than the record 
of such pedestrians injured non-fatally. 

That the pedestrian comes in for his 
share of blame is shown by the number 
killed largely through their own care- 
lessness. More than a thousand were 
killed when crossing streets against the 
signal and 4,550 were killed when cross- 
ing in the middle of the block. More 
than 1,100 were killed by darting out 
into the street from behind parked cars. 
The interesting fact brought out is that 
the rate of pedestrian deaths crossing 
against signals was 55% worse last year 
than when crossing with signals. The 
rate of death per pedestrian accident 
crossing in the middle of the block was 
200% worse than crossing at intersec 
tions with the “go” signal. 

3,000 Pedestrians Killed on Highways 

One of the worst aspects of the pedes- 
trian problem is disclosed as existing 
along highways. Last year there were 
3,000 pedestrians killed while walking on 
highways. The rate of death per pedes- 
trian accident of this type was 278% 
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Globe Ind., 25 Years Old, Has 
Substantial 1935 Results 


The Globe Indemnity, which is observ- 
ing its twenty-fifth anniversary, showed 
a strong financial statement as of De- 
cember 31, 1935. Both assets and surplus 
increased and an underwriting profit of 
$509,000 was made. Total assets of $33,- 
180,927 represent an increase of $512,857 
compared with the previous year. Capi- 
tal stands at $2,500,000 and following the 
Globe’s practice the surplus remains at 
the fixed sum of $5,000,000, with a re- 
serve for contingencies or unallocated 
surplus of $2,396,783 as contrasted with 
$1,215,214 for 1934. The reserve for un- 
reported losses continues at $2,200,000 
and in this connection it is interesting 
to note that the aggregate reserve for 
losses equals 110% of the premiums for 
the year. 

The investments in United States Gov- 
ernment bonds, and cash, amount to $14,- 
919,490, or: 45% of the total 
the company. 

The statement as a whole presents a 
strong financial position and reflects the 
conservative but progressive attitude of 
the Globe’s management. 


assets of 


worse than the average of all pedestrian 
accidents. 

Out of the total of 36,100 deaths, which 
figure excludes fatalities resulting from 
motorcycle accidents not involving auto- 
mobiles, there were 1,520 children under 
the age of four and 3,210 between the 
ages of five and fourteen. More than 
34,000 children under the age of four 
were injured and more than 138,000 be- 
tween the ages of five and fourteen 
Three out of every four children killed 
under fifteen were pedestrians while six 
out of every ten injured were also pedes- 
trians. 

Other statistics shows that between 
1922 and 1934 inclusive the rate of death 
from automobile accidents increased 
107%. The only bright spot in this ex 
perience is in the age group of five to 


nine, where the death rate decreased 
20% In the age group of fifteen t 
nineteen, the rate of death increased 


and in the ages of twenty to twen 
tv-four, it increased more than 200% 
In connection with the bad automobik 
accident record of children over the agi 
of nine and among young people from 
fifteen to twenty-four, a question is 
raised about the need for safety instruc 
tion in the schools. 

The fatal automobile accident 
during hours of darkness continues to 
be the sore spot of the entire year’s ex 
perience. During the normal hours of 
darkness, from 6 p. m. to 6 a. m., deaths 
last year totaled 21,480 as against 14.620 
in the normal hours of daylight, from 
6 a.m. to 6 p.m. This adverse experi 
ence of accidents during the night 
was less by 33,000 than the daylight total 
The only way to explain the high rate 
of death per accident at night, which 
was 59% worse than for daylight, is that 
many operate at speeds at night that do 
not permit them to stop within the range 
of illumination provided by headlights 
In this connection it is said that either 
highways must be illuminated and the 
lighting of streets improved or some 
definite check must be placed upon a 
car’s potential speed after darkness 
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Loss Prevention Work ; | | THE 
ee we Boe A. & H. Claim Trends 
Out ine y “A. F. atrentz Clyde W. Young, president, Mon- | | EXCESS 
Arthur F. Lafrentz, president, Amer- arch Life of Springfield, pees in | 
ican Surety, had a feature article recent- |} commenting recently on 1935 accident | 
ly in the Hartford Courant in which he | and health claim trends, said, in part: | INSURANCE COMPANY 
directed attention to the real need and | “The general health of the Ameri- | OF AMERICA —— 
value of intelligent and well-directed loss | can people has been good. One inter- | esate 6000, Retin 
prevention work in insurance. Good work | esting recent trend has been an in- 
has already been done and the interest | creased number of claims involving | 
in prevention of losses is growing, he | hospitalization and operative treat- | —— 
said. His own company has stressed | ment. Apparently many who have put | , 
particularly prevention of bank burglary, | off corrective measures during the REINSURANCE a W -s 
robbery and forgery losses, as well as | ‘lean years’ are having ‘repair work’ | will be 
losses due to embezzlement by bank em-_ | done at the present time. Automobile | CASUALTY & SURETY the Fi 
ployes. Speaking on the latter phase he _ | claims have increased greatly, as well | colleag 
said: as the severity of losses. EXCESS COVERS “Gent 
“The experience gained over a period “During the past few years our but wk 
of years in handling fidelity claims bears | problems were multiplied by the fact True 
out our contention that the prevention that such a large percentage of pol- the pa 
of bank fidelity claims is to a great ex- | crag were unemployed. The | Executive Offices: the mi! 
tent, tied up with the accounting proce- strain and worry of business contrib- it is we 
dure of the bank. Fidelity losses fall | uted to valid claims for various types 10 CEDAR STREET pened 
roughly into two groups. The first of | cis te oe — ee | end 70 Plae Street more b 
these is where money or securities are ‘as always present to obtain an in- | ecy to 
stolen by an employe without any man- | come from accident and health pro- | NEW YORK CITY Tomor: 
ipulation of the records of the bank. | tection, even when not warranted. | NEW YORK 
Such losses are usually subject to imme- Unfortunately it was not always pos- | : 
diate detection. It is desirable to fix sible for the attending physician to | Telephone: WHitehall 4-0050 Our 
definite responsibility upon certain em- distinguish between malingering and | will be 
ployes for cash and securities which are | genuine disability.” perity. 
readily available and keep down the ———————— — This 
amount so far as is possible. The amount and th 
of reserve cash and securities cannot, of WATER CORRECTION LECTURES try in 
course, be governed but from a fidelity Seri : i the De 
x . ss eries of Six t G ; 
standpoint we wont eed to have them “Gye oi F so Mg 3 ae Mn 4 a" water correction and successful power PACIFIC INDEMNITY GAINS followe 
"US saoas ie a ‘fidelity 1 ualty Home Office Club House plant operations and processing princi- The Pacific Indemnity, reflecting the The 
_ “The second group of fidelity losses ‘ta Mt als oe nee pals in other business, offered its facil- improvement in business, rolled up net depress 
involves a suppression or a a © SFE OF & sores of six coctures on ities for the lecture series so that Balti- premium income in 1935 of $4,942,122, a lowed. 
of the bank’s records. Losses of this Chemistry of Water Correction” by more engineers and chemists might have gain of 1% over the previous year. Net The | 
So —_ a 2 gy mi W. H. and L. D. Betz, chemical engi- 2m opportunity to gain greater knowl- earnings were $230,791, equal to $1.54 per - im 
In ponnagee ny portaccooy Hol losses Ueers of Philadelphia will be given in the — of the subjects. The lectures are chare. Loss ratio was 56.31% and ex- pag 
ss i ree. : a al matic 
we are particularly concerned with the home office club house of the Maryland sing wg Rens ooh — a — ly after 
various operations of the bank and how Casualty, Tuesday evening, February 18. dsontliing saan “401%. a 
the poe a gg such gg ag The other lectures will be given on suc- VIRGINIA O. D. BILL , ; Th 
are checked. In this connection i cg a pat : é , : ne POF on e| 
: ° ceeding Tuesdays, with the exception of A bill amending the Virginia work- z 
highly desirable to have the account sad — ee xce] a . . 1857 sa 
checked by some person other than the the fifth lecture, which will be given on men’s compensation act to include occu- Ww. W. SMITH DEAD ; Sean 
aaa nin: he tne Wileedon Dias te pational diseases within provisions of the W. W. Smith, special agent, United pa 
pene te ‘wd aieisias nee Gk eam ee ee oe o. ; act has been introduced in the general States F. & G. for ten years in Pough- vag 
i ae = ger er nigel Aengs wooed These lectures have been given in sev- assembly by Senator Hunsdon Cary of keepsie, N. Y., territory, died recently Othe 
oa d. oS same 5 ett hae ah eral other states. The Maryland Casu- Henrico County. It is now pending in at Pasadena, Calif.. where he had gone birth 
cash and securities and would, therefore, alty Company, recognizing the value of committee. to regain his health. wm 0 
not disclose manipulation of the accounts : electric 
we frequently suggest that independent versatio 
public accountants be employed to as- period : 
sist the directors in making the neces- AE & & S fb d Hi h S P 
sary reconciliation and verification.” tna . . xten S 1g way a ety rogram sue 
Cent 
Assets, Surplus of General mong 
Accident Gained in 1935 
The United States operations of the ‘ Po 
General Accident in 1935 resulted in a emnity 
“teage ; om : 
sizeable gain in both assets and surplus. yaar HIGHWAY SAFETY DEMONSTRATIO! k which tl 
Net premium volume also increased and 33 cially ar 
in keeping with this growth the un- \ at the y 
earned premium reserve was raised to pared w 
$7,712,565, or $311,066 greater than in were sti 
1934. Total admitted assets now stand ten wert 
at $28,569,132, a gain of $2,070,410 during 3 over 
1935. Net surplus stood at the year-end ing loss 
at $7,913,279, which, with the U. S. de- 1934 los: 
posit capital of $550,000, made a policy- improve 
holders’ surplus of $8,463,279. This makes vestmen 
a surplus increase of $1,414,862 last vear 1935 ope 
notwithstandine the increases made in Capita 
premium reserves. \ significant asset $1,000,00 
figure is $1,204,535 in cash on hand and 024 (a g: 
in banks. holders’ 
On the liability side the U. S. branch market 
reduced its loss reserve slightly, in- value of 
creased its general contingency reserve If marke 
by $500,000 to $1,200,000, and continued tor 1935 
its additional voluntary reserve of $687.- have bec 
399. The General points out that if the Paid | 
market prices as of December 31, 1935 loss rat 
had been used for all bonds and stocks 49.97%, 
owned the total admitted assets would 
have been increased to $29,249,872 and E. 
surplus to policyholders to $9,144,018. Earl | 
MARYLAND'S BIG BOND The scene above shows the various new highway safety demonstration devices just made available by the Aetna Casu- Peake’ 
m alty & Surety to motor vehicle and police officials for use in local safety campaigns. These include devices for testing color 
. The Maryland Casualtv through its blindness, effect of headlight glare, speed estimation and steering ability. The apparatus for the three last named tests were | 
os Fees office is the originating surety developed at the psychological laboratory of Massachusetts State College, Amherst, Mass., ander the supervision of Dr. H. E 
on t e oad covering Rosoff-Brader Con- R. DeSilva, w ho is cooperating with the Aetna in this extension of its highway safety program. Many requests for use of Ellis R 
—— orp., covering contract of $5,- the highway safety demonstration have already been received. It was one of the features of the recent American Road of Clevel 
5 3,768, section 10, route 101, Sixth Ave- Builders Association convention and show recently, and the Hartford Times, now conducting an active safety drive, will solfer, vi 
nue, New York subway. Ten companies sponsor the demonstration in cooperation with the Connecticut motor vehicle department as part of the Times Progress ago en 1 
are co-sureties. Exposition March 14 to 21 in Hartford. will spen 
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By FRANK G. MORRIS 








President, Standard Surety & Casualty 


Prosperity the Follow-Up of Depression 


When this depression is over many 
will be compelled to echo the words of 
the French statesman who, calling his 
colleagues together, began by saying: 
“Gentlemen, we have foreseen everything 
but what has happened.” 

True enough. But in the rusty ink of 
the past, can we not find some clue to 
the misty maze of the future? We think 
itis worth trying. If we know what hap- 
pened after other depressions, we can 
more boldly grasp the red blade of proph- 
ey to tear apart the veil that hides 
Tomorrow. 

Makes Forecast 


Our forecast is that this depression 
will be followed by a period of pros- 
perity. 

This country’s industrial independence 
and the birth of the great textile indus- 
try in New England was the sequel to 
the Depression of 1808-09. Prosperity 
followed. 

The canal building age came with the 
depression of 1825, and—Prosperity fol- 
lowed. 

The railroads whirled us into wonder- 
ful times after the depression of 1837— 
the opening up of new lands—the dra- 
matic discovery of gold took place short- 
ly after. Prosperity followed. 


Former Depressions 


The period following the depression of 
1857 saw the expansion of the factory 
system and many new inventions—the 
sewing machine, the rotary printing 
press, the telegraph. Prosperity followed. 

The depression of 1873 witnessed the 
birth of a 13-billion-dollar industry — 
electric power. The first telephone con- 
versation took place shortly after. This 
period saw the expansion of the use of 


copper, pig iron, and — Prosperity fol- 
lowed. 

After the depression of 1893 glistening 
carriages disappeared from our fashion- 
able streets The horseless carriage 
brought with it the development of many 
industries—road-making, petroleum, rub- 
ber and steel. Prosperity followed. 

The depression of 1903 witnessed the 
beginning of large buildings and saw the 
erection of the Flatiron Building, the 
Times, and the Singer Buildings. Struc- 
tural stcel shapes were beginning to be 
used. 

Vast Industrial Expansion After 1907 

After the depression of 1907 came vast 
industrial expansion. The use of electric 
power increased enormously, from 5,862,- 
000,000 k.w. hours in 1907 to &85,401,732,000 
in 1933. The world war gave great im- 
petus to the chemical industry. Standards 
of living rose steadily. Prosperity fol- 
lowed. 

The depression of 1920-21 ushered us 
into the greatest bull market of all time. 
Automobile production more than doub- 
led. Enormous expansion in building took 
place. New industries appeared — the 
talkies, radio, oil burners, aviation, me- 
chanical refrigeration. Bank deposits 
touched new highs. Prosperity followed. 

Prosperity, through great inventions or 
the perfection of new products that vast 
numbers of people wanted, has been a 
sequel to our panics. Following each, the 
volume of insurance and surety business 
written has reached new heights. 

After this depression—what ? Why not 
prosperity again? New inventions are 
appearing, new industries are developing 
—sound control, air conditioning, Diesel 
motors, the electric eye, television, pre- 
fabricated houses. Put this down in your 
little red book—Prosperity will follow. 





SHOWS 1935 IMPROVEMENT 





Century Indemnity’s Assets, Surplus and 
Net Premiums Ahead of 1934; Re- 
serves Strengthened 
The 1935 results of the Century In- 
demnity reflect the steady improvement 
which the company has made both finan- 
cially and in underwriting. Total assets 
at the year-end stood at $8,570,762 com- 
pared with $7,937,485 in 1934. Reserves 
were strengthened; net premiums writ- 
ten were $5,475,748, an increase of $176,- 
3M over the previous year. Underwrit- 
ing loss of $57,499 compared with the 
1934 loss of $253,045, is expressive of the 
improved state of the company. An in- 
vestment gain of $304,190 was made on 

1935 operations. 

Capital of the company continues at 
$1,000,000 and net surplus is now $1,642,- 
024 (a gain of $291,249) making a policy- 
holders’ surplus of $2,642,024. Actual 
market value of stocks and amortized 
value of bonds were used for both years. 
If market value of bonds had been used 
tor 1935 the assets and surplus would 
have been increased by $288,026. 

Paid loss ratio was 44.88%, incurred 
loss _— 47.77% and expense ratio 

‘0. 





E. H. BROOKS ON COAST 
Earl H. Brooks, vice-president, New 
Amsterdam Casualty, is on a trip to the 
acific Coast agencies of the company. 





ELLIS RYAN IN MIAMI 
Ellis Ryan of the W. S. Ryan agency 
of Cleveland, hockey enthusiast and good 
solfer, visited New York City a few days 
4&0 en route to Miami, Fla., where he 
will spend the balance of the month. 


PROVIDENT L. & A. GAINS 





All Departments, Life, Commercial Acci- 
dent, Group and Railroad Showed 
Increases, Maclellan Reports 

According to the annual report of 
President R. J. Maclellan, total assets of 
the Provident Life & Accident, Chatta- 
nooga, are now $7,326,000—a gain of more 
than $693,000, the largest made in any 
one year. Premium incomes over $5,537,- 
000, revealing a 14.2% gain over the pre- 
vious year. 

These gains were secured during a 
year in which the company greatly in- 
creased the total benefits disbursed, pay- 
ments going to 56,537 policyholders and 
beneficiaries for a total of $2,824,052, an 
increase of more than $333,000 in benefit 
disbursements in 1935 over 1934. This 
brought the total paid out in benefits 
since organization to more than $32,500,- 
000. Total life insurance in force in- 
creased to $78,651,011, with a premium 
income increase of 17.5% and a favorable 
mortality rate. 

A 22.3% gain in new business was se- 
cured by the group department, with 
premium income increases of over 5% 
being shown by the accident and health 
and the railroad departments. 





DANISH A. L. RATE INCREASE 

The view is held generally by Den- 
mark’s automobile underwriters that the 
premiums for automobile liability is en- 
tirely too low to pay for’ the steadily 
mounting losses and that an increase 
for liability from 10 to 20% is needed. 
Mutuals and stock companies outside the 
tariff companies are said to be of the 
same opinion. " 
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FIDELITY AND 
DEPOSIT COMPANY 


ODEN DAWNED 


BALTIMORE 


FORTY-SIXTH ANNUAL STATEMENT 
December 31, 1935 


ASSETS 


*Bonds and stocks - - - $13,938,628.97 














Home Office building - - - 2,357,300.00 
Cash in banks and offices - - 1,713,501.99 
Mortgage loans” - - - - 100,000.00 
Collateral loan - - - - 182,500.00 
Premiums in course of collection (U2d®,??) 2,074,839.01 
Accounts receivable - - - 164,712.10 
Total admitted assets . $20,531,482.07 

LIABILITIES 
Reserve for unearned premiums - $5,997,341.39 
Reserve for losses - - - 6,768,866.82 
Reserve for taxes and expenses’ - 916,853.49 
Reserves, miscellaneous - : 467,887.35 
Reserve for return and advanced premiums 100,025.35 
Reinsurance payable to other companies 446,625.32 
Total reserves - - $14,697,599.72 

Capital - $2,400,000.00 

Surplus’ - 3,433,882.35 
Surplus to policyholders - §,833,882.35 
$20,531,482.07 


*Valuations on basis approved by National Convention of Insurance Commis- 
sioners. On the basis of December 31, 1935 market quotations for all bonds 
and stocks owned, the Company’s total admitted assets would be increased to 
$20,883,988.72 and the net surplus to $3,786,389.00. Securities carried at 
$999,534.80 in the above statement are deposited as required by law. 
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FIDELITY AND SURETY_BONDS 
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a 





—— ee ee ee ses es S| See. See. Se: 


ee 

















Page 36 










Caruatlttrvo 


UNDERWRITER 





February 14, 1936 











On the Production “Firing Line” 








A. & H. Lecture Committee In N .Y. Making 
Ambitious Plans for National W eek April 20-25 


Stimulated by the large attendance 
which has been given its program of 
lectures the New 
York Accident & Health Educational 
Committee is making 
plans for the observance of National A. 
& H. Week, April 20-25. The response 
agents and brokers in the 
of increased accident production, as re- 


educational Greater 


now ambitious 


from form 
ported by local casualty managers, has 
the that the 
has come into it rightful own and that 


convinced committee line 
the producer’s interest in the selling of 
it will not lag. 

Leading up to the national week’s ob- 
be the 
tures in the series, which has been run- 
last 

Metcalf, man- 


servance here will last two lec- 


ning successfully since November. 
Next Monday Robert K. 
ager, claims department, Connecticut 
General Life, is speaking on “Standard 
Provisions and Claims” and he will be 
introduced by T. J. Grahame, vice-presi- 
dent, Globe Indemnity. Then on March 


9 a sales symposium by company men 


N. J. Cities Get Lower 
Auto Casualty Rates 


ADVERSE TREND IN CAMDEN 


National Bureau in Revisions Effective 
February 10 Emphasizes Importance 
of Community Rate Control 


The National 
Surety Underwriters has revised automo- 


3ureau of Casualty & 


bile bodily injury liability insurance rates 
for private passenger cars for a num- 
ber of New Jersey territories, effectivi 
for all policies written on and after Feb- 
ruary 10. The revisions involve both in- 


creases and decreases in rates. Decreases 


Auto Rate Warning 
Discussing the automobile accident 
situation the Bureau says: “Insurance 
executives are watching the constantly 
increasing toll of automobile accidents 
throughout the country with much ap- 
prehension. Both the frequency and 
the severity of these casualties con- 
tinue to rise and during 1935 an all- 
time high was reached in the number 
| of motor vehicle fatalities estimated 
at 36,400. Unless there is a decided 
improvement in all directions, it must 
inevitably be assumed that future au- 
tomobile liability insurance rates will 
reflect the adverse conditions now evi- 
dent in many sections.” 


range from $2 to $11 according to the 
territory and the size of the car. Ter- 
ritories affected by the changes include: 
Newark 
Grove, 
Mont 
Verona, 


City, part of the 
Bloomfield, 
Ridge, Maplewood, 
Orange, South Orange, 
Also the Newark 
Hunterdon 


Bayonne, Jersey 


territory embracing Cedar 


East Orange, Glen 
Nutley, 


West Orange 


clair, 
and suburban 
Dover County, 


Pater 


territory 


territory, territory, 


Morristown territory, Plainfield territory, 


son territory and Paterson suburban 
In Camden, where an adverse trend in 
loss cost has continued, an increase of 


$9 per car has been promulgated in the 


will be staged, the opening remarks be- 
ing given by W. F. White, accident and 
health manager, Royal, Eagle and Globe 
Indemnity companies. As_ heretofore 
these lectures will be given in the Great 
Hall of the New York Chamber of Com- 
merce Building on Liberty Street, New 
York. 

The program for National A. & H. 
Week will include newspaper and trade 
paper advertising, posters and window 
displays, circularizin~ and radio hook- 
ups. Casualty managers along William 
Street have already been advised of the 
sales congress planned for the first three 
days of the week at 60 John Street, as 
last year. A new feature is a banquet 
which may be held Thursday evening as 
a grand finale. All brokers or agents 
who qualify with five or more acceptable 
applications for accident insurance be- 
tween April 1 and 20 will be invited to 
this affair, which will be held in a New 
York hotel. 

Thirty companies in New York coop- 
erated in the National Week movement 
a year ago, and at least as many, if not 
more, are expected to join in this year. 
“Insure Your Earnings” is the keynote 
of the week. 


rates for public liability coverage. These 
revisions, it is explained, are based upon 
a review of experience for the five latest 
policy years ending with 1934, the latest 
available for rate-making purposes. It 
was pointed out that during the last three 
years of this experience the amount paid 
out in losses in the Camden territory has 
been substantially in excess of the 
amount provided for in the rates. On 
the basis of premiums earned and losses 
incurred, the loss ratio of the companies 
rose to a point where they were paying 
out $1.18 for every dollar received in 
Camden. 


Public Controls Rate Situation 


In a special announcement to the pub- 
lic regarding the new rates the National 
Bureau emphasizes the forces underlying 
the rate revisions: “The new revised 
rates for private passenger car bodily 
injury liability insurance reflect the 
changed experience which the companies 
have found in a number of New Jersey 
territories. We have repeatedly empha- 
sized that fundamentally insurance rates 
are made by the public. Where traffic 
accidents are frequent and costly due to 
the carelessness of drivers or to inefn- 
cient community control, or where claim 
conditions are abnormal, there is mere 
than likely to to be an unfavorable in- 
surance record. Conversely, where the 
opposite conditions prevail, the insurance 
record is usually favorable. 


NATIONAL SURETY BIDS 
Judge Valente of N. Y. City signed an 
order Tuesday providing for submission 
of bids in the matter of National Surety 
stock sale by March 9, 1936, at 12 noon. 


The Casualty & Surety Association of 
Connecticut elected Porter B. Godard of 
Hartford president at the annual meet- 
ing Mondav, attended by seventy-five, 
including State Insurance Commissioner 
fohn C. Blackall and T. A. Sturgiss, 
president, Connecticut Association of In- 
surance Agents, both of whom gave ad- 
dresses. H. Leon Vietts was elected 
vice-president; Edwin S. Cowles, Jr., 
secretary and treasurer. 


American Auto Now At 
Peak in Assets, Surplus 


1935 PREMIUM VOLUME $10,906,893 


President L. A. Harris in New York 
This Week for Formal Opening 
of New Offices Here 


The American Automobile of St. Louis 
entered its twenty-fifth anniversary year 
on January 1, 1936, with total admitted 
assets of $14,214,585, a gain of $3,446,787, 
compared with the previous year and the 
highest total in its history. By contrast, 
the company started off in December, 
1911, with $200,000 capital and $50,000 net 
surplus, making total assets of $250,000. 
During the quarter centurv more than 
$50,000,000 has been paid in settlement 
of claims. 

Surplus to policyholders, which stood 
at $5,681,973 at the year-end and estab- 
lished an all-time peak, included $1,000,- 
000 capital and $4,681,973 surplus. Securi- 
ty valuations were on the basis approved 
by the commissioners’ association, but if 
actual December 31, 1935, market quota- 
tions had been used the American Auto- 
mobile’s assets would have been $14,265,- 
225 and policyholders’ surplus $5,732,613. 

On the liability side the unearned pre- 
mium reserve stood at $4,360,498, slightly 
higher than in 1934 and reflecting an 
increase in premium volume’ which 
reached $10,906,893 in 1935. Reserve for 
liability claims and claim expense (New 
York law) was $3,321,847. It should be 
noted that in 1928, primarily for the pur- 
pose of facilitating geographical expan- 
sion, the American formed a companion 
company, the American Automobile Fire. 
All the stock of the latter company is 
owned by the American. These com- 
panies together write a combination pol- 
icy which embraces all the standard au- 
tomobile insurance coverages. They are 
operated by an identical personnel who 
speak of them and think of them as a 
single unit. And, so far as their policy- 
holders are concerned, they operate as 
one organization. 


Formal Opening of N. Y. New Offices 


The American Automobile has always 
been an independent non-bureau com- 
pany, licensed in forty-three states, D. 
of C., and six Canadian nrovinces where 
it writes relatively as much business as 
it does in the United States. 

The company maintains sixteen branch 
offices throughout the country. 

In New York City the branch is under 
the direction of Resident Vice-president 
R. S. Choate and had its formal opening 
this week in new headquarters at 99 John 
Street. President L. A. Harris came on 
from St. Louis especially to attend and 
vreet agent and broker friends. The new 
offices, occupying the entire twenty-third 
floor, have been laid out with the ideal 
working conditions of the employes in 
mind. ‘The administrative offices are at 
one end of the lobby and general offices 
at the other, both being connected by a 
special corridor which makes for com- 
plete accessibility. All utility operations 
including typewriters, are located in a 
separate wing. 

This is the second move to larger quar- 
ters made by the New York office since 
its establishment in New York in 1928. 
Associated with Mr. Choate are J. T. 
Stafford, assistant manager; J. R. Quack- 
enbush, claims manager; F. W. Bender, 
superintendent of agents; Harold B. Epp, 
attorney; R. W. Clarke, superintendent 
of underwriting, and George E. Hanson, 
office manager. 

PREFERRED ACCIDENT CHANGE 

James F. Kelly, who has been with the 
Preferred Accident for the. past twenty 
vears, and who was assistant to the late 
Charles FE. Ward, is now in charge of 
out-of-town automobile lines — while 
Frank Schaap, assistant secretary of the 
company, continues in charge of metro- 
politan automobile business. 


ts ; muitos 
Pink in Pitt 
sburgh 
(Continued from Page 32) 

uniform standard of rate-making for ay. 
tomobile casualty coverage as well as 
fire, theft and collision, which is fair and 
equitable and is generally followed by all 
of the companies, Mr. Pink said that 
there are few deviations and these are 
permitted only as the result of stability 
and experience. : 

Deviations from established rates are 
permitted in New York State only where 
a company shows an underwriting prof 
after deduction of the proposed discoun; 
both state-wide and country-wide for 4 
substantial period of years and of a sub. 
stantial volume. Furthermore, the com. 
pany seeking a special rate must show 
consistently profitable results not only in 
the state but in its general business, |; 
must also have unquestioned financial 
strength. Speaking of these requirements 
Mr. Pink said: 

“This elimination of haphazard and 
varying discounts prevents unfair dis- 
crimination and unfair competition. || 
also makes it possible to permit a com- 
pany to earn the right to charge a lower 
rate and thus increase its business in a 
legitimate manner. Were a_ company 
permitted to discount rates in one terri- 
tory and not in another or in one classi- 
fication and not in another it would sim- 
ply offer opportunity for competing ruth- 
lessly in one territory a classification and 
making good by higher charges in an- 
other. The New York system protects 
not only its own citizens but those of the 
other states served by the same com- 
panies. Our law provides that no rate 
may be fixed ‘which discriminates unfair- 
ly between risks within this state of es- 
sentially the same hazards.’” 

Superintendent Pink spoke favorably 
of the recent standardization of auto- 
mobile casualty policies by a joint com- 
mittee of stock and mutual companies 
and described it as “an important and 
progressive step for which the companies 
deserve due credit.” He then discussed 
territorial rating, explaining that the 
principle used in New York is that of 
dividing the state into a number of dis- 
tricts or territories with a similar loss 
experience in an effort to do justice to 
each neighborhood so far as that is pos- 
sible. 

“It is our experience that this fixing 
of rates according to the experience of 
the community is a sound and wholesome 
influence in preventing accidents, in sav- 
ing human lives and property damage. 
If it can once be gotten across to the 
people that the rates are not made by 
the companies for their own selfish ben- 
efit but by themselves, juries will be less 
free to give generous verdicts against 
insurance companies and operators ol 
cars will not be so reckless of the life 
and limb of others.” 

TO GIVE COMPETITION SKIT 

Walter A. Schaefer, prominent New- 
ark, N. J., agent, and his associate, 
George J. Simpson, have a novel skit 
entitled “Meeting Non-Agency Compett- 
tion,” which they will present at the mid- 
year meeting of the New Jersey Assocta- 
tion of Underwriters in March. 


S. G. Martin Advanced 

Stanley G. Martin, thirty years in lia- 
bility and compensation underwritings, 
who for the past seven years has been 
with the United States Casualty and as 
an assistant secretary, has been put m 
charge of metropolitan activities of the 
company. 





CRITICAL OF I. C. C. RULES 

S. D. Macpeak, general counsel, Stat 
utory Underwriters Bureau, Inc., of New 
York, has objected to proposed rules 
issued by the Interstate Commerce Com- 
mission applicable to the mandatory 1 
surance requirements of trucks and buses 
under the 1935 Motor Carrier Act. Mr. 
Macpeak’s objections have been sent to 
thirty other companies. February 15 35 
the final date for such objections to be 
filed. 
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UNITED STATES GUARANTEE COMPANY 





46TH ANNUAL STATEMENT, DECEMBER 31, 1935 





ASSETS 

United States Government Bonds.......... $2,184,359.37 
U. S. Gov’t. Bonds maturing in 1936....... 200,832.90 
Dominion of Canada Bonds............... 122,681.00 
State and Municipal Bonds................ 727,741.05 
Railroad Bonds and Stocks. ......... 06.00 906,440.27 
Public Utility Bonds and Stocks........... 1,888,291.40 
Miscellaneous Bonds and Stocks........... 3,874,333.76 

Total Bonds and Stocks.............. 9,904,679.75 
Cag. DAMIR 6 cocc aw orp baie ea $1,244,082.00 
oS 6) re 6,550.00 1,250,632.00 
Premiums, not over three months due....... 660,861.41 
Reinsurance Receivable ...............25- 67,615.34 
Pia Wan aa a vie wikia ibe wie dd wrecmcatet 52,998.30 
CORRE SRM sc 5 soca se neces 77,119.66 

Total Admitted Assets... ....00000% $12,013,906.46 


LIABILITIES 

Reserve for Unearned Premiums........... $2,350,795.49 
Reserve for Losses and Claims............. 2,370,646.05 
Reserve for Loss Adjustment Expense. ...... 46,110.47 
Reminsurance Reserves. .6ccisikce soci secs 350,098.34 
Commissions and Brokerage............... 121,737.55 
Federal and State ‘Taxes. ......0scsscci ees 243,068.84 
REE To a ke ick eos nnteeresusene 175,014.11 
Se TN oink evinces dseds paweeus 43,698.78 
Voluntary Contingency Reserve...........- 500,000.00 
$6,201,169.63 

Comes Pele Be S55 isccciaen $1,000,000.00 

PME Saicxie dic ek ee Ee 4,812,736.83 
Surplus to Policyholders...............++- 5,812,736.83 
TH BRS Sick dcnddavalves casas $12,013,906.46 


Bonds and Stocks are valued in accordance with requirements of State of New York Insurance Department. 


On the basis of December 31, 1935 market quotations for all bonds and stocks owned, this company’s total admitted Assets would 


be increased by $242,673.58 and its Surplus by $286,372.36. 


Securities carried at $745,078.15 in the above statement are deposited as required by law. 





DIRECTORS 
A. M. ANDERSON, J. P. Morgan & Co. New York WILLIAM A. HAMILTON, Boston 
es os BARN a . — LEE ORTEN, New York 
; tal Mort tee Co. New York A i 
HENDON CHUME Ghetd @ tes ‘ere, JUNIUS L. POWELL, Chubb & Son New York 
CLINTON H. CRANE, GEORGE H. REANEY, President New York 
President, St. Joseph Lead Co. New York REEVE SCHLEY, 
MOREAU DELANO, ‘ York Vice-President, Chase National Bank New York 
Brown Brothers Harriman © Co. New York > a 
ANIE 5 CINS N York 
EDWARD D. DUFFIELD, DANIEL J. TOMPKINS, sie ne 
President, Prudential Insurance Co. Newark J. Y. G. WALKER,Walker Bros. New York 





HEAD OFFICE 
90 John Street 
New York, N. Y. 


WASHINGTON SERVICE BUREAU 
Shoreham Building 
Washington, D. C. 


WESTERN DEPARTMENT 
Insurance Exchange Bldg. 
Chicago, Il. 


SOUTHERN DEPARTMENT 
Hurt Building 
Atlanta, Ga. 
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Status of Six N. Y. 


Companies In 


Liquidation Given By Sup’t Pink 


Six casualty-surety companies, victims of the depression, are now being liqui- 
dated by the New York Insurance Department, and in his 1936 report to the legis- 
lature Superintendent of Insurance Louis H. Pink gives a detailed account of their 


present status. 


The list includes Consolidated Indemnity, General Indemnity Corp., 


International Reinsurance Corp., Lloyds of America, National Surety Co. and 
Southern Surety of New York. Another company, found to be impaired, the Con- 
solidated Taxpayers Mutual, was taken over for rehabilitation on March 11, 1935, 
an assessment levied to raise sufficient funds to overcome deficit and provide a 
surplus, and five months later the company was turned back to its board of directors. 
The Superintendent cites this case as an example of the usefulness of the rehabilita- 


tion provision in Article 11 of the Insurance Law. 


In the following the highspots 


of the Superintendent’s report on the six companies in liquidation are given: 


Consolidated Indemnity & Insurance 
Company 

This company was placed in liquida- 
tion on May 29, 1934. There were 32,923 
claims filed amounting to $100,986,114. Of 
these 26,524 aggregating $78,029,452 have 
been passed upon by liquidator with pro- 
posed allowances of $4,983,608 to Decem- 
ber 31, 1935. The balance of open claims 
include 3,799 claims which are being ad- 
judicated in the New Jersey ancillary 
proceeding. A large part of the claims 
arose from statutory liability coverage 
on public vehicles required by Section 17 
of the Vehicle and Traffic Law. 

In March, 1933, the company reinsured 
the insurance liabilities of the Guardian 
Casualty Co. which was also placed in 
liquidation on June 2, 1934, and against 
which 1,446 claims aggregating $8,910,138 
have been filed. Approximately 50% of 
these claims have been passed upon by 
the liquidator with proposed allowances 
of $385,337. The policyholder claimants 
will participate in the $300,000 statutory 
deposit of that company. A similar de- 
posit of $350,000 will constitute the ma- 
jor part of the assets of the Consolidated 
Indemnity & Insurance Co. available for 
distribution. Prior to liquidation a large 
part of its assets had been pledged 
by the company with banks and the 
R.F.C. as collateral to loans. There is 
little if any equity in the collateral and 
much of the large real estate holdings 
of the company proved of little worth. 
The prospects are not bright and the 
dividend will probably be a small one. 

A comprehensive report covering all 
claims will be filed during 1936 contain- 
ing recommendations for a distribution 
to creditors. 

General Indemnity Corp. of America 


A first preliminary report was filed in 
August, 1934, confirmation of which dis- 
posed of a large percentage of the gen- 
eral claims filed and contained an au- 
thorization to pay all workmen’s com- 
pensation claims entitled to preference 
under section 34 of the workmen’s com- 
pensation law. The liquidator’s second 
report was filed in February of 1935 and 
covered recommendations on the balance 
of all claims. 

By August, 1935, distribution of 40% 
to policyholder creditors and 10% to 
non-policyholder creditors had been 
completed. A second dividend of 12% 
to policyholder claimants and 10% to 
non-policyholders was paid in December, 
1935. The company was placed in liqui- 
dation on August 16, 1933. 


International Reinsurance Corp. 


The Superintendent was appointed 
conservator of the New York assets of 
this company on April 21, 1933. It had 
previously reinsured the business of the 
Independence Indemnity of Philadelphia 
and Public Indemnity (a New Jersey 
corporation). It was placed in receiver- 
ship in Wilmington, Del., on April 19, 
1933. The conservator took over the 
compensation qualifying deposit required 
under Section 54, Subdivision 7 of the 
New York Insurance Law consisting of 
mortgages on real estate having a face 
value of $350,000 and City of New York 
bonds of a par value of $35,000. 

Objections to the plan of distribution 
of this special deposit as proposed in the 
second report filed April 15, 1935, will 
prevent distribution to compensation 


creditors until this litigation is complet- 
ed. If this proposed distribution is up- 
held the various groups of compensation 
creditors will receive from 70% to 100% 
of their claims. Eight compensation 
qualifying bonds had also been filed cov- 
ering the compensation business of the 
three companies above named. Only 
three of the sureties on such bonds are 
solvent. Suits were commenced by the 
Attorney-General on behalf of the com- 
pensation creditors to recover under 
these three bonds. This litigation is still 
pending. 


Lloyds Insurance Co. of America 

This company was placed in liquidation 
on August 16, 1933, approximately 54,000 
claims being filed. The first report was 
filed in August, 1934, which included rec- 
ommendations on workmen’s compensa- 
tion claims. The preferred claims in this 
classification have been either paid in 
full or are being paid in accordance with 
the plan approved as recommended in 
this report. Second report confirmed 
resulted in the approval for payment in 
full of policyholders’ claims against the 
statutory deposit of the Northeastern 
Surety Co. which company had been re- 
insured by Lloyds Casualty Co. A third 
report was filed on December 14, 1935. 
Additional partial reports treating with 
foreign state business of the company 
will be filed early in 1936 and a compre- 
— report during the latter part of 
936. 


The company was indebted to the 
R.F.C, for approximately $450,000 se- 
cured by first mortgages on real estate 
situated in and around Detroit. At the 
present time the underlying security is 
being handled by the liquidator in co- 
operation with the R.F.C. It is expect- 
ed that the liquidation of this loan will 
return some equity to the general estate 
of the company. 


National Surety Co. 

In addition to the 7,300 claims filed 
during the rehabilitation period lasting 
from April 29, 1933, to June 1, 1934, when 
the company was placed in liquidation, 
more than 27,000 claims, totaling approx- 
imately $248,000,000, were filed on or be- 
fore April 1, 1935, the final date for fil- 
ing claims as fixed by the Supreme 
Court. As of December 31, 1935, over 
50% of the total claims filed in these 
proceedings have been passed upon by 
the liquidator or withdrawn by the 
claimants, 

On March 8, 1935, the Superintendent 
as liquidator filed, with the approval of 
the Insurance Board, in the Supreme 
Court his final report on his investiga- 
tion of various transactions in which the 
National Surety Co. had engaged prior 
to its rehabilitation. The recommenda- 
tion that no action be brought against 
the former directors of the National 
Surety Co. or against other parties in- 
terested in these transactions was ap- 
proved by the court. The court, how- 
ever, granted the request of certain cred- 
itors and stockholders for permission to 
allow them to bring a representative ac- 
tion against the former directors and 
other parties interested. Such action is 
now pending. 

Mr. Pink then reviewed offers made 
for the 100,000 shares of stock of the 
new corporation during the past two 
years. They included the $6,000,000 offer 
made by Haystone Securities Corp. in 


1934 and subsequent bids entered for 
higher amounts last summer among 
which was the $8,000,000 Nasurco bid, 
favored by the Superintendent, but final- 
ly rejected because the bidder did not 
comply with certain requirements of the 
Superintendent. The court followed the 
Superintendent’s recommendations that 
all bids be rejected by retained jurisdic- 
tion in the event that subsequent offers 
should be received. 

When the National Surety Co. was 
taken over for rehabilitation on April 29, 
1933, it was indebted to the R.F.C., ex- 
clusive of accrued interest, in the sum 
of $11,259,095 for loans previously made 
to the company. The appraised market 
value of the collateral held by the R.F.C. 
at that time, exclusive of mortgages and 
the stock of National Surety Corp., was 
$8,890,567.50. This loan was transferred 
on December 11, 1935, to a banking in- 
stitution at a very substantial saving in 
interest. The indebtedness then amount- 
ed to $2,000,000 and the market value of 
the collateral then amounted to $4,233,- 
723.53, not including stock of the Na- 
tional Surety Corp. and certain mort- 
gages which were not pledged as collat- 
eral for the new loan. 


Guaranteed Mortgage Situation 


During the years 1924 to 1928 the Na- 
tional Surety Co. had guaranteed for 
twenty-three mortgage companies mort- 
gage bonds, notes and certificates aggre- 
gating approximately $45,000,000. On 
May 3, 1934, while the company was in 
rehabilitation a plan was promulgated 
for the reorganization of these guaran- 
teed securities. When the company was 
placed in liquidation the steps previously 
taken covering the mortgage situation 
were adopted into the liquidation pro- 
ceeding by appropriate court order. 

Briefly this plan provided for the ap- 
pointment of three reorganization man- 
agers to accept deposit of these securi- 
ties, the formation of a new mortgage 
company to which the securities would 
be transferred for the purpose of ac- 
quiring possession of the underlying col- 
lateral, the issuance by this new mort- 
gage company of its certificates secured 
by the same collateral in exchange for 
the securities acquired by the reorgani- 
zation managers and the filing by the 
new mortgage company of a deficiency 
claim in the liquidation proceeding based 
upon the guarantees of the National 
Surety Co. 

National Bondholders Corp. organized 
under the plan has under its control ap- 
proximately 95% of the outstanding 
guaranteed securities. It has through 
Section 77B proceedings under the 
Bankruptcy Act or foreclosure of the 
trust estate acquired practically all the 
underlying collateral. National Bond- 
holders Corp. has issued its participation 
certificates in exchange for the outstand- 
ing securities of nineteen of these mort- 
gage companies. Within the near future 
it is expected that its certificates will 
be issued for the remaining companies. 
National Bondholders Corp. to Decem- 
ber 31, 1935, has made cash distributions 
on its certificates of $4,019,807 and au- 
thorized additional payments of $574,183. 

A plan of reorganization of Greyling 
Realty Corp., a subsidiary of National 
Surety Co., organized in 1929 to service 
the mortgage situation, is before the 
United States District Court for approv- 
al. Under this plan its capital stock, 
with the exception of a few shares, will 
be held by the liquidator. The liquida- 
tor expects to recover through this re- 
organization a part of the monies ad- 
vanced by National Surety Co. to Grey- 
ling Realty Corp. prior to rehabilitation. 

Determination of the deficiency claim 
filed by National Bondholders Corpora- 
tion on behalf of the security holders is 
now under way. 


Southern Surety Co. of New York 


In June, 1934, a first preliminary re- 
port was filed recommending payment of 
claims of injured workmen as preferred 
claims under the New York workmen’s 
compensation law. The court, in Sep- 
tember, 1934, approved this report and 
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Now Effective in 29 States and Eight 

Canadian Provinces; Aetna C. & § 

Makes Compilation 

A helpful compilation of states having 
some form of automobile security law 
has been made by the Aetna Casualty 
& Surety and points to a total of twenty- 
nine states of the Union and eight Can. 
adian provinces having such laws, Ap 
important fact is that these laws apply 
to everyone motoring in the States 
whether a resident or not. The states 
and provinces follow, together with ef- 
fective date of their laws: 

STATES 

Arizona (June 20, 1935), California (August 
14, 1929), Colorado (March 29, 1935), Connec. 
ticut (January 1, 1926), Delaware (April 22, 
1931), District of Columbia (August 1, 1935), 
Hawaii (December 31, 1933), Indiana (October 
1, 1931), Iowa (July 4, 1929), Maine (January 
1, 1928), Maryland (January 1, 1932), Massachu- 
setts (compulsory) (January 1, 1927), Michigan 
(October 16, 1933), Minnesota (March 1, 1934), 
Nebraska (August 3, 1931), New Hampshire (June 
1, 1927), New Jersey (November 15, 1929), New 
York (September 1, 1929), North Carolina (July 
1, 1931), North Dakota (July 1, 1929), Ohio 
(August 20, 1935), Oregon (July 1, 1935), Penn. 
sylvania (January 1, 1934), Rhode Island (June 
21, 1927), South Dakota (July 1, 1931), Ver- 
mont (June 1, 1927), Virginia (June 20, 1932), 
West Virginia (March 5, 1935), Wisconsin (May 
8, 1929). 


PROVINCES 

Alberta (June 1, 1933), British Columbia (Sep- 
tember 1, 1932), Manitoba (May 1, 1930), New 
Brunswick (March 27, 1934), Nova Scotia (Sep- 
tember 1, 1932), Ontario (September 1, 1930), 
Prince Edward Island (April 10, 1930), Saskatch- 
ewan (May 1, 1933). 
_ Although all of these laws may differ 
in their wording, they are alike in prin- 
ciple and effect. In general, they provide 
that under certain conditions, a motorist’s 
right to drive may be revoked unless he 
can furnish to the proper state authori- 
ties satisfactory evidence of his financial 
responsibility when it is required. 





overruled the objections of certain Min- 
nesota claimants who contended that 
section 34 of the workmen’s compensa- 
tion law creating the preference was un- 
constitutional. 

This question was taken on appeal di- 
rectly to the Court of Appeals which on 
February 26, 1935 confirmed the order 
of the Supreme Court. Further appeal 
was then taken to the United States Su- 
preme Court which dismissed the ap- 
peal for want of a properly presented 
Federal question on October 22, 1935. 
The New York Court of Appeals subse- 
quently granted the claimants’ applica- 
tion for an order amending its remittitur 
for the purpose of having recited there- 
in that a Federal question had been pre- 
sented to and passed upon by said court. 

In December, 1934, the court author- 
ized and the liquidator made a payment 
of 10% on approved, preferred compen- 
sation items. Payment of the balance 
due on the compensation awards is con- 
tingent upon the outcome of this litiga- 
tion. The books of this company were 
closed as of October 31, 1935, to permit 
the filing of a comprehensive report cov- 
ering all claims and recommending pay- 
ment of dividends to general creditors. 
This report will include a complete audit 
and accounting up to closing date and is 
to be filed in January, 1936. A dividend 
payment will follow the confirmation of 
this report, This will be relatively small 
due in part to the fact that receivership 
proceedings in many states have cause 
undue delay and unnecessary expense. 
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TO GUARD AGAINST 7. if 

1 FIRE 9 LIGHTNING sy 3 
2 MOTOR 10 MARINE 

ACCIDENT DISASTER 
3 WINDSTORM tt RAILROAD 

& TORNADO WRECK 
4 PERSONAL = 12 FALLING 

ACCIDENT AIRCRAFT 
SSICKNESS 3 EXPLOSION 
6 DAMAGE 14 RIOTorCIVIL 





CLAIMS COMMOTION 
7 BURGLARY 1S EARTHQUAKE 
8 ROBBERY 16 FORGERY 
17 DISHONESTY 





The sea is an arch deceiver. Sunlit and shimmering with gorgeous colors she appears a pleasure 
pond for our giant liners. Yet. how swiftly this peaceful aspect can be lashed to fatal fury. 


Hurricanes, rocks, reefs, fire and continue to take their toll of 
Qe peer explosion - our mightiest 


Shipmasters love the sea but never trust her! When she smiles her beauty is wonderful but when 
storms rage and the demons of destruction take the helm the bravest tremble before her might! 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark. New Jersey ~arcawizeo/655 
The Girard Fire & Marine Insurance Co. —oncameo 1959 Milwaukee Mechanics’ Insurance Company escemee (B92 











The Mechanics Insurance Co.of Philadelphia “ 16854 National-Ben Franklin Fire Insurance Co. « B66 
Superior Fire Insurance Company " 1671 The Concordia Fire Insurance Co. of Milwaukee “ 1870 
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PACIFIC DEPARTMENT 


220 BUSH STREET, SAN FRANCISCO. CAL. 


SOUTH-WESTERN OEPT. 


912 COMMERCE STREET. DALLAS, TEXAS 


WESTERN DEPARTMENT 


844 RUSH STREET, CHICAGO. ILLINOIS 


CANADIAN DEPARTMENT 


461 BAY STREET. TORONTO. CANADA 


EASTERN DEPARTMENT 
10. Park Place 
Newerk, New Jersey 
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Washington at Mount Vernon, 1784, with Lafayette, Martha Washington, her daughter-in-law, Mrs. Stuart, and her grandchildren, George Washington Parke Custis and Nellie Custis. 
Reproduced by New York Life Insurance Company through the courtesy of The Metropolitan Museum of Art, New York. 








February 22, 1732 


N the eve of his retirement in 1797, 
George Washington wrote to his 
friend, General Henry Knox: 

“To the wearied traveller, who sees a 
resting-place, and is bending his body to 
lean thereon, I now compare myself... 
The prospect of retirement is most grate- 
ful to my soul... The remainder of my 
life will be occupied in rural amusements; 
and though I shall seclude myself as 
much as possible from the noisy and 
bustling crowd, none would, more than 
myself, be regaled by the company of 
those I esteem.” 

You, too, will have plans for your re- 
tirement. Like Washington, you may 


prefer the quiet of the country ... or you 
may want to travel at home or abroad 
...or fish north in the summer, south in 
winter . . . or play golf whenever you 
like. You will have time for whatever you 
want to do, when you retire. Will you 
also have the money? 

There is a way of making sure of it. A 
New York Life Annuity Endowment guar- 
antees you a retirement income that will 
last as long as you live. If you should die 
before your annuity begins, your family 
would have insurance protection. 

Ask a New York Life representative to 
tell you about it... or write for our 
booklet “Retire with a Life Income.” 


GEORGE WASHINGTON “December 14, 1799 


To our Policy-holders and the Public: 


During the difficult years since 1929, New 
York Life paid well over one billion dollars 
to policy-holders, beneficiaries and annui- 
tants. These payments to the members of 
this mutual company and beneficiaries un- 
doubtedly helped to mitigate the severity of 
the depression for many families, businesses 
and individuals. At no time during this entire 
period did the Company find it necessary to 
raise money by borrowing or selling securi- 
ties as its current cash income was more than 


sufficient to meet its obligations. 


DRoenar OW~ . Cmaencnan— 


President 





SAFETY IS ALWAYS THE FIRST CONSIDERATION ... NOTHING ELSE IS SO IMPORTANT 


NEW YORK LIFE INS 


A MUTUAL COMPANY KA 


THOMAS A. BUCKNER, President 
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New York Life Emblem Since 1859 


URANCE COMPANY 


FOUNDED IN 1845. 


51 MADISON AVE., NEW YORK, N. Y. 





hick 
Hartf 
views 
those 
extrem 
variou 
the p 
tion it 
which 
heavie 
ratio 
has al 
upon | 
felt fc 
sentin 
of thi 
says 
loss r 


can b 


Tell 
taxes 
and w 


invest 
scribe 
Conti 
to int 


“3 
cause 
more 
to in 
datio: 
reduc 
sistar 
espec 
not ¢ 
With 
prove 
have 
prope 
this 
gards 
becat 
diaris 
erabl 


Fire 

Broke 
Mari 
Casu 


